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Multiple Line No Pot Of Gold, Has Proved 


Tougher To Cross Lines Than Expected But 
is Essential Development In The Business 


A thorough and realistic assessment 
pf multiple line underwriting aud the 
influences it is exerting on the busi- 
ess were presented at a panel during 
the convention in Philadelphia of 
American Assn. of University Teach- 
rs of Insurance. 

Harry F. Perlet, general manager of 
Multi-Peril Insurance Conference, 
discussed the impact of multiple-line 







R. C. McCullough H. F. Perlet 


underwriting on coverages, contracts 
and operating results; Roy C. McCul- 
ough, assistant general counsel of 
Lumbermen’s Mutual Casualty, and 
ormer manager of Multiple Peril In- 
burance Rating Organization, went in- 
to the philosophy and background of 
ML underwriting, and Shelby Cullom 
Javis, head of the New York stock 
prokerage and investment firm that 
bears his name and that specializes in 
j.asurance stocks and _ investments, 
i) lked about the impact of multiple 
|) ne on company earnings. 

e 


| The three speakers were realistic in 
heir approach. They were pessimistic 
bout the immediate future and bene- 
its to be derived from multiple line 
inderwriting. They emphasized the 
failure of many companies to branch 
but into new lines with any degree of 
inancial or other success. However, 
nll three conceded that multiple line 
underwriting is an important develop- 
ment and perhaps an essential one, 
nnd that its results are beneficial to 
he public and eventually will benefit 
msurers that are able to surmount 
ihe difficulties inherert in the prob- 
lems that multiple line underwriting 
produces. 

Except in the area of all-risk cover- 
iges, multiple line laws have had rel- 
tively small effect on coverages, Mr. 
Perlet said. The broadening of cover- 
ges in the last 10 years has been co- 
incidental, rather than the effect of 
multiple line writing. These broadened 
overages actually resulted from the 
high level of business after the war, the 
lelatively good experience, the need 
lor expansion to take up slack created 
y cancellation or termination of 
hany insurance contracts at the end 
ff the war, and the prevailing optim- 
sm as to the future of business in 
eneral and the insurance business in 

icular. 

He cited as an example the broad 
Orm dwelling coverage issued in 
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1952. That could have been developed 
under prior laws, and in fact was 
written in several states, such as Ohio, 
before multiple-line laws. Broadening 
of theft, liability and other coverages 
was permitted by laws existing prior to 
multiple line laws. 

The multiple line laws, however, 
have stimulated the development of 
all risk coverages—though Mr. Perlet 
indicated that he was not prepared 
to argue presently as to whether this 
is a good or bad thing. 

Prior to multiple line legislation, 
while contracts could be extended 
vertically to take in more and more 
perils, either fire or casualty, they 
could not be expanded horizontally to 
include both fire and casualty perils. 
This horizontal expansion became 
therefore a natural consequence of 
multiple line laws. This development 
in many ways was natural and neces- 
sary, Mr. Perlet said. Logically it is 
difficult to justify requiring insured 
to have one policy for fire, wind- 
storm, etc., and a separate policy to 
cover theft, burglary, etc. In the 
dwelling field it is also difficult to 
justify not covering certain liability 
exposures as well as first party cover- 

(CONTINUED ON PAGE 26) 


Hold Open Way To N.Y. 
Court Review Of N. A. 
Dwelling Deviation — 


New York Fire Insurance Rating 
Organization has filed a petition with 
the supreme court in New York City 
for a review of the decision by Super- 
intendent Leffert Holz upholding a 
deviation in fire rates on the dwelling 
classes of approximately 10% by North 
America. 

The decision by Mr. Holz was 
Landed down last Sept. 4 and the time 
for appeal to the court expired Jan. 4. 
The appeal preserves the right asking 
for a court review. 

New York State Assn. of Insurance 
Agents and Greater New York Insur- 
ance Brokers Assn. filed similar 
petitions through C. Joseph Danahy, 
broker counsel. 


Travelers Goes To 
10% On Class 2 
Auto Risks In N. Y. 


Travelers has revised its schedule 
of commission paid on automobile lines 
in New York. Commissions on auto BI 
and PDL risks located within the five 
boroughs of New York City will be 
15%. Commission on class 2 business 
statewide will be 10%. No change was 
made in commissions on PHD business 
or on risks outside the five boroughs 
except class 2. 


Settle Record Injury 
Award For $600,000 


The world record $750,000 award for 
personal injuries granted nine year 
old Michael Finn by a jury last July 2 
has been settled with the payment of 
$600,000 to the boy by the two utility 
companies held responsible. 

The jury verdict in superior court 
was upheld by the trial judge Nov. 1, 
when he denied a motion for a new 
trial or reduction in the amount of the 
award. Attorneys for the utilities, 
Commonwealth Edison and Northern 
Illinois Gas, indicated they would ap- 
peal. James A. Dooley, prominent 
NACCA, said it was decided to accept 
the $600,000 because of the possibility 
an appeal court might reduce the 
award and because the boy might die 
of his injuries. 

When the jury verdict was an- 
nounced insurance men were stag- 
gered. It exceeded by several hundred 
thousand dollars the previous record 
award, and the $600,000 settlement is 
far and away the largest ever paid. 

The accident occurred in an explo- 
sion in a hardware store in Roselle, 
Ill. It was charged that Common- 
wealth Edison was negligent in drill- 
ing into a gas line while installing a 
light pole in front of the store. The 
gas company was charged with negli- 
gence for failing to repair the leak 
promptly after it was _ reported. 
Michael Finn suffered the loss of his 
left leg above the knee and his right 
leg below the knee and had extensive 
burns and brain injury. 

The utilities also paid $25,000, the 
statutory limit for wrongful death, to 
the parents of Michael’s brother, Rob- 
ert Finn, 12, who was killed in the 
explosion. 








Late News Bulletins... 








Continues Five Year Term In California 


America Fore, in a letter from William E. Matchett, vice-president in charge 
of the Pacific coast territory, has advised its agents in California that it intends 
to continue to write business for terms longer than three years. The group has so 
notified Pacific Fire Rating Bureau, which adopted a rule banning terms longer 


than three years effective Jan. 1. 


Other major insurers, it is understood, will take action similar to that of 
America Fore to protect their choice dwelling class business, much of which is 
on a five year basis in the state, from being promptly shifted to insurers not 


bound by the rating bureau rule. 


The action presumably serves notice on insurers and rating bureaus that have 
(CONTINUED ON PAGE 35) 


Auto Rate Increase 
Asked In N. Y. Is 
Modest, Cahill Says 


Hearing Develops New Data, 
Indicating Experience Is 
Worse; Big Crowd Attends 


NEW YORK—Insurers are contin- 
uing to experience tremendous losses 
on automobile liability in this state 
and clearly are entitled to rate in- 
creases, James M. Cahill, secretary of 
National Bureau of Casualty Under- 
writers, testified as the first witness 
in the hearing being conducted by 
the department. Last November the 
department turned down filings for a 
95% increase in private passenger 
car rates, a 5.3% increase in commer- 
cial car rates, and a 1.8% reduction 
in garage rates. : 

Mr. Cahill was followed by J. M. 
Muir, manager of Mutual Insurance 
Rating Bureau, which also filed for 
the increases, and which joined with 
National Bureau in the request for the 
hearing. The bureaus have indicated 
they will take the matter to and 
through the courts to get the rate re- 
visions they asked, and the hearing is 
the device for making the record that 
will be taken to court. 

There was no indication that the de- 
partment is likely to reconsider its 
disapproval, though that is procedur- 
ally possible. Questioning of Mr. Ca- 
hill by counsel indicated that the de- 
partment is interested in breaking 
paid claims out of incurred losses, 
which include outstanding unpaid 
claims on which reserves have been 
set up by the insurers on the basis of 
judgment and experience. 


Mr. Cahill disclosed that many 
states already have approved the 1958 
round of auto liability rate revisions, 
which, he indicated, are generally up- 
ward. He put in new loss information 
over the objection of George J. Gross, 
department counsel, on results for the 
first half of 1957, results which show 
that the upward trend in losses con- 
tinues. 

The hearing room in the depart- 
ment’s new quarters on three floors 
of the handsome new building at 123 
William street was crowded by rep- 
resentatives of producers, companies, 
company organizations, and bureaus. 
Many stood at the morning sessions. 

Arthur Lamanda, deputy superin- 
tendent, is the hearing officer. Flank- 
ing him for the department were Ray- 
mond Harris, Frank Harwayne, Wil- 
liam C. Gould, Andre Pouy, and Joseph 
Oster. 

James B. Donovan, general counsel, 
is handling the proceeding for National 
Bureau, and Harry J. Friendly ap- 
peared as counsel of Mutual Bureau. 

Mr. Cahill testified in contradiction 
to the specific arguments used by 
Superintendent Leffert Holz as rea- 
sons for disapproving the request for 

(CONTINUED ON PAGE 35) 
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N.Y. Reports On Abuses In Excess Field 
And Suggests Measures To Deal With Them 


Though the excess line insurance 
market has its small place in the vast 
insurance business, its present dimen- 
sions have expanded beyond the pres- 
ent needs and really constitute sur- 
plus. This is the conclusion reached by 
Milton Shalleck, executive assistant to 
Superintendent Leffert Holz of the 
New York department, after an ex- 
tensive study, the results of which are 
embodied in a report that runs, to- 
gether with exhibits, several hundred 
pages. 

Excess line activities now encom- 
pass too great a field, Mr. Shalleck 
declares in the report. Operations in 
this field should be narrowed by de- 
limitations which he recommends. If 
this is done, he believes, “the remain- 
ing portion covering legitimate emer- 
gency needs can be adequately con- 
trolled.” 

If the reforms he suggests are ac- 
complished, the report states, “the 
moral character of the excess lines 
portion of the industry will be re- 
stored and departmental regulation 
will be accepted for the good of all.” 

Mr. Shalleck makes several recom- 
mendations for tightening the laws 
governing activity in the excess line 
field. Legislation heretofore enacted 
was not intended “to foster the un- 
healthy growth of this kind of anom- 
alous activity,’ he writes. Excess line 
writing was designed only to satisfy 
emergency needs and not to fulfill 
regular, ordinary needs of insured. 
Without attempting to demean this 
part of the insurance business, he 
states, it is still only a marginal ac- 
tivity. 

- 

“That the excess line operations have 
grown into major proportions, way 
beyond the original intended needs 
which gave it birth, merely indicates 
that control and supervision, although 
thoroughly attempted, have never 
really been able to cope with the sit- 
uation. The excess lines fraternity did 
nothing even to police itself,’ the re- 
port declares. 

To bring the excess market down 
to its proper limits requires the co- 
operation of the rest of the business. 
The sole blame is not that of the 
excess line group. Some insured have 
been driven to nonadmitted insurance 
because rates charged by admitted 
companies for the particular risk are 
prohibitive, according to the report. 

In 1948 the excess line law was 
broadened on a temporary basis to 
include practically all casualty lines, 
and has been renewed since, though 
Mr. Shalleck has been unable to de- 
termine what real emergency existed 
in 1948 or subsequently. It seems in- 
credible, he states in the report, that 
since 1948 the admitted market for 
such risks as water damage, burglary, 
glass, collision, personal injury and 
property damage liability was so con- 
tinually tight as to keep ordinary in- 
sured from obtaining coverage there. 

The right to place such insurance 
should be returned exclusively to the 
authorized companies, he declares. 
Occasional needs for permitting ex- 
cess underwriting should not dictate 
general broad advantageous authority 
to conduct a business excluded from 
the jurisdiction of the supervisory au- 
thority, he believes. 

Excess lines brokers have argued 


that with compulsory automobile 
limits above statutory (which have to 
be obtained from admitted companies) 
should be available in the excess mar- 
ket. However, Mr. Shalleck thinks not. 

Consequently, he recommends that 
next Nov. 1, when the present law 
containing excess lines authority, 
comes up for renewal the limitations 
on excess be returned to where it was 
10 years ago. 

Alternatively, he suggests an ar- 
rangement, authorized by legislation, 
to allow admitted insurers to set up 
a pool to write risks refused by sep- 
arate authorized companies before the 
risk can go to the excess line market. 
Or, there might be set up a plan 
similar to the assigned risk plan for 
automobile coverage. This could, he 
suggests, compel a licensed company 
on a rotation basis to accept a risk 
for an adequate premium, despite its 
ban on such risk in the regular course 
of business. 


Because of abuses in the field, Mr. 
Shalleck contends, it is time to go 
beyond warnings, censure or small 
fines in policing the excess business. 
The only effective way to do this, he 
states, is to place on the excess broker 
personal liability and to revoke the 
broker’s license in case of violation. 

Mr. Shalleck sets out several abuses 
which his “policing’? recommendations 
are designed to cure. One of these, 
which he terms “a prevalent malig- 
nancy,” is the exaction of large and 
extraordinary fees not only for basic 
coverage but for “service.” Despite 
departmental efforts to stamp out this 
abuse, it still prevails. For example, 
one broker regularly makes a $25 

(CONTINUED ON PAGE 32) 


Uphold Indictments 
Vs Cooney And Others 


New Jersey superior court at New- 
ark has upheld indictments against 
John R. Cooney, former president of 
Firemen’s; Harry A. Trotter, second 
vice-president of the company, and 
Albert S. Borok, head of a Newark 
furniture company. 

The indictments allege that the 
three conspired to defraud the insurer 
of more than $200,000 in connection 
with payment of bills for linoleum, 
rugs, and refurbishing of the compa- 
ny’s home office. 


“Barron's” Takes Look 
At Hard Hit Insurers 


Barron’s, the business and financial 
weekly, reviews the situation faced 
by fire and casualty insurers, in an 
article in the Dec. 30 issue. Calling at- 
tention to all of the factors, including 
losses and the declining stock market 
that have made it a year of tribulation 
for the insurers, the author, Rodger 
W. Bridwell, finds some reasons for 
optimism. 

The present situation, he states, 
tends to obscure the growth charae- 
teristics of the fire and casualty busi- 
ness. Since 1940 gains in premiums 
have outpaced the increase in gross 
national product by 50% while stock- 
holders’ equity has gone up 200%. 
There is likely to be, the article states, 
improvement in underwriting results 
in 1958 and 1959. 


~ 


NAIA To Try Ad Start 
At $1,250,000 April 1 


The executive committee of Na- 
tional Assn. of Insurance Agents has 
voted to go ahead with the national 
advertising campaign when the fund, 
originally projected to be $2 million, 
reaches $1,250,000. State associations 
have been asked to indicate whether 
they approve the start of the campaign 
at the lower figure, and some have 
indicated their approval. NAIA regards 
it as important to start the campaign 
by April 1. 

Each NAIA member is being polled 
for approval of starting on the reduced 
budget. Those voting no will have their 
donations returned. 

At the lower budget, the only 
modification of the program would 
be elimination of the use of color 
in the magazine advertising. The 
objective still would be the full $2 
million, which is expected eventually 
to be raised. The fund now is reported 
to stand at more than $900,000. 


Fire Losses Rise 
In U. S., Canada 


Fire losses in the U. S. rose in 1957 
to a record high of $1,275,000,000 
compared with $1,231,576,000 in 1956, 
according to preliminary estimates of 
National Fire Protection Assn. In 
Canada, 1957 losses were $135 million, 
compared with $129,780,000 in 1956. 

Of the 1957 U. S. physical damage 
loss, $1,050,000,000 was to buildings 
and contents, and $225 million was to 
aircraft, motor vehicles, forest and 
other non-building fires. 

The largest physical damage loss of 
the year was that of a rubber re- 
claiming factory in Butler, N. J., 
which burned Feb. 26 for a loss of 
$12 million. 

Fire deaths in the U. S. totaled 
11,300, an increase of 700 over 1956 
and 600 in Canada, compared with 
601. 


Louisville Agents Reelect 


Officers, Give Awards 


Louisville Board of Insurance 
Agents at its annual meeting this 
week reelected Joseph D. Scholt 
president, Robert L. Wyatt vice-presi- 
dent, and R. W. Barnes Jr. executive 
secretary-treasurer. 

At the luncheon for members and 
guests, the association’s award for 
meritorious service in fire protection 
was given to Harold L. Foster, director 
of fire prevention control of the Louis- 
ville fire department. James W. Harris 
was given a silver julep cup for his 
work as chairman of the board’s rules 
committee. 


Heineke, Conklin & Schrader Moves 

The Chicago insurance law firm of 
Heineke, Conklin & Schrader is func- 
tioning from its new offices on the 
35th floor of the Field building, 135 
South LaSalle street. The firm has 
been in the Bankers building for sev- 
eral years, after having its beginning 
in the Field building. 


Gorman Named Law Firm Partner 


The Chicago insurance law firm of 
Clausen, Hirsh & Miller has been 
changed to Clausen, Hirsh, Miller & 
Gorman with the addition of the name 
of John P. Gorman, who has been with 
the firm since 1937. Donald N. Clausen 
and Herbert W. Hirsh have been as- 
sociated since 1927 and Norman A. 
Miller joined them in 1928, 
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Agents, Bureau To 
Review Commission 
Changes In Auto 


The recently constituted confer- 
ence committee of Connecticut Assn, 
of Insurance Agents will meet Jan. 13 
with the conference committee of Na- 
tional Bureau of Casualty Underwrit- 
ers to discuss a proposal of the auto 
assigned risk plan in that state to re- 
duce commissions on assigned risks 
from 10 to 5%. The Connecticut group 
also will discuss the reduction of com- 
missions on class 2 automobile liability 
business to 10%. (Travelers has re- 
duced class 2 commissions in New 
York state to 10%.) 





On Jan. 14 representatives of agent 
and broker groups in New York will 
meet with the conference committee 
of the bureau to suggest a proposal by} 
the assigned risk plan there to reduce 
commissions from 10 to 5%. 

In the afternoon of Jan. 14 there is! 
scheduled a meeting of the bureau 
conference committee with National 
Assn. of Casualty & Surety Agents. 

In New Hampshire agents are study- 
ing the problem of finding a market 
for collision on logging trucks in the 
north country, particularly where the 
truck is financed. There is similar 
need for collision cover of private pas- 
senger cars for air force personnel in 
the Portsmouth area. Agents report 
companies are refusing to write these 
risks, and one agent suggested an as- 
signed risk plan for auto collision. 
Presently some loggers are having to~ 
go to Canada for coverage. 


Cravens, Dargan & Co. 
Promotes C. W. Allen 


C. W. Allen Jr. has been appointed 
assistant general manager of Cravens, 
A Dargan & Co. gen- 





eral agency of 
Houston to super- 
vise the A & §, 
crop-hail, farm 
and ranch, publi- 
cations and Mexi- 
can departments, 
as well as to con- 
duct a_ research 
program. As vice- 
president of West- 
ern General, a life 
affiliate, he also\ 
superintends cer- 
tain phases of that company. 

Mr. Allen entered insurance in his 
father’s local agency in Canadian, Tex., 
and later was employed as a special 
agent by Home of New York. He has 
been a special agent for Cravens, Dar- 
gan and manager of the San Antonio 
office. Since 1955 he has conducted 
research in the Houston office. 





C. W. Allen Jr. 


3 Veteran Employes Retire 


From Ind. Rating Bureau 


Three members of the Indiana Rat- 
ing Bureau have retired after putting 
in a total of 99 years with the insur- 
ance industry. They are Miss Naomi 
Merritt, 36 years in the audit division, 
Leland M. Merrill, 35 years, and 
Charles W. Craig, chief engineer, after 
28 years with the bureau. 

The three were honored at a lunch- 
eon given by H. J. Elbourn, bureau 
manager, at which all department 
heads attended. 





THE NATIONAL UNDERWRITER, Published weekly by the National Underwriter Company, Office of Publication, 175 W. Jackson Blvd., Chicago, Ill., U. S. A. 62nd year, No. 2, Friday, 
January 10, 1958, $7.50 per year (3 years, $20); Canada $8.50 per year (3 years, $23); Foreign $9 per year (3 years, $24.50). 30 cents per copy. Entered as second-class matter April 15, 1931 at 


the post office at Chicago, Ill., under Act of March 31, 1879. 





ui) 





195g January 10, 1958 HeNATIONAL UNDERWRITER 3 


> | 
ion 


onfer- 7 
Assn.) 
an. 137 
f Na-F 
rwrit-* 
> auto 
to re- 
risks 
group 
-com- 
ability 
is re- 
New 












Siw i ee AND STAY OUT FRONT 


* In just 35 days... 
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You'll benefit immediately, and all during 
your insurance career from the information and 
know-how you'll absorb at The Employers’ Group 
School. This comprehensive course of instruction and 





training has been estimated — by graduates themselves 
—to be the equivalent of at least 5 years of field ex- 
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perience. As such it gives you the power to “sprint” ahead 
of competition, and to arrive at your top production and 
earning capacity much faster than would otherwise 
be the case. 
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Yet, this opportunity to step up your selling power costs 
you little more than the time involved. There is no charge 
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for the schooling, and other costs are held to the mini- 
mum by the special living accommodations the company 
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arranges for you. 


Next session begins March 3. Classes are limited in size, 
so apply IMMEDIATELY. Plan now to go back to 
school — and you'll be better equipped to build business 
as the nationally known “Man With The Plan”. 














Write to us, or the branch office 
nearest you for further information. 
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Report Reveals The Enormous Amount Of 
Legislation That Affects The Business 


Compulsory automobile liability in- 
surance bills, patterned for the most 
part either after the New York law or 
the so-called equal responsibility or 
misdemeanor proposals, were intro- 
duced in 31 states in 1957, according to 
the report of the law department of 
Assn. of Casualty & Surety Companies 
under Ray Murphy, general counsel, 
which has just been issued. Of the 
compulsory bills, only one, in North 
Carolina, was enacted. It is similar in 
many respects to the New York law. 
A striking feature of the North Caro- 
lina law is that it declares that it will 
become “null and void” May 15, 1961. 

e 

Last year was a most prolific one 
for legislation affecting the casualty 
and surety business, according to Mr. 
Murphy’s report. More than 20,000 
bills were examined by the law de- 
partment and, of these, the staff re- 
corded and followed closely some 12,- 
700 measures. As a result, member 
companies received 2,629 bill memo- 
randa and 1,590 now-law memoran- 
dums with texts of the new laws. 

All state legislatures met in regu- 
lar session in 1957 except Kentucky, 
Mississippi and Virginia. In addition, 
12 legislatures met specially. The 
Georgia and South Carolina legisla- 
tures as well as the Congress com- 
pleted the first part of their biennial 
sessions, and all bills not finally dis- 
posed of in 1957 will be continued 
next year. 

Unsatisfied 


judgment fund bills 


were introduced in 13 legislatures, but 
only one was enacted, in Maryland. 
The Maryland law, which will become 
fully effective June 1, 1959, follows 
the pattern of the New Jersey law. 

Amendments to existing financial 
responsibility laws, enacted in 21 
states, included increase in limits in 
California, Georgia, Indiana, Iowa and 
Pennsylvania; a provision that acci- 
dent reports contain insurance infor- 
mation in Wisconsin; the addition of 
reciprocity provision in Florida, Ne- 
vada, Oklahoma and Vermont; a re- 
quirement of future proof in the event 
of conviction in Florida; and a New 
Hampshire amendment making unin- 
sured motorists coverage mandatory in 
the standard automobile liability 
policy. 

. 

Also, in 1957, the two states, Kansas 
and South Dakota, which had not pre- 
viously enacted financial responsibility 
laws, finally did so, making a total of 
47 states having FR laws. Massachu- 
setts does not have one because it has 
had compulsory auto for 30 years. 

In the area of litigation, the report 
cites several cases dealing with dis- 
closure of policy limits. A circuit court 
in Florida issued an order requiring 
the defendant to disclose his policy 
limits, Owen vs Brooks. But on appeal 
the Florida supreme court reversed the 
lower court and refused to permit the 
disclosure of policy limits. In a deci- 
sion involving the same point, how- 
ever, the Illinois supreme court, in 
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They are open to competition day in 
and day out. Your ability to handle this business — to the com- 
plete satisfaction of your clients —- depends in a large measure on 
a competent, sound market. Remember, in the “stretch” you need 
that extra measure of drive which only a thoroughbred can give. 


Leo B. Menner & Company has the ability and “know-how” in- 
cluding nationwide engineering and loss adjustment facilities — 
everything to provide the necessary support for agents, brokers 
and insurance companies to see each case through successfully. 
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Terry vs Judge Harry M. Fisher, sus- 
tained an order requiring disclosure of 
policy limits, and a rehearing has been 
requested by the association, accord- 
ing to Mr. Murphy, and by American 
Mutual Insurance Alliance and Nation- 
al Assn. of Independent Insurers. 

Several test cases regarding taxa- 
tion were brought by the association 
and other groups. In one of these, the 
association, along with Life Insurance 
Assn. of America and National Board, 
invalidated a “very onerous” addi-+ 
tional license tax imposed by West 
Virginia. In another, the association 
and National Board sued to invalidate 
the Delaware police and volunteer 
firemen’s pension taxes imposed by 
the 1955 legislature. 

Some departures in this year’s re- 
port may be noted. A&S legislation is 
no longer included. The new Health 
Insurance Assn. of America has as- 
sumed, and Assn. of Casualty & Surety 
Companies has relinquished responsi- 
bility with respect to legislation in 
this field. Two new headings—claims, 
covering important legislative catego- 
ries previously covered under miscel- 
laneous, and nuclear energy, repre- 
senting an area of legislation in which 
interest is steadily growing, have been 
added to the report. 


Another new development concerns 
taxation. For a number of years, the 
association has issued regularly to its 
members a tax manual containing full 
information, in digest form, of all taxes 
applicable to members. A similar pub- 
lication has been issued to its mem- 
bers by National Board. There is now a 
joint taxation manual in preparation 
which combines all the data applicable 
to both casualty and fire companies, 
which will be issued shortly under the 
joint sponsorship of the association 
and National Board. It is expected to 
be more convenient for members of 
both organizations engaged in mul- 
tiple line underwriting. A single mail- 


ing list will be established for its 
distribution. 
Among the various’ categories 


touched on by the report, it noted that 
legislation specifically enabling the 
writing of disability and death bene. 
fits coverage with auto liability poli- 
cies was enacted in Illinois, Kansas— 
including uninsured motorist cover— 
Minnesota, Nebraska and Utah. In 
California, a bill was passed redefining 
liability insurance to include uninsured 
motorist coverage. 
e 

Bills to assess penalties or atterneys’ 
fees for failure to pay claims promptly 
were enacted in Arkansas and Kansas. 

Maximum recovery in wrongful 
death actions was increased in Colo- 
rado to $25,000, Illinois to $30,000, 
Maine to $20,000, Minnesota to $25,- 
000, and New Hampshire to $25,000. 
The $15,000 ceiling was removed by 
Indiana. In Arkansas, revision of the 
wrongful death statute includes a pro- 
vision that damages for loss of services 
and companionship, formerly available 
only to a husband, shall also be avail- 
able to a wife. 

Legislation to establish the compara- 
tive negligence rule in lieu of con- 
tributory negligence failed in 26 juris- 
dictions. Similar measures are pending 
in New Jersey and South Carolina; and 
in Arkansas, a bill was passed modify- 
ing the comparative negligence statute. 

The uniform contribution among 
tortfeasors act was enacted in North 
Dakota but failed in four other states. 
Similar legislation was passed in Cali- 
fornia and Florida. 

As usual, about one third of bill 
memorandums and about one half the 

(CONTINUED ON PAGE 33) 
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Reciprocals Planning 
Merger, Have Formed — 
Stock Fire Insurer 


Commerce & Industry, a new stod 
fire insurer, has been organized i | 
New York by Associated Reciproce ) 
Exchanges. A wholly owned subsidiar 
of the exchanges, the company has a 
initial capital of $750,000, surplus o 
$750,000, and reserves of $500,000 


-Schuyler Merritt II, chairman and pre 


sident of Reciprocal Managers, at 
torney-in-fact and manager of As 
sociated Reciprocal Exchanges, is pre 
sident of Commerce & Industry. Th 
New York department granted th 
new insurer a license effective De 
24. 

A merger of the six Associate 
Reciprocal Exchanges and Under 
writers Exchange of Kansas City, noy 
separately managed by Reciprocd 
Managers of Missouri, into one re 
ciprocal, American Reciprocal In. 
surers, is in process of completion, sub. 
ject to the approval of policyholders ¢ 
the annual meeting Feb. 4. 

Mr. Merritt stated in a letter t 
policyholders that the merger wil 
provide a means for improving ani 
simplifying the operations of the ex.) 
changes and to reduce costs. : 

Commerce & Industry will confin | 
its writing to preferred risks in th 
fire and related fields which do n¢ 
qualify for underwriting by the ex 
changes because of their stricter re 
quirements, he said. 

The management and the member 
of the exchanges, he stated, have fo 
some time felt the need of having: 
stock company within their group at 
preferred risk fire underwriters t 
build up reinsurance premiums ani 
business from brokers. Commerce ¢ 
Industry will provide a means of ae 
cepting desirable reinsurance fron 
other insurers, an increasing amour 
of which is being offered in thi 
market, Mr. Merritt said, and busines 
from brokers. \ 

In addition to Mr. Merritt, th 
officers of Commerce & Industry ar | 
those of Reciprocal Managers—Vin- 
cent E. Donohue, vice-president 
Valentine W. Gerrish, vice-presiden' 
and secretary; Kenneth R. B. Smith 
treasurer; and Robert E. Adams, / 
Milton Wright, Rudolf S. Christiansen 
Robert T. Norton, John C. Morrison 
and Elmer N. Dickinson Jr., vice 
presidents. 






Organized in 1881, ARE is affiliate 
with Suffolk County Mutual, th 
oldest mutual fire insurer in, Nev 
York, founded in 1836. With the for 
mation of Commerce & Industry, the 
exchanges have underwriting units it 
the stock, reciprocal and mutual fields | 





Rules Kansas Schools May 


Insure In Reciprocals 


TOPEKA—Attorney-general Ander: 
son has given the opinion that a Kan-— 
sas school board may buy fire insur 
ance in a non-assessable reciprocal. 

The opinion, which grew out of # 
request by the Shawnee Mission dis 
trict high school of Merriam, point 
out that prior to 1955 reciprocals coull 
not issue non-assessable contracts i 
Kansas and consequently that insur 
ance in these exchanges would violaté 
several statutes applicable to schod 
districts. The insurance laws weft 
amended in 1955 to authorize nor 
assessable contracts, if the reciprocé 
has a surplus equal to the capital ani 
surplus required of a domestic stock 
company writing the same kind @ 
business, so the basis of previous opil- 
= no longer exists, Mr. Andersol 
said. 
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FleNATIONAL UNDERWRITER 


Holds Parts Of Reinsurance Contract 
Unenforceable As Against Public Policy 


Because of the reinsurance interest, 
the decision Justice Benvenga in the 
matter of Preferred Accident and New 
Amsterdam Casualty is presented be- 
low. In the case Alfred C. Bennett 
represented the New York superin- 
tendent and Watters & Donovan New 
Amsterdan Casualty. The opinion, 
handed down some time ago, has just 
been upheld by the court of appeals, 
the state’s highest tribunal. 

The opinion, in substance, is: 


This is a motion by the superintend- 
ent of insurance, as liquidator of Pre- 
ferred Accident, for an order direct- 
ing New Amsterdam Casualty to de- 
liver and turn over to the superin- 
tendent salvage funds in the posses- 
sion of New Amsterdam alleged to 
belong to Preferred. 

It appears that in March, 1950, Per- 
ferred and New Amsterdam entered 
into a contract of reinsurance, where- 
by Preferred agreed to reinsure New 
Amsterdam on various risks which 
New Amsterdam had assumed in the 
course of its business. 

e 

In April, 1951, the order of liquida- 
tion of Preferred was entered. It is 
not disputed that, before the entry of 
this order, New Amsterdam paid loss- 
es and expenses on risks which had 
been reinsured in part by Preferred, 
and that Preferred paid New Amster- 
dam its proportionate share of such 
losses and expenses. Nor is it disputed 
that after the entry of the liquidation 
order, New Amsterdam collected sal- 
vage with respect to these losses, and 
that Preferred’s share of such salvage 
amounts to $6,999. 

In the liquidation proceeding, New 
Amsterdam filed proofs of loss which 
have been allowed as general claims 
in the total sum of $1,159. These 
claims represent the proportionate 
share of unearned premiums due New 
Amsterdam, together with its propor- 
tionate share of a loss paid by New 
Amsterdam on risks as to which Pre- 
ferred, prior to liquidation, had not 
returned its unearned premiums or 
paid its proportionate share of loss. 

e 

It is to be noted that the salvage 
fund was not collected on risks con- 
cerning which claims were allowed to 
New Amsterdam, and that the super- 
intendent of insurance is seeking only 
the conceded share of salvage funds 
collected by New Amsterdam in cases 
where, prior to liquidation, Preferred 
had actually paid its share of the loss 
to New Amsterdam. 

The superintendent contends that 


Name Davis To N.Y. 
Metropolitan Office 
Of Hartford Fire 


Hartford Fire has appointed Harold 
C. Davis assistant manager of the 
metropolitan New York office. 

Mr. Davis is executive vice-presi- 
dent of New York Underwriters, a 
Hartford affiliate, and will continue in 
that position. He joined New York 
Underwriters in 1923 after serving 
with Underwriter’s Bureau of the 
Middle & Southern States. From 1925 
until his election as an assistant secre- 
tary of New York Underwriters in 
1935, he was a special agent in New 
York, New Jersey, Ohio, and later 
Massachusetts and Rhode Island. He 
was elected vice-president of New 
York Underwriters in 1949 and execu- 
tive vice-president in 1953. 





the salvage fund constitutes a “trust 
fund” in the hands of New Amster- 
dam for the benefit of Preferred’s 
creditors, citing Pink vs American Sur- 
ety (283 N.Y., 290) and Matter of Peo- 
ple (Consolidated Ind. & Inds. Co.) 
(287 N.Y.,34) in support of his con- 
tention. New Amsterdam contends 
that the general claims allowed in the 
liquidation proceeding in the sum of 
$1,159 should be offset against the 
sum of $6,999, Preferred’s admitted 
share of the salvage fund, by virtue of 
paragraphs 13 and 19 of the reinsur- 
ance contract between the parties. 
These paragraphs, so far as material, 
read as follows: 

“Every debt due by one party, 
whether arising out of reinsurance 
transactions or otherwise, shall be 
collateral security for every debt due 
from the other party; and, at the re- 
quest of either party, all such debts 
shall be balanced, at any time or 
times and from time to time, against 


ss 2 
one-two 
combination 
that’s hard 


to beat...” 


says Broker S. Floyd Hammond, Jr., (r) shown here with 
Brokerage Manager Donald J. Stauffer (1) of Prudential’s 
Thomas Peek Agency, and client Stewart Bennetts (c), 
General Manager of Bennetts Photo Service. 

“...I’m referring to Prudential’s Illustration Forms and 


Prudential’s Brokerage Service. This combination has 
been an important factor in the success of our Agency 


year after year. 


“The forms are clear, effective and easy to use. They've 
helped us make a great many LIFE sales. 


“As for the Brokerage Service... Prudential can always 
be depended upon to furnish fast and efficient service, 


one another in accordance with the 
principles of set-off, counterclaim and 
recoupment” (paragraph 19). 

“The reinsured is hereby authorized 
to appropriate at any time, all or any 
part of the share of the reinsurer in 
all such collateral security, as well as 
the proceeds thereof, ... and of all 
such salvage . . . and apply the same 
in payment or on account of any in- 
debtedness or of any balance of in- 
debtedness due from reinsurer to the 
reinsured, whether arising out of re- 
insurance transactions or otherwise” 
(paragraph 13). 

The Pink and Consolidated cases, 
upon which the superintendent relies, 
involved the right of set-off under 
section 538 (formerly section 420) of 
the insurance law. This section is con- 
tained in article 16, entitled “rehabili- 
tation, liquidation, conservation and 
dissolution of insurers.” So far as ma- 
terial, the section provides: “In all 
cases of mutual debts or mutual 
credits between the insurer and an- 
other person in connection with any 
action or proceeding under this ar- 
ticle, such credits and debts shall be 

(CONTINUED ON PAGE 30) 
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Hoag General Re 
Assistant Treasurer 


George P. Hoag, who joined General 
Re in 1936 as a statistical clerk, has 
been appointed an assistant treasurer. 
His most recent work has been 
supervision of preparation of experi- 
ence figures and rating analyses 
in connection with the General Re’s 
accounts. 


Beuermann Elected Head 
Of Washington CPCU 


H. T. Beuermann of H. L. Rust Co. 
agency has been elected president of 
District of Columbia chapter of CPCU. 
Other officers are Lowell Seim, How- 
ard & Hoffman agency, vice-presi- 
dent; Walter D. Neighbors, Ralph W. 
Lee & Co. agency, secretary, and Ash- 
er Kahn, Travelers, treasurer. - 


Vigilant Licensed In Venezuela 

Vigilant of Chubb & Son group has 
been admitted to Venezuela. Activities 
of the company in Venezuela will be 
managed by La Seguridad, a leading 
insurer of that country, with home of- 
fices in Caracas. 





from the time of the initial proposal—following right 
through to the delivery of the contract. And no matter 
how much assistance we receive from Prudential, we still 
get the fu// commission. 

“Prudential’s Illustration Forms and Prudential’s fine 
Brokerage Service have put LIFE in our General Insurance 


Office.” 


7 7 bs 


“Profit and Prestige through Prudential’s Brokerage Ser- 
vices’—a 16-page booklet that shows you how to add to 
your income regularly and help you gain even more pres- 
tige among your clients. Return the coupon for your 


eee eee eee eres eseeeeeee eeeeeeesseseeeeeese 


: TO: BROKERAGE SERVICE e THE PRUDENTIAL, NEWARK 1, N. J. 





LIFE INSURANCE + 
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ANNUITIES 
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PROFIT AND PRESTIGE. 


will make sales easier for me. 


NAME 


ADDRESS 


PHONE 


[] Please send me a complimentary copy of Prudential’s new booklet for Brokers, 


[] I want to know more about Prudential’ss BROKERAGE SERVICE and how it 
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SICKNESS & ACCIDENT PROTECTION + 


GROUP INSURANCE 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


GROUP PENSIONS 
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Hanover Fire Changes 
To Hanover Ins. Co. 


Hanover Fire has changed its name 
to Hanover Ins. Co. The change in 
title will more properly indicate the 
general character of the company’s 
activities since it now is engaged in 
writing casualty and surety as well as 
fire. 


Whittord Opens Agency in Denver 
Frank M. Whitford, former mana- 


HeNATIONAL UNDERWRITER 


ger of National Union in Nebraska 
and the Dakotas, has resigned to open 
an agency in Denver. He began in the 
insurance field in 1938 with American 
in Denver. After the war he was as- 
sistant secretary of Great American 
in Chicago. He went with National 
Union in 1953. He is a brother of 
George V. Whitford, vice-president of 
Reliance group. 

The annual banquet of Seattle Un- 
derwriters Assn. will be held Jan. 17 
at the College Club, with a reception 
to precede the dinner. 


Two Hartford Accident 
Assistant Managers 


Hartford Accident has appointed as- 
sistant branch managers at Indianap- 
olis and Cincinnati. Raymond I. Thom- 
as, who has been superintendent of 
fidelity and surety at Indianapolis, ad- 
vances to assistant manager there. John 
W. O’Connor becomes assistant mana- 
ger at Cincinnati, moving up from su- 
perintendent of agencies. 

Mr. Thomas entered insurance in 








When SILENCE Soran: 


You're at your desk when suddenly you hear it 
. . . dead silence in the plant! It screams a warning 
that something is wrong. Power has died, wheels 
have stopped turning, production is down! 

It may be a boiler, a turbine, a transformer that 

has failed. Perhaps its failure could have been pre- 
vented. It’s being done every day by Hartford Steam 
Boiler, where accident prevention has been a vital 
part of Engineering Insurance since 1866. 
' Engineering Insurance works to help you keep 
power alive. BEFORE the policy is issued, Engineer- 
ing develops information regarding the physical con- 
dition of the objects to be insured — enables your 
agent to “see” the risk and suggest coverage tailored 
to your needs. 


Your H.S.B. Engineer- 
ing Insurance con be 
tailored to meet your 
needs. 


THE HARTFORD STEAM BOILER 


ISPECTION 


AND INSURANCE COMPANY 


Hartford 2, Connecticut 






Remember, INSPECTION is our middie name 


This advertisement in color in the January 11th issue of . 
refers its readers to you 





DURING the life of the policy, Engineering in- 
spections search for signs of faulty conditions in 
insured objects and suggest ways to prevent accidents. 
This service often prolongs the useful life of power 
equipment. 

AFTER an accident (if one occurs) Engineering 
seeks its cause, helps plan safe and adequate repairs, 
and aids in prompt, fair settlement of claims. 

Hartford Steam Boiler’s nationwide organization 
is devoted exclusively to Engineering Insurance. 
Working out of 19 Regional Offices are a hundred 
Special Agents skilled in engineering insurance under- 
writing, and more than 600 Company Field Inspec- 
tors who inspect insured objects. Their work is aided 
and co-ordinated by the Company’s Home Office 
engineering staff. 

In Boiler and Machinery Insurance, top value 
comes from having the best in engineering service, 
aimed at helping to keep power alive. 


Your own Agent or Broker can obtain those 
extra values for you. Call him up! ... 
remember, SILENCE is not always golden! 


H.S.B. Field Inspec- 
tion services guard 
against accident to 
keep power alive. 
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1925 in Boston and joined Hartford 
Accident in 1939 at Philadelphia. In 
1946 he became superintendent of fi- 
delity and surety at Indianapolis. He 
is former president of Surety Assn. of 
Indianapolis. 

Mr. O’Connor joined the company in 
the Cincinnati bond department in 
1948. Subsequently he became a bond 
special agent traveling out of Cincin- 
nati, and for six years was an all lines 
special agent in east Tennessee with 
headquarters at Knoxville. In 1955 he 
returned to Cincinnati as superintend- 
ent of agencies. He is vice-president of 
Ohio Assn, of Casualty & Surety Man- 
agers and secretary-treasurer of the 
Assn. of Casualty & Surety Managers 
of Cincinnati. 


octane 


Agents Protest Commission 
Cut On Class 2 In Conn. 


Norwalk (Conn.) Assn. of Insurance 
Agents recently held a protest meet- 
ing on the reduction of rates and com- 
missions (the commissions from 22 © 
and 25 to 15%) on class 2 automo- 
bile business. The group sent a reso- 
lution to the state association express- 
ing unanimous disapproval of the 
manner in which companies of Na- 
tional Bureau of Casualty Underwrit- | 
ers apparently acceded to the demands 
of the Connecticut department for a 
reduction in rates on class 2 automo- 
bile business by attempting to pass 
along the major part of the reduction 
to producers in a commission cut. 

The resolution said that if acquisi- 
tion costs have become the predom- 
inating factor in determining rate 
structures, then such reductions as are 
reflected should be shared equally by 
companies and _ producers—without 
placing the major burden of the re- 
duction on the producer. 

The Norwalk group suggested that 
the state association protest to NAIA 
‘and company organizations against 
such a practice. 

The agents said they feel the com- 
panies have protected their own in- 
terest by an arbitrary and unilateral 
action which amounts to “selling out” 
their agents on the commission ques- 
tion without agreement of their pro- 
ducers and without solving the prob- 
lem of fair distribution of earnings 
based on territorial rate levels or dif- 
ferentials. 

Some agents are notifying their 
companies that they are not going to 
negotiate an amendment to their 
agency contracts to reduce class 2 
commissions. One such letter points 
out that Connecticut department 
spokesmen indicate they did not at- 
tempt to reduce commissions and have 





no jurisdiction over them. However, 
the department did say it does not 
think a 40% acquisition cost factor, 
applicable to class 1 auto business, is 
warranted on class 2 business where 
the rites are four times as high. 


— _* 





Standard Accident Names | 


Sullivan to Recording Post 


Standard Accident and Planet have 
appointed George L. Sullivan as as- 
sistant manager of the recording de- 
partment. He started with Standard 
Accident in 1937 in the entry depart- 
ment, and after military service, re- 
turned to the company in 1946 and 
became supervisor of the tabulating 
section in 1947. 


Upstate N.Y. Agents Elect 


John J. Holahan was elected presi- 
dent of Monroe County Insurance 
Agents Assn. at the annual luncheon 
in Rochester, N. Y. He succeeds Ed- 
win V. Foster. Hartley G. White was 
named vice-president and Bertram R. ; 
Hershberg treasurer. Louis Hawes ° 
was reappointed executive secretary. 
New directors are Charles H. Kendall, 
Lester H. Leonard, Rolla D. Patton Jr., 
and Robert F. Mabry. 
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Pa. Officials Ask End To 
Commission Splitting On 
State Building Coverage 


Pennsylvania’s secretary of internal 
affairs, Miss Genevieve Blatt, has 
started a campaign to end the long- 
time political practice of splitting com- 
missions on the $687,835 in premiums 
paid annually by the state for fire 
and other coverage on public buildings. 

A member of the board of the gen- 
eral state authority, which contracts 
for the coverages, Miss Blatt wants 
premiums paid through the state de- 
partment of property and supplies and 
the insurance handled by the state’s 
own broker of record. She also sug- 
gests that all of the authority’s fire 
policies be written on a $10,000 de- 
ductible basis. This practice would re- 
sult in saving $75,000 in premiums a 
year, she said. 

Miss Blatt told a recent meeting of 
the authority board, which is com- 
posed of six Democrats and six Re- 
publicans, that though she has served 
on its insurance committee, she has 
been unable to find out who receives 
the commissions on the coverage au- 
thorized by the authority. A self-fi- 
nancing construction agency, the au- 
thority issued revenue bonds to fi- 
nance building projects, largely for 
the state. Then, as owner of the build- 
ings, it collects rent from occupants 
until the bonds are amortized. The 
buildings then become public property. 


Columbus Mutual Club 


Elects R. C. Trautman 


Mutual Insurance Club of Columbus 
will be headed in 1958 by R. C. Traut- 
man, Grange Mutual Casualty. Mr. 
Trautman is widely known among in- 
surance men as a former chief of the 
rating section of the Ohio insurance 
department. 

The new vice-president is George 
Booth, Nationwide Mutual, and Paul 
Barrett, Motorists Mutual, takes over 
as secretary. 


Wis. County Assn. Elects 


Jefferson County (Wis.) Insurance 
Underwriters Assn. has elected Don- 
ald Knick, Watertown, president; 
Christie Coogan, Watertown, vice- 
president; Arthur R. Setz, Waterloo, 
secretary, and S. O. Donkle, Fort At- 
kinson, treasurer. Lester Haas, John- 
son Creek; Ralph Seward, Lake Mills; 
and Henry Scholl, Watertown, were 
named ¢lirectors. 
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Six-Week Agents’ Course 
Starts Jan. 27 At N. Y. 


Insurance Society School 


Insurance Society of New York will 
offer a six weeks course of study for 
agents at its schoo] beginning Jan. 27. 
Classes will meet Monday through Fri- 
day, 8 a.m. to 5 p.m., at 225 Broadway. 

The program utilizes the multiple 
line approach to teaching insurance. 
Subjects to be covered include cas- 
ualty, bonding, fire and marine, 
agency management, use of manuals, 
risk analysis and surveys, sales tech- 
niques, and advertising, Personal lines 
will be covered during the first three 


weeks, commercial lines during the 
latter three. 
Davis T. Ratcliffe and Dominic 


O’Keefe of the school faculty will con- 
duct the casualty and fire sessions. 
Special instructors will be brought in 
from company, agency, and brokerage 
offices, according to A. Leslie Leonard, 
assistant dean of the school. 


Daynard, Van Thunen Form 


Adusting Partnership 


Harold S. Daynard and Warren F. 
Van Thunen, independent adjusters of 
New York City, have formed a partner- 
ship under the firm name of Daynard 
& Van Thunen Co. Their services will 
continue as usual, with increased facil- 
ities, in New York, New Jersey and 
Connecticut. 

Mr. Daynard has been in the adjust- 
ing field for 16 years. He started his 
insurance career as inland marine 
claims superintendent of Jones & Whit- 
lock. In 1947 he became an independ- 
ent, originally specializing in inland 
marine and fire claims. He is a former 
president of Inland Marine Claims 
Assn. of New York, and author of the 
book Paths and By-Paths in Inland 
Marine Insurance, published in 1949. 

Mr. Van Thunen began in the claim 
department of Reliance. Later he was 
an adjuster for William Blundy. He 
has been an independent adjuster asso- 
ciated with Mr. Daynard for the past 
five years. 

The firm is an authorized multiple- 
line adjusting concern. 


Opens Office At Phoenix 


Marsh & McLennan-Cosgrove & 
Co. have expanded operations and 
moved to new offices in Phoenix un- 
der James W. Brown, vice-president. 
Mr. Brown, who has been with the 
organization for 31 years, previously 
was at Chicago. The Phoenix office 
is at 411 North Central avenue. 















IT’S THE 
EXCEPTION 


You may have a favorite dwell- 
ing package policy, using it for 
most of your clients. The Com- 
prehensive Dwelling Policy and 
Homeowners A, B and C, how- 
ever, each have features that 
lend themselves to a particular 
situation—for the assured who 
is an exception. 

Your London and Lancashire 
fieldman will be happy to rec- 
ommend the best form for the 
exceptional prospect. He'll show 
you the way to profitable, pack- 
aged production. 
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1401 Peachtree St., N.E. 
ATLANTA, GA. 
TRinity 4-1635 








WITH ADDITIONAL OFFICES IN 


601 Munsey Bidg. 
BALTIMORE 2, MD. DALLAS 5, TEXAS 
MUlberry 5-2504 


P. O. Box 8046 905 Central Bank Bidg. 
DENVER 2, COLO. 


LAkeside 6-8683 AMherst 6-0243 


GENERAL LIABILITY 
WORKMENS COMPENSATION 
FINANCIAL RESPONSIBILITY 
HARD TO PLACE RISKS 


175 W. Jackson Boulevard 


1535 Wilshire Blvd. 
LOS ANGELES 17, CALIF. 
DUnkirk 8-3161 


There’s a world of experience goes into the writing of 
Unusual lines of insurance. 


TAXICABS 

TRUCKS - BUSSES 
NON-STANDARD AUTOS 
SURPLUS LINES 


Kurt HITKE 6& COMPANY, INC. 


General Insurance Agents 


HOME OFFICE 
Phone WAbash 2-3622 
Chicago 4, Illinois 


233 Sansome St. 
SAN FRANCISCO 4, CALIF. 
EXbrook 2-8842 


7950 Biscayne Bivd. 
MIAMI 38, FLA. 
Plaza 7-7658 


407 E. Washington St. 
SPRINGFIELD, ILL. 
8-4305 
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Mass. Compulsory Auto Insurers Writing At 
Honest Rates, Low Overhead, Report Shows 


The special commission of the Mas- 
sachusetts legislature appointed to in- 
vestigate compulsory auto operations 
in that state has gathered a consider- 


able amount of data. It has been 
holding hearings in Boston. 
Recently, the commission heard 


Joseph Linder, consulting actuary, of 


retained by the commission to study 
the operations of insurers writing 
compulsory auto in Massachusetts, 
Massachusetts Automobile Rating 
Bureau, and the state insurance de- 
partment. Mr. Linder prepared four 
memorandums, which dealt with the 
rating bureau, valuation of incurred 
losses, comparison of car rates in Mas- 


sachusetts, New Jersey, New York, 
and Pennsylvania, and allocation of 
expenses to the compulsory and other 
auto liability lines. 

Insurers writing compulsory auto in 
Massachusetts have been given a 
clean bill of health by Mr. Linder, 
who told the commission that the 
companies are providing Massachu- 
setts drivers with auto coverage at 
honest rates, and at a lower overhead 
cost than charged for similar insur- 
ance anywhere else in the country. 

He said he found no evidence that 
the companies have been padding loss 


Wolfe, Corcoran & Linder, New York, 
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figures, reserves or expenses in order 
to boost compulsory rates. 

Much of the loss data used in com- 
pulsory auto rate-making is for in- 
curred losses not yet paid, he said. 
Quoting from his memorandum on 
valuation of incurred losses, he said 
that over a 10-year period, 1947-1956, 
there was “no evidence of marked 
overstatement or understatement of 
incurred losses” by the companies. 
Their present method of reporting is 
fair and reasonable, he said. He re- 
commended, however, that the devel- 
opment factor used to correct loss 
reserve figures, based on the actual 
results of earlier reserve estimates, 
should be taken from an average of 
three years, rather than from one. 

Asked if the rating bureau’s work 
should be shifted to the insurance 
department, he said it could be done, 
but nothing would be gained, since the 
bureau is at present for all practical 
purposes an arm of the department. 
The bureau compiles the loss figures 
the commissioner uses in compulsory 
auto rate-making. He said its control 
of the data is “adequate for the pur- 
pose of insuring its completeness.” 
The bureau does not fool with the 
figures. Assuming companies submit 
accurate reports, bureau compilations 
may be relied upon. Its total expense 
“reflects economical operation.” How- 
ever the matter of appropriate alloca- 
tion of this expense between compul- 
sory auto and other lines is still open. 

e 

Mr. Linder commented upon some 
of the proposals put forth which 
would change compulsory auto oper- 
ations. He said a merit or demerit 
system for rating will not work. This 
plan has been tried in Massachusetts 
before, but was junked before any 
tangible results could be achieved. A 
deductible provision in compulsory 
auto won’t work either. Because of the 
low expense allowance permitted on 
compulsory there is no room for cut 
rates—in writing compulsory. 

Property damage and presently op- 
tional BI coverages should be made 
compulsory, and assigned risks with 
bad accident or violation records 
should pay higher premiums than 
other auto owners. 

He also told the commission that 
although the idea of insuring the driv- 
er rather than the vehicle is actuar- 
ially sound, there are legal obstacles 
in the way, the foremost being “what 
to do with the residual ownership lia- 
bility.” 

Mr. Linder said that claim expense 
should be included in the pure pre- 
mium—or average claim cost per car. 

(CONTINUED ON PAGE 1%) 
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Va. Fidelity-Surety 


‘Rate Case Is Decided 


State corporation commission of 
Virginia has entered an order closing 
its review of Surety Assn. of America 
rates. The order provides that the 
manuals of classifications, rules and 
rates, rating plans, and modifications 
thereof with respect to any kind of 
suretyship, including fidelity, surety, 
and guaranty bonds and undertakings, 
planket bonds, and forgery insurance, 
and any subdivision thereof that are 
now filed by Surety Assn. and in ef- 
fect in Virginia be approved for use in 
Virginia until the further order of the 
commission. 

However, increases in rates asked 
by the association are denied until 
the further order of the commission. 
The proceeding is dropped from the 
commission docket and closed. 


WC Rate Bureau In N. Y. 


To Process Electronically 


New York Compensation Insurance 
Rating Board has issued new exper- 
jence rating forms and rate notices 
which will be put into use starting 
with February, 1958, ratings. .The 
board also will use electronic data 
processing machines to process rat- 
ings to the greatest extent possible. 


Sweet Promoted by Aetna Fire 

Aetna Fire has appointed Robert R. 
Sweet assistant manager of the home 
office compensation and liability de- 
partment. He joined the group as a 
compensation and liability underwrit- 
er at New York in 1950, transferred 
to Hartford in that position in 1955.,.: 
and was named chief underwrite: fj 
there last July. 
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F. & D. And American 
Bonding Are Merged 


Arrangements for consolidating op-| 
erations of Fidelity & Deposit with} 
those of its subsidiary, American Bond- 
ing, were completed late last month. 
Merger of the companies, first an-| 
nounced Aug. 14, 1957, became effec- | 
tive Dec. 31. Fidelity & Deposit has 
assumed all the obligations of Ameri- | 
can Bonding and the latter has been| 


| 


retired. | 


American Glass Opens 
Branch Office At Detroit 


American Glass 
Co. of Chicago 
has opened an of- 
fice at Detroit at 
3156 East Wood- 
bridge, with Leo- 
nard Gasior as 
manager. Beryl 
Provus, vice-pres- 
ident of American 
Glass in charge of 
insurance sales, 





announced the ex- 
pansion. American 
Glass has been in 
the insurance re- 
placement field in 
Chicago for 40 years. 


Bryan Advanced By GAB 


General Adjustment Bureau has ap- 
pointed Robert W. Bryan casualty | 
field examiner in western Pennsyl- | 
vania and upper New York. He as-| 
sumes duties formerly performed by| 
E. C. Park, senior casualty adjuster | 
at DuBois, Pa., and will make his} 
headquarters in Erie, Pa. Mr. Bryan| 
‘oined GAB in 1952. He previously | 
vas a casualty adjuster of U.S.F.&G. 





Leonard Gasior 
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Basically, reinsurance firms are 
much alike in the services they 
render. Perhaps there are two 
major differences. Differences in 
the capability of management 
and in financial capacity. The 
experience of Inter-Ocean 
counselors, and their ability to 
prepare contracts carefully fitted 
to your needs, is a natural 
outgrowth of the stability of 
Inter-Ocean management— 
continuous since the company’s 
operation began in 1920. Our 
financial capacity is a matter of 
record—sufficient for your 


requirements. 


INTER-OCEAN 
REINSURANCE 


Excess of loss 
Pro-rata 
Catastrophe 
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Write Fire, EC On 
First Civil Nuclear 
Power Station, In Pa. 


North America and 11 other insurers 
—Indemnity of North America, Na- 
tional Union, St. Paul F.&M., American 
Surety, Centennial, Federal, Fireman’s 
Fund, Great American, Pacific of New 
York, and London Lloyds—have writ- 
ten the fire and extended coverage on 
the first civilian nuclear power station, 
the Duquesne Light Co. plant at Ship- 
pingport, Pa. 
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The coverage is a manuscript form 
developed to meet the needs of this 
insured by the insurers and the Lan- 
nan & Co. agency at Pittsburgh. The 
form is based upon Duquesne Light 
Co.’s agreement with Atomic Energy 
Commission. The fire and EC policy 
does not cover loss and damage to sta- 
tion buildings and contents arising 
from nuclear materials. 

The risk was bound the same day a 
chain reaction was started in the atomic 
furnace of the station, which is fueled 
with 12 tons of natural uranium U238 


mv OF ALL, 
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JACK BENNY SHOW sponsored by THE HOME 
every Sunday night 


C Gotd LCanee Ce OUflany y 


Home Office: 59 Maiden Lane, New York 8, N. Y. 


and 165 pounds of uranium U235. A 
series of safety and other tests will be 
carried on at the reactor before it goes 
into the production of commercial elec- 
tricity. When it is put into full opera- 
tion the station will supply electric 
power to some 450,000 residential, in- 
dustrial and commercial customers in 
Allegheny and Beaver counties, Pi. 


Kings County (N. Y.) Brokers Assn., 
newly organized in Brooklyn, discussed 
means of averting commission cuts at 
the January meeting. 


on CBS Radio 


FIRE - AUTOMOBILE - MARINE 
The Home Indemnity Company, an affiliate, writes 
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Research Plays Big 
Part In Discovering , 
A&S Needs: Williams 


PHILADELPHIA—Much _ research 
material in health insurance has been 
assembled and more is being collected, 
according to James R. Williams, vice- 
president of Health Insurance Insti- 
tute, who spoke at the annual meet- 
ing of American Assn. of University 
Teachers of Insurance. He took part 
in a panel which told about research 
information available through various 
insurance company associations. 

Great progress has been made in 
the A&S field in broadening and ex- 
tending the benefit pattern and im- 
proving the services, Mr. Williams 
said. The nature of A&S calls for a 
continuing study of the broad field of 
medical care financing. Through 
Health Insurance Assn. of America 
and Institute of Life Insurance, stud- 
ies are being made of people’s person- 
al medical bills, public attitudes 
toward health insurance, the evolu- 
tion going on in medical care, needs of 
various population and age groups and 
numerous other related subjects. » 

In the last 20 years, health insur- 
ance and its relationship to financing 
medical care has become an integral 
part of the U.S. economic, social and 
political life. HII hopes to publish a 
fact took on A&S next summer, he 
said, 


San Antonio Exchange 


Names Sacks President 


Howard Sacks was elected president 
of San Antonio Insurance Exchange 
at the annual meeting. Robert D. Sar- 


7 





T. D. Bailey Howard Sacks 


gent is vice-president, and F. F. Lu- | 
dolph is secretary-treasurer. i 
Past presidents of the exchange 
were given special recognition. There 
are 22 living past presidents, and lt 
of them were present. 
Travis Bailey is the outgoing presi 
dent. 
| 


Elect Walsh To Head 


Portland Surety Assn. 


S. R. Walsh, Aetna Casualty, has 
been elected president of Portland, 
(Ore.) Surety Assn., succeeding Rob- 
ert Cummings, Fidelity & Casualty. 
elected were George Mayes, 
; ., Vice-president, and | 
Stanley P. Duyck, American, secre | 
tary-treasurer. 


Underwriters Laboratories To : 


Build New Testing Facilities 


a 

Underwriters Laboratories Inc. has | 
broken grou:id for a new $1.5 million } 
building at its Northbrook testing | 
station to house facilities for testing 
floor and ceiling construction mater- 
ials as well as burning brand, flame 
spread and wind tests on roofing} 
materials. 

Norcross & Leighton agency at Low- 
ell, Mass., is celebrating its 50th anni-f 
versary. The agency recently moved 
into new offices. Howard H. Leightod 
is president and treasurer. Raymond 
A. Webb is vice-president. 
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Rules On Interesting 
Cancellation Case 


Because the insurer had two pol- 
icies on properties of a single insured, 
and because the agent of the insurer 
told insured he had nothing to worry 
about, South Carolina supreme court 
upheld a jury verdict in favor of in- 
sured, that the policy had not properly 
been cancelled. The case was that of 
Lundy vs Lititz Mutual, 9CCH (Fire 
& Casualty) 393. 

Lundy purchased a fire policy on 
his dwelling for one year beginning 
Feb. 10, 1955, from A, B. White, the 
local agent of Lititz Mutual. Mr. White 
was a co-defendant in the present suit. 
The house was destroyed by fire Jan. 
27, 1956. The insurer contended that 
the policy was cancelled on Aug. 5, 
1955, and the unearned premium re- 
mitted to and accepted by insured. 
The trial resulted in a verdict for 
Lundy against Lititz Mutual alone for 
$2,500, the face amount of the policy. 
The insurer appealed. 


On Aug. 4, 1955, the insurer mailed 
a check for $12.69 to insured and on 
the check correctly identified the pol- 
icy on the dwelling which was being 
cancelled. However, Lundy also car- 
ried with Lititz Mutual a fire policy on 
his store, written by the same agent. 
Enclosed in the envelope containing 
the check for $12.69 was a notice from 
Lititz Mutual that it was cancelling a 
policy of another number, the policy 
on the store. 

Lundy called the agent shortly after 
getting the check, and after looking at 
the policies, the notice of cancellation 
and the check, the agent told insured 
“this is on the store, and they haven’t 
sent you enough money back.” Also, 
he said, “The house is all right; you 
ain’t got nothing to worry about.” He 
further stated that “You just keep 
that check for a while because they 
haven’t sent you enough money back 
and until they do, if your store would 
get burned, they would have to pay 
you,” 

Lundy held the check until early 
December when he saw the agent and 
inquired about the matter again. The 
agent then told him that the insurance 
on the store had been cancelled and 
suggested that Lundy go ahead and 
cash the check. He then advised in- 
sured to “try to get somebody else to 
write you on the store.”’ 

Lundy then cashed the check. He 
had no further conversation with the 
agent until after the fire destroyed his 
dwelling. He was positive he had never 
received notice of the cancellation 
of the policy on his house, and there 
was no evidence that the company 
had asked him to return this policy. 


The testimony of the agent was 
considerably different. He denied tell- 
ing insured the cancellation was on the 
store and not on the house. 

The court accepted Lundy’s version 
of what transpired. The court also 
ruled that the issues of whether the 
check was sufficient notice of cancel- 
lation in accord with the policy pro- 
visions on cancellation or cancellation 
by mutual consent, were properly sub- 
mitted to the jury. 

While notice of cancellation need not 
be in any particular form, the court 
commented, “it must be of such char- 
acter as positively and unequivocally 
to indicate to insured that the compa- 
hy does not intend longer to be bound 
by the contract.” It then ruled that 
the notation on the check cannot be 
Said as a matter of law to constitute 
clear and unequivocal notice when 


ui) 
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there was enclosed with the check in 
the same envelope notice of cancella- 
tion of another policy. In giving no- 
tice by check accompanied by a formal 
notice of cancellation of the store pol- 
icy, the company caused confusion and 
misled insured, especially when the lo- 
cal agent assured him that the can- 
cellation was of the store policy. Evi- 
dently insured did not think his house 
policy was involved because he made 
no effort to obtain other insurance. 
Rather than insured failing to act as 
a person of ordinary prudence, the 
carelessness was on the part of the 
company in employing means better 
suited to conceal] than to reveal its in- 
tent. 

Neither was there cancellation by 
mutual consent, as a matter of law. 
While cashing the check tended 
strongly to show assent by insured to 
cancellation, there were circum- 
stances here tending to overcome the 
inference of consent or waiver arising 
from the cashing of the check. 

Paulling & James of Downington, 
S. C., appeared for Lititz Mutual. 


G. H. Schirmer Retiring 


G. H. Schirmer, Illinois manager 
for General Casualty of Wisconsin 
since 1940, is retiring. This is in line 
with company policy. Mr. Schirmer, a 
local agent in East St. Louis from 1921 
through 1928, was named vice-presi- 
dent and general manager of old Mid- 
West Automobile Underwriters of 
Freeport, Ill., in 1929, holding that 
post until 1939, when the business of 
Mid-West was insured by General. At 
that time Mr. Schirmer was appointed 
Illinois manager. 


The H. I. Gooch agency of Duluth 
has consolidated with Insurance Ser- 
vice Agency and Ernest Gooch has 
joined Insurance Service Agency. 
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For years we have been considering a change of name to 
accurately describe our company. For one reason or another it has 
been put off. ““Good old Fire Association,” someone would say. 
“It’s loaded with tradition—better not monkey with it.” 


Finally, everybody from the president to the janitor got into 
the act. Now it’s official. We’ll be RELIANCE INSURANCE COMPANY 


from here on in. 


What do we sell? Insurance—just about every kind of property 
and casualty insurance—fidelity and surety bonds. 


How do we sell? Through our agents—thousands of local, 
independent businessmen who'll be happy to tell you what Reliance 


has to offer. 


And here is our new trademark. 
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RELIANCE INSURANCE COMPANY 


formerly Fire Association of Philadelphia 


Head Office: 401 Walnut Street, Philadelphia, Pennsylvania 


NEW YORK DEPARTMENT 
SOUTHEASTERN DEPARTMENT 
WESTERN DEPARTMENT 
SOUTHWESTERN DEPARTMENT 
PACIFIC COAST DEPARTMENT 
CANADIAN DEPARTMENT 


25 Cliff Street, New York City 

Trust Company of Georgia Building, Atlanta 
121 South Pinckney Street, Madison, Wisconsin 
1821 Young Street, Dallas, Texas 

505 Montgomery Street, San Francisco 

19th Floor, Victory Building, Toronto 


Rev. Morris Sells His 
Stock And Bids 
Farewell To Insurance 


The Rev. Sam Morris has disasso- 
ciated himself from the insurance 
business with the sale of his stock in 
Abstainers National of Oklahoma City. 
Previously he was president of Pre- 
ferred Risk Mutual of Des Moines. 

A Southern Baptist minister and 
temperance lecturer, Rev. Morris re- 
ceived national attention in 1956 when 
he charged that the operating officers 
of Preferred Risk Mutual were hiring 
persons who drank alcoholic bever- 
ages when the announced intention of 
the company was to insure at merit 
rates those who were teetotalers. Fol- 
lowing a prolonged and bitter contro- 
versy within the official family, in- 
cluding a sitdown strike by Rev. 
Morris in the offices of the Iowa in- 
surance department, Rev. Morris re- 
signed from Preferred Risk in the 
fall of 1956 and formed Abstainers 
National. This company, he _ an- 
nounced, would insure only total ab- 
stainers and would require all “share- 


holders, bondholders, directors, offi- 

cers, agents and employes” to be 
non-drinkers as well. 
*. 

Rev. Morris said insurance “never 


has been my first love. I found myself 
heavily hampered in my temperance 
activities. I found a buyer. I didn’t 
discuss the total abstainer angle at 
all. What they do with the company 
is their affair.” 

He said he owned about 45% of the 
stock of Abstainers National, and re- 
vealed the buyer is Stanley Bossart 
of Oklahoma City. It is reported the 
company’s name will be changed to 
Nation: il Savings Ins. Corp. 


Legislative Program Of N. Y. 
State Agents Outlined 


New York State Assn. of Insurance 
Agents has outlined the program it 
will submit to the 1958 legislature in 
a letter sent to legislators over the 
signature of Robert B. Douglass, Pots- 
dam, chairman of the legislative com- 
mittee. 

The program ranges from a recom- 
mendation for stricter licensing laws 
and uniform penalties for motor ve- 
hicle violations to a proposal that a 
mandatory uninsured motorist en- 
dorsement law rather than an unsatis- 
fied judgment fund law be enacted to 
plug existing loopholes in the state 
compulsory automobile liability insur- 
ance law. Passage of a mandatory UM 
law would emulate action taken by 
the New Hampshire legislature last 
year when it chose that remedy to the 
uninsured motorist problem rather 
than a compulsory auto proposal. 

Also included are proposals concern- 
ing the workmen’s compensation ag- 
gregate trust fund, free insurance, un- 
earned premium reserves of companies 
in liquidation, fictitious groups, loop- 
holes in the state’s agency licensing 
law, unlicensed automobile dealer 
competition in the automobile insur- 
ance field and state fund solicitation. 


Adams, Cal. Manager Of 


Great American, Retires 


Charles C. Adams, manager at San 
Diego for Great American, is retiring 
after 44 years with the company. Tak- 
ing over direction of the office is J. C. 
Wickler, agency superintendent at Los 
Angeles. 


Skelton Returns To Law Practice 


John A. Skelton, general counsel of 
the Pennsylvania department since 
1939, has resigned to resume private 
law practice, specializing in insurance. 
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Plan Agenda For Fire 
Meeting Of Mutual 
Casualty Companies 


Conference of Mutual Casualty 
Companies will hold its fire conference 
Feb. 6-7 at Chicago. The conference 
president is Joseph P. Gibson Jr. of 
American Mutual Reinsurance, and 
Earl L. Cocper, Indiana Farmers Mu- 
tual, is in charge of the program. 

The meeting will open with a talk 
by John S. Child of Harleysville Mu- 
tual Casualty on integrating the work 
flow of fire with casualty business 
after underwriting. A four-man panel 
will take up integration versus segre- 
gation of fire and casualty claims with 
C. H. Cox, Celina Mutual, and Fred 
Cunningham of Shelby Mutual for in- 
tegration, and F. M. Du Bois, Em- 
ployers Mutual Casualty of Des 


Moines, and Ray Fuson, Farm Bureau | 


Mutual of Indiana, against. 
. 

Normam L. Trebilcock, Badger Mu- 
tual, will open the program that after- 
noon with a talk on inspections, and 
E. D. Sirois, Mutual Fire Insurance 


Assn. of New England, will conclude 


the day’s meeting with a discussion of 
the outlook for deductibles. 

The final session Friday morning 
will open with talks on how field men 
can be used to improve underwriting 


results, by Robert E. Evans, Indiana | 
Farmers Mutual, and Robert B. Taylor | 


of Mill Owners Mutual of Des Moines. 
William H. Rodda, manager of Trans- 
portation Insurance Rating Bureau, 
will give an address on “The 1958 
Look in Package Insurance.” 


Randall Retires, Two Named 
By Birmingham F.&C. 


Birmingham Fire & Casualty has | 


appointed two new officers, and 
George H. Randall, 
treasurer, has retired. He had been 
with the company since it was founded 
as the Birmingham Fire in 1925. 

To fill the vacancies caused by Mr. 
Randall’s retirement, Claude D. Har- 
rell, vice-president, has been elected 
secretary and Victor E. Johnson, 
comptroller, has been elected treas- 
urer. Both will retain their former 
titles and duties. 

Mr. Randall was honored at a lunch- 
eon attended by company officials and 
close friends. He was presented with 
a gold watch and plaque. He has been 
named associate editor of the Shades 
Valley Sun, Alabama’s largest weekly 
newspaper. 

Mr. Harrell has been with Birming- ‘ 
ham F.&C. since 1955. Previously he 
was with Travelers for more than 20 
years. 

Mr. Johnsor. has been with the com- 
pany for 20 years. He started in the 
accounting department in 1928. 


Security-Conn. Advances 


Janousek, Hupp Retires 


Security of New Haven has named 
Emil Janousek manager in Kansas and 
Missouri. He has been associate man- 
ager of the territory with J. C. Hupp, 
who has retired. 

Mr. Hupp was with Security 21 
years, first as state agent in Missouri 
and then as associate manager. Pre- 
vious to joining the companies in 1936, 
he was for 12 years Missouri special 
agent of National Fire. He entered in- 
surance as a local agent in Butler, Mo. 


E. M. Ludwig Promoted 


secretary and | 





American Casualty has promoted 
Edward M. Ludwig to production man-) 
ager of the central Pennsylvania de 
partment. He joined the company it 
1956 at Reading. More recently he has 
been a field representative in easter 
Pennsylvania. 
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#2 NATIONAL UNDERWRITER 


Toale Tells How To Perpetuate Agency 


Agency perpetuation was discussed 
by Eugene A. Toale, associate manager 
of the New York metropolitan depart- 
ment of Home, at a meeting of Nassau 
County (N.Y.) Assn. of Insurance 
Agents. 

Agency perpetuation is of vital im- 
portance to any agency, he said, be- 
cause of the need of income to the 
agent after he is too old to work, an 
income for his family in event of his 
death, and the obligation owed by the 
agency to the clients who have come 
to depend on its services. 

The agent giving serious thought to 
the perpetuation of his agency, Mr. 
Toale said, should approach the move 
by first asking himself why his agency 
should be continued. Only the agent 
knows the answer, and only he can 
provide the basic factors which could 
apply to any concentrated effort to 
perpetuate his agency, he said. 

The steps to be taken naturally 
hinge on the type of agency involved. 
The steps to be taken by a sole pro- 
prietor, for example, would not be ef- 
fective, perhaps, in the perpetuation 
of a partnership or a corporate agency. 

Perpetuation of the sole proprietor- 
ship agency is the most difficult be- 
cause the agency undoubtedly is built 
upon one individual and the sudden 
withdrawal of this person from active 
participation results in chaotic condi- 
tions. 

The sole proprietor can will the 
agency to a son or other relative. It 
has been clearly established that there 
is a distinct value to the expirations 
owned by the agency and, therefore, 
the agency is without question a fit 
subject for such action. However, he 
said, the agent must consider whether 
or not the person to whom the agency 
is to be willed is capable of continuing 
its operation or possesses sufficient in- 
terest to become capable within a short 
time. 

The agent may sell the agency to 
his employes, or for that matter may 
sell it to anyone when he feels the 
need of retirement. Here again, he 
said, the person or persons who will 
assume the operation of the agency 
must be tested and examined by the 
agent himself to determine whether or 
not such a step is going to accomplish 
his ultimate purpose. 

When ready to retire, the agent may 
simply allow the business to continue 
under the direction of heirs or other 
persons. Again, the competency of 
those continuing the agency is a vital 
item. 

e 

Finally, the agent can liquidate the 
agency. But liquidation, he said, while 
it might provide a sufficient income 
to satisfy the agent or his family, ac- 
complishes nothing for the clients who 
have been served by the agency 
through the years. 

These are the possibilities available 
to the sole proprietor concerned with 
the perpetuation of his agency. Each 
of these steps has serious drawbacks. 
However, most of the disadvantages 
can be dissolved if the individual pro- 
prietor considers the end desired and 
acts in that direction while he is still 
vigorous and capable of correcting any 
judgment error. 

Legally, a partnership is dissolved 
by the death of one partner. Tech- 
nically, an agency faced with this prob- 
lem would have to liquidate and use 
proceeds to pay off the deceased part- 
her’s interest. The heirs of the de- 
ceased partner might be, and very 
often are, entirely uncooperative and 
interested only in getting the largest 


possible amount from this procedure. 
In the meantime, the ordinary busi- 
ness of the agency is jeopardized. Al- 
though the legal dissolution is clearly 
established, Mr. Toale said, Internal 
Revenue Service in many instances has 
ruled that the taxable year may con- 
tinue beyond the death of a partner. 
Thus, the further legal entanglement 
of tax problems also comes into play. 

This rather dismal picture can be 
sharply improved if the partners con- 
sider perpetuation of the agency in 
advance of such an unfortunate hap- 
pening and agree upon the procedure 
to be followed. 

This requires that the partners sit 
down and agree on the value of the 
agency and sign a buy and sell agree- 
ment. This agreement stipulates that 
in the event of one partner’s death, 
the other partner will pay to the heirs 
of the deceased an agreed amount in 
an agreed manner. This agreement re- 
quires the consent of all partners and 
a stipulation should be made in the 
agreement that it is binding upon the 
heirs of each partner. 

This method, however, he said, is 
not the complete answer. There have 
been unfortunate situations in spite of 
buy and sell agreements. For example, 
a young man may be in an agency 
on a partnership basis with such an 
agreement in effect. The sudden death 
of his partner places him in the posi- 
tion of owing to his former associate’s 
heirs a specified amount of dollars. He 
may not have such an amount avail- 
able, nor can he raise the required 
money. Mr. Toale said that the solution 
to such a problem as this can be found 
in the proper use of partnership life 
insurarice. 

. 

Agency partners giving any serious 
thought to perpetuating the agency 
should discuss the possibilities of this 
solution, he said. 

In essence, the life insurance ap- 
proach is to set up a policy which will 
agree, upon the death of one of the 
partners, to pay to his indicated bene- 
ficiary a specific amount. 

Such amount should, of coursé, cor- 
respond with the purchase price pre- 
determined by the partners. 

The fact that an agency is incorpor- 
ated does not automatically mean that 
it is of tremendous size. Many corpor- 
rate agencies are closely held and do 
not involve in any way a mass of 
stockholders, or the possibility of proxy 
wars. On the death of a principal 
stockholder it is entirely possible that 
the other stockholders, who would or- 
dinarily be heirs anyway, take over 
the management without any serious 
legal complications. 

However, one basic fact must be 
faced in perpetuating a corporate agen- 
cy. That is, he said, a sudden switch 
in management may destroy rather 
rapidly many years of hard work by 
the original agent. As with sole pro- 
prietorship, the problem of providing 


capable successors also is concerned in 
perpetuating the corporate agency. 

To continue the corporate agency, 
use can also be made of buy and sell 
agreements between corporate princi- 
pals who agree to buy or sell the agen- 
cy in the event of the death or retire- 
ment of the principal stockholders. 


. 

Mr. Toale said the real problem in 
agency continuation is the one which 
faces the agency today—manpower. 
The successor to the agent is the real 
key to continued uninterrupted service. 
It requires great care and careful con- 
sideration. The most likely candidate 
is a son or relative because of the 
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similarity of names and because of the 
possibility of a sincere personal inter- 
est. However, the agent is certainly not 
bound by such a choice and may 
reach out into the general labor market 
to select someone to continue the op- 
erations. 

Mr. Toale recommended that agents 
concerned with the perpetuation of 
their agencies consult two publications 
—‘Insurance Agency Ownership,” 
published by National Assn. of Insur- 
ance agents, and “Methods of Agency 
Continuation” by Prof. John Long of 
the bureau of business research in the 
school of business at Indiana Univ-er- 
sity. 
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your homeowner client 





OVERALL COVERAGES 
in a Single Policy 


_/ HOMEOWNERS POLICY 


This single policy includes all necessary coverages for 


. with real advantages for 


you both. Show the homeowner how insurance, too, has 
been modernized — sell him the single Homeowners 
Now available for tenants. 


@ You have only one policy to quote, report, file, 
bill, 


renew. 


ADVANTAGES @ Your client is protected without loopholes, 
overlapping. 
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10 Post Office Square g y ¢ Mills Building 
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The Agency System...An American Tradition 




















PHONES CH 3-8649—CH 3-8640 


—Audits for Casualty & Inland Marine Carriers 
K. | PEARCE COMPANY PAYROLL AUDIT SERVICE 


Payroll Audit rae es a the ability and get-up to get the job done ehipenip.. 
PROMPT SERVICE—Payroll and other casualty audits by representative field 
auditors. AGENCY CONTACT ALWAYS. 

HOME OFFICE— INSURANCE EXCHANGE Bldg., DES MOINES, IOWA. 














14 


HeNATIONAL UNDERWRITER 


Convention Dates 





Mutual 
Conrad Hilton 


Feb. 6-7, Conference of 
Companies, fire conference, 
hotel, Chicago. 


Casualty | 


| Feb. 10, West Virginia “I” Day, annual, Beck- | 
| ley. | 


| 






al 
3 | 





Be Sure Your Clients’ 


OVERSEAS PROFITS 
ARE PROTECTED! 


“Loss of profits during the inoperative period after a fire or 
other disaster frequently is the cause of failure for American 
business ventures in foreign lands,” says Mr. Frank T. Wyckoff, 
AFIA Manager in London. He knows from personal insurance 
experience of more than 30 years. 

How about your clients doing business overseas? Do they 
know that you can provide them with protection against loss 





Mr. Frank T. Wyckoff 
AFIA Manager, London, England 


| Mar. 


~ | April 24, Chicago 
| hotel 


| Feb. 19-21, Michigan Assn. of Insurance Agents, 


mid-year, Sheraton-Cadillac hotel, Detroit. 

Mar. 13-14, Conference of Mutual Casualty 
Companies, underwriting conference, Conrad 
Hilton hotel, Chicago. 


Lord Baltimore hotel, Baltimore. 


“——" Dey, 


annual, Edgewater Gulf hotel, 


Park, Miss. 


annual, Mayo hotel, Tulsa. 

May 8-9, Conference of Mutual Casualty 
Companies, claim conference, Conrad Hilton 
hotel, Chicago. 


Service, annual, Bismark hotel, Chicago. 

June 6-7, Pennsylvania Claim Men’s Assn., an- 
nual, Bedford Springs. 

June 8-11, Conference of Mutual 
Companies, management conference, 
Park Inn, Asheville, N. C. 

June 11-12, Wisconsin Assn. 
surance Agents, annual, 
Elkhart Lake. 

June 11-14, National Assn. of Public Insurance 
Adjusters, annual, Hotel Traymore, Atlantic 
City, N. J. 


Casualty 
Grove 


of Mutual In- 
Schwartz hotel, 


Sept. 4-5, Conference of Mutual Casualty 
Companies, sales and agency conference, 
Conrad Hilton hotel, Chicago. 

Sept. 8-9, New Jersey Assn. of Insurance 
Agents, annual, Traymore hotel, Atlantic 
City. 

Sept. 19-20, Utah Assn. of Insurance Agents, 


annual, Utah hotel, Salt Lake City. 


French Lick Springs hotel, French Lick, Ind. 
Oct. 5-8, Conference of Mutual 
Companies, annual, Chalfonte-Haddon Hall, 
Atlantic City. 
Oct. 6-8, National Assn. of Insurance Agents, 
annual, New Orleans. 


annual, Coronado hotel, St. Louis. 


Nov. 20-21, Conference of Mutual Casualty 
Companies, accounting and statistical, office 


Hilton hotel, Chicago. 





Selke New Chief Examiner 


Of Texas Department 


AUSTIN—Harold E. Selke of Hous- 
ton, a certified public accountant with 
insurance experience, has been ap- 


who has held the post since last April. 





of profits—with practically every type of foreign insurance 
except life, through AFIA . . . and that they are assured of the 
services of experts like Mr. Wyckoff in 70 countries throughout 
the world? 

If you haven’t investigated this profitable opportunity it 
will pay you to contact our nearest office. 








AMERICAN FOREIGN INSURANCE ASSOCIATION 
161 William Street New York 38, New York 


CHICAGO OFFICE . . Insurance Exchange Building, 175 West Jackson Blvd., Chicago 4, Illinois 
DALLAS OFFICE 400 Vaughn Building, 1712 Commerce Street, Dallas 1, Texas 
LOS ANGELES OFFICE 3277 Wilshire Boulevard, Los Angeles 5, California 
SAN FRANCISCO OFFICE . . Russ Building, 235 Montgomery Street, San Francisco 4, Calitornia 
WASHINGTON OFFICE . . . Woodward Building, 733 15th Street N.W., Washington 5, D.C. 


An association of 22 American capital stock fire, marine, casualty and 


surety insurance companies providing insurance protection in foreign lands 





It was indicated that Mr. Kelley may 
| remain on the staff. 
| E. B. Kelly, who had been chief ex- 
| aminer, was demoted by Mr. Harrison 
| to an examiner and consultant with the 
| Texas department. He resigned and on 
Feb. 1 will join the Oklahoma depart- 
| ment as chief examiner. Mr. Kelley had 
| been chief examiner since April, 1957, 
| in Texas and was a member of the ex- 
amination staff of the department for 


about 10 years. His resignation is 
| effective Jan. 23. 
Brodhead Nominated To 


Head St. Louis Board 


John Brodhead Jr. has been nomi- 
nated for the presidency of St. Louis 
Board to succeed William R. Dunham, 
who is the nominee for chairman. 


Other nomination committee candi- | 


| dates are Charles W. DeWitt, vice- 
| president, Harry Bishop, 
| and James O. Holton, treasurer. Nom- 


| inated to the executive committee are | 
| Richard E. Haefer, Edwin H. Bacon, | 


and Milton H. Johnson. 
Election will be Jan. 21 and the 
installation and annual banquet will 
be held Jan. 27 at the Coronado hotel. 
| Automobile Claims Assn. heard Al- 
bert Carlson of Buick Motor Corp. 
discuss power steering and power 
— at the January meeting in New 
ork. 


14-15, Tri-State Mutual Agents Assn., | 


Mar. 16-18, Eastern Agents Conference, Clar- | 
idge hotel, Atlantic City. 

;} | Mar. 24, Rhode Island Assn. of Insurance 
Agents, midyear, Sheraton-Biltmore, Pro- | 
vidence. 


Conrad Hilton | 


May 1-3, Louisiana Assn. of Insurance Agents, | 
Edgewater 


May 2-3, Oklahoma Assn. of Insurance Agents 


May 22, Midwestern Independent Statistical | 


Sept. 22-24, International Claim Assn., annual, | 


Casualty 


Oct. 19-21, Missouri Assn. of Insurance Agents, 


methods, and personnel conferences, Conrad 


pointed chief examiner of the Texas | 
department. He succeeds E. B. Kelley, | 


secretary, | 
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All Insurance Companies are the same 
But P.N. is different 








All Insurance Companies are the same 
But P.N. is progressive 





e Companies are the same 
But P.N. is profitable for 
producers 


All Insuranc 














And another agent has been won 
over by the aggressive leadership 
of the Pacific National Group. 





PACIFIC NATIONAL 
INSURANCE GROUP 


PACIFIC NATIONAL FIRE INSURANCE COMPANY 
MANUFACTURERS CASUALTY INSURANCE COMPANY 


San Francisco, Calif. 
Philadelphia, Penn. ¢ Skokie, Ill. ¢ Atlanta, Ga. 
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In Ireland, Anyone, Including Insured, 
May Be Paid Commission On Business 


By GEORGE H. MENEFEE 


The difficulties the companies are 
experiencing with some state insur- 
ance departments and other govern- 
mental bodies is a situation not pecu- 
liar to this country. The Irish have it, 
too. A statement in the 1956 annual 
report of Ins. Corp. of Ireland ade- 
quately sums up the problem for us as 
well as for them: “. . . it is disheart- 
ening to find that executives have to 
devote so much of their time to justi- 
fying our industry before government 
bodies here—time which could so much 
more profitably be utilized in devel- 
oping our business at home and 
abroad.” 

o 


In Ireland the problem has been 
magnified by the serious need for a 
general increase in exports. A large 
part of the responsibility for improv- 
ing the foreign trade situation has 
been placed on the Irish insurance 
companies, and they have been doing 
considerably more than their share. 
The management of these companies 
feel a radical change in the actions of 
the government is needed. According 
to their estimate there has been too 
much governmental interference with- 
out sufficient regard to the necessity 
of adequate incentive to insure eco- 
nomic progress and development. 

At the present time none of the 
Irish insurance companies are oper- 
ating in the United States, except for 
modest participation in some reinsur- 
ance. One of the companies formerly 
operated in a western state, but in- 
sufficient premium volume with 
which to meet the tax requirements 
forced it to withdraw. The companies 
do write a substantial proportion of 
their business in Northern Ireland and 


| other portions of the United Kingdom. 


Several companies have developed 
substantial operations in Canada and 
expect to participate in the growth of 
the area. They do not, however, think 
the U. S. presents a very attractive 
picture at present. “Too much regula- 
tion, inadequate rates, and excessive 
court awards,” said one official. 


The investments of the Irish com- 
panies show considerably more var- 
lation between the companies than 
there is on underwriting. All compa- 
nies have a substantial portion of their 
imvestment funds in Irish securities, 
as might be expected, but the percent- 
age of foreign investment to domestic 
Ivestment varies considerably. Irish 
government securities held ran from 
alow of 22% in one company to a high 
of 37% in another, while total invest- 
ments within the Republic of Ireland 
ran from 100% in the case of one com- 
pany studied to slightly less than 30% 
in the case of another. 

One of the amazing things about 
the investments of the Irish compa- 
ties is their generally heavy propor- 
tion of securities in British areas as 
Compared to their own area and the 


yuh) 


United States. One company, for ex- 
ample carries 33% more funds in Brit- 
ish securities than in Irish, and 25% 
more in South African securities than 
in the U. S. The same company has 
invested almost 400% more in Canada 
than in this country. 

Results of the investment policy of 
the Irish companies has not been 
spectacularly successful as evidenced 
by the number of companies reporting 
losses in this field. One company re- 
ports a 12% drop in the market value 
of its portfolio and the experience of 
other companies is similar. 

On the underwriting side most of 
the companies showed a loss for the 
year. While the marine field was uni- 
versally profitable to those Irish com- 
panies writing this class of business, 
losses on fire lines and on automobile 
were such as to more than offset the 
modest profits for most companies. 
Employers liability was a mixed 
blessing to the companies but the gen- 
eral trend was favorable. General li- 
ability was poor for the most part— 
favorable for the companies within 
the Republic of Ireland, and poor out- 
side the country. 

. 

Strangely enough there is substan- 
tial difference in the amount of com- 
missions paid on premiums written. 
For three of the principal companies, 
the agents and brokers commissions 
for fire business varied from 13.7% 
to 29.5%. On automobile lines the 
commissions ranged from 10% to 24%. 
This wide variation is explained in 
part by the fact that the Republic of 
Ireland has no agents’ license law. 
Anyone can receive commission on 
business sold, including insured. Com- 
pany officials state that about 10% 
of the people who buy insurance are 
paid the commission on their own 
business. Most of the business for the 
Irish companies which is developed 
within the country is produced by 
company special agents who operate 
in the manner of direct writers in this 
country. There are relatively few 
brokers in the Republic and they, of 
course, confine their activities to the 
larger risks. 

Company employes produce almost 
all of the business outside of munici- 
pal areas, the country areas of the 
south and west being almost exclu- 
sively theirs. Many of the field men 
are required to handle claims and see 
to the general operation of the local 
office as well as put the business on 
the books. 

Irish company officials are realistic 
people who can make as good an ap- 
praisal of business prospects as the 
next man, In spite of the fact that 
the immediate future does not look 
inviting to the underwriter, and de- 
spite the fact that their government 
presses the companies to write more 
foreign business without providing 
any incentive, company officials can 
talk about their considerable problems 
in an unheated manner. 





Covers U.S. Exhibit 
At World's Fair 


Several million dollars worth of 
American exhibits for the 1958 World’s 
Fair in Brussels, 
Belgium, will be 
protected under a 
unique inland- 
ocean marine pol- 
icy drafted by 
Aetna Fire and the 
McLaughlin Co. 
agency of Wash- 
ington, D. C. While 


the Universal & 
International Ex- 
hibition will not 


open its doors till 
next April, the 
coverage became effective Nov. 1. It 
expires March 1, 1959. 

The property is being borrowed by 
the U. S. from private individuals and 
organizations. The policy covers dur- 
ing the accumulation of the property, 
while it is in transit to Belgium, while 
there on exhibition, during return 
transit to the U. S. and during the 
period of de-accumulation until re- 
turned to owners. 


Huntington T. Block 


. 

Aetna Fire is the lead company on 
the risk, but six other companies are 
participating. They are Home, Queen, 
Great American, Maryland Casualty, 
North America, and Fireman’s Fund. 

Total value of the exhibits, which 
will be housed in the U. S. pavilion 
and in the fine arts and science halls, 
is estimated at more than $6 million. 
The liability of the participating com- 
panies is limited to approximately 
half of the total property being sent, 
largely because many of the lending 
organizations have obtained their own 
insurance. The purpose of this cover- 
age is to protect lenders who specifi- 
cally request it. 

Insured named in the contract is 
U. S. Department of State, office of 
the U. S. commissioner general, Brus- 
sels Universal & International 
Exhibition. Headquarters of the com- 
missioner general are in New York 
but the negotiations with the State 
Department were handled by Hunt- 
ington T. Block, vice-president of the 
McLaughlin agency. 


The U. S. exhibit will attempt to 
depict the high peaks of the country’s 
technical progress, the human welfare 
of its citizens and those elements of 
American culture that need to be em- 
phasized abroad. Art and science will 
be highlighted, but other Americana 
will also be on display. 

Among the exhibits included in the 
U. S. pavilion are a “street-scape,” a 
typical American Main street with 12 
store windows, a model of the city of 
Philadelphia, a 1903 model A Ford, 
atomic energy and International Geo- 
physical Year exhibits, American liv- 
ing quarters, a sports area, electronic 
brains, a children’s art center, a col- 
lection of paintings by masters and 
contemporaries and other art objects. 

The pavilion, which will house most 
of the property is now being com- 
pleted at a cost of more than $5 mil- 
lion. 


Insurers Build Up 
Late Balances With 
60, 90 Day Notices 


Rosser Long Jr., local agent at 
Fayetteville, W. Va., and president of 


West Virgina Assn. of Insurance 
Agents, comments on the story qn the 
Dec. 6 issue, “Overdue Balances of 


Agencies Larger Than A Year Ago” 
as follows: 


It so happens that I am at the mo- 
ment studying the purchase of some 
new agency invoices and expiration 
notice forms. I have written to many 
of the supply houses for samples. 
Many of these forms seem to me to 
have a “built-in delinquency.” I 
mean by that, even though they are 
the new multi-copy, one-write system, 
they have first an invoice which goes 
with the policy, then a 30-day notice 
to send to insured as a reminder, and 
also a 45 or 60-day notice. I even 
found one company that in addition 
to the 60-day notice furnishes a final 
notice. 

When an agent trains his insured to 
expect at least one to three notices 
before he gets the final notice as 
much as 90 days later, how do you 
expect him to pay on time? 

If you will pardon the personal ref- 
erence, our accounts receivable in this 
agency do not normally exceed 20 
days’ business. We think it is because 
our multi-copy system includes only 
our accounting forms and the policy 
invoice. When the policy is delivered, 
payment is either taken or definite 
arrangements are made. If a policy 
charged on our books is not paid by 
the 10th following a regular first of 
the month statement, we follow-up to 
find out why. So, you see, usually 
within 30 days we have received our 
premium payment. 

It is only through the payment by 
our customers that we are able to pay 
our companies. I am sure it is the 
same with all other agencies. So, as 
long as these so called agency systems 
have a built-in 60 to 90 day delin- 
quency, I don’t see how the compa- 
nies can expect to get their payments 
promptly. 

Savings Banks Insurance Forum of 
New York State heard David V. Pal- 
mer, vice-president of Lumley, Den- 
nant & Co., New York, discuss the 
operations of London Lloyds at the 
January meeting. 





New Handbook Published 
For Michigan 


A new Underwriters’ Handbook 
of Michigan has just been published 
by the National Underwriter Com- 
pany. It provides complete and up- 
to-date information on the agencies, 
companies, field men, general 
agents, groups and other organiza- 
tions affiliated with insurance 
throughout the state. Copies of the 
new Michigan Handbook may be 
obtained from the National Under- 
writer Company, at 420 East Fourth 
street, Cincinnati 2, Ohio. Price 
$12.50 each. 




















YOU Can Start a Chain Reaction of Sales... 


by Joining the March to N.A.A.1.C.* 
Your future with this company can grow... and grow: 


New, Streamlined Life Portfolio! 


NAAIC’s Life lines have been revised—realistic, saleable rates. 


New Group Facilities—Life and Act! 
Outstanding Agency Contract! 


Ask any North American Agent what he thinks of his contract! It’s unbeatable! 





There are other reasons, too, why top 
insurance men know it’s smart busi- 
ness — profitable business to work 
with the North American Accident 
Insurance Company — Chicago. 


@ Top Commissions... 
Level A&H Renewals 
@ No Branch Offices 
To Compete With You 
@ Concrete Assistance — gets you 
off to the right start with hard- 
hitting sales aids and promotional 
materials. 
@ Extra Incentives to supplement 


your production achievements. 


if You Are Interested In Making Money 
—Not Just Today But Years From 
Now— remember you can start a chain 
reaction of sales by writing 


S. Robert Rauwolf, Vice President, Dept. J 


*The familiar abbreviation for the North 
American Accident Insurance Company— 
‘one of America’s oldest and strongest Per- 
sonal Insurance stock companies. 


FOUNDED 1886 


Naty American Accident Insurance Company 


Licensed to operate in the 48 states and the District of Columbia 
LIFE + ACCIDENT» HEALTH 
209 SOUTH LA SALLE STREET + CHICAGO 4, ILLINOIS 
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116 John Street . New York 38, N 7. 
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Two Teachers Outline 
Pros And Cons Of Case 
Method Of Instruction 


PHILADELPHIA—The case meth- 
od of insurance instruction can be used 
to help students learn facts, practice 
thinking and get a glimpse of wisdom, 
according to Davis T. Ratcliffe of New 
York Insurance Society’s insurance 
school, who spoke at the annual meet- 
ing of American Assn. of University 
Teachers of Insurance here. 

While the case method can be used 
only to a limited extent with beginners 
learning basic facts, it may be em- 
ployed with more effect when they 
advance to a point where they are 
thinking about practical problems, Mr. 
Ratcliffe said. 

The case method is handicapped 
when it comes to teaching subjects 
based on knowledge of many mem- 
orized facts. Suitable cases are diffi- 
cult to find and the method itself is 
more work than the lecture system. 
Also, the instructor stands a chance 
of losing prestige if he cannot answer 
his students’ questions when cases 
are discussed. 

. 

If the case methcd is adepted, Mr. 
Ratcliffe said, teachers should make 
sure that students study the cases so 
that they can talk about them in class. 
The instructors should encourage spir- 
ited discussions and sum up at the 
end of the session to avoid leaving 
the principles hanging in mid-air. 

James McPherson, Boston college 
insurance professor, reported the 
method works well with his under- 
graduates. It can be used best when 
the object is to describe what is going 
on and why things are being done, as 
opposed to telling “how to do it.” 

He agreed with Mr. Ratcliffe that 
the method does not lend itself to 
some subjects and that good cases are 
difficult to find. But he did not see 
harder work and possible loss of pres- 
tige as valid objections. 

Teachers using the method must en- 
courage the students to “live” the 
case and, most important, make de- 
cisions. A big advantage is that the 
cases are written in an understand- 
able way. 

The cases help students realize that 
insurance involves people, prices and 
problems in addition to the small print 
and exclusions. However, the teach- 
ing value is lost if the cases are too 
simple, Mr. McPherson said. 


Fittz Joins Wabash F.&C. 


As General Claims Manager 


Wabash Fire & Casualty has ap- 
pointed Thomas H. Fittz Jr. general 
claims manager. He has been in claims 
work for 22 years, for the last year 
with American at Indianapolis and 
before that for 12 years with Ameri- 
can Automobile in charge of claims in 
Indianapolis. 


McGonagle = New Post 


Lee S. McGonagle has joined Farm- 
ers Mutual of Enumclaw, Wash., as 
claims manager. 

Mr. McGonagle has been in the bus- 
iness since 1942 when he started with 
Travelers at Seattle. In 1945 he joined 
American Automobile, and when 
Rainier National set up its claim de- 
partment in 1953, he was appointed 
manager. When that company merged 
with Western Pacific, he went into the 
agency side of the business as 
assistant vice-president of Pacific 
Underwriters Corp. Active in the 
establishment of Seattle Casualty & 
Adjusters Assn., Mr. McGonagle was 
president of the organization in 1949- 
50. 
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Brough To Security 
As General Manager 
Of Pacific Division 


Security-Connecticut has appointed : 


C. A. Brough general manager of the 
Pacific division at San Francisco. 

Mr. Brough has been vice-president 
and Pacific division manager of Pacific 
National group in San Francisco. He 
entered insurance with North America 
in 1924, and joined Phoenix in 1926 
serving successively as underwriter, 
special agent, marine manager and 
ageucy superintendent. He _ joined 
Pacific National in 1945. 
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American Indemnity 
Advances 2 At St. Louis 


Elmer C. Finke, manager of the 
claim department, has been promoted 
to assistant manager of the St. Louis 
branch office of American Indemnity 
and American Fire & Indemnity. 

In another promotion, Andrew 
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Lankford has been advanced from un- 
derwriter to office manager at St) 
Louis. 

Mr. Finke has been with the con 


pany as manager of the claims de 
partment since 1945, and Mr,” 
Lankford as an underwriter since ™ 
1956. 


Cartwright, Valleau & Co. 
Is Organized At Chicago To | 


Deal In Insurance Stocks 


Levering Cartwright has formed | 
with three associates a new investment | 
firm, Cartwright, | 
Valleau & Co., to 
specialize in in- 
surance stocks, 
The firm is a 
member of the 
Midwest Stock 
Exchange and has 
offices in the 
Board of Trade 
building, Chicago, 

Besides Mr. 
Cartwright, who 
will serve as pre 
sident, the found- 
ers are Harry 0, 
Valleau, vice-pre 
sident and _ trea 
surer; Roger Q. White, secretary, and 
Wayne W. Olson, assistant secretary. 

Mr. Cartwright is a director and for- 
mer vice-president of the Nationa 
Underwriter Co. For 24 years, he was 
managing editor and then executive e¢- 
itor of THE NATIONAL UNDERWRITER. He) 
has been in insurance public relations 
and consulting work and serves as in- 
termediary in insurance company amal- 
gamations. 

Since 1930 Mr. Valleau has headed 
Harry O. Valleau & Co., dealer in in 
dustrial and public utility issues, bank 
and insurance shares and municipal 
bonds. 

Mr. White is a director of the Na 
tional Underwriter Co., Marine Accept 
ance Corp., president of Twin Cities 
Servisoft Corp., director of Automatit 
Appliance Service, and president d 
Service Enterprises. 

Mr. Olson is secretary of Marine 
Acceptance Corp. and Twin Cities 
Servisoft Corp. 


pana tases Patent 


Levering Cartwright 


Louis Moeckel Retires 


From America Fore 
Louis Moeckel, controller of America 


Fore at the home office, has retired 
He celebrated his 40th anniversary 
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with the group Dec. 17. He began @ 
insurance in 1917 with Americ 
Fore in the statistical and accounting 
divisions. In 1933 he became chiél 
clerk of Continental, in 1943 an assist 
ant secretary of all the companies ® 
the group, in 1949 secretary, and ® 
1951 controller. 
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Calls Attention To 
Problem Of Small 


‘Policy Amounts 


Glens Falls has issued to agents a 
special bulletin on low valued dwell- 
ing policies. The bulletin states: 


Fire insurance companies have 
shown an increasing resistance toward 
the acceptance of low valued dwelling 
policies since early in 1957. Several 
companies have bulletined their pro- 
ducers naming specific dollar limits 
under which they will not accept 
dwelling or household furniture cov- 
erage without full explanations. The 
Glens Falls would be most reluctant 
to follow that procedure and we shall 
avoid doing so unless it is required as 
amatter of self defense. 

Low valued property and low in- 
surance to value have contributed to 
the present high loss ratios. No com- 
pany seeks this kind of business. We 
particularly wish to avoid absorbing 
it when it comes to us as a result of 
the underwriting restrictions of our 


| competitors. We know you will under- 


stand the fairness of that position. 
As producers, you have more at 
stake in this problem than your re- 


 Jationship with your companies. Small 


dwelling policies do not pay their 


| proportionate share of your expense 


and, where they exist because of low 
insurance to value, your customers 
are improperly insured. 

The effective control of these prob- 


) lems is deserving of your full cooper- 
ation. 


Kerper, Ill. Manager Of 


| Employers Mutual, Retires 


John S. Kerper, Illinois branch 
manager of Employers Mutual Casu- 
alty, is retiring after 30 years with 
the company. He will be succeeded 
by Dale C. Fry. 

Mr. Kerper served as field super- 
visor of Iowa and later became man- 
ager of Michigan in 1940 before mov- 
ing to Chicago in 1951. He _ will 
continue to serve the company on 
special assignment in a new territory. 
Mr. Fry has been with Employers 
Mutual since 1947, serving in Iowa 
as safety engineer and as an under- 
writer and field supervisor in Illinois. 


Albany (Ore.) Agents Elect Catt 


Donald R. Catt was elected presi- 
dent of the Albany (Ore.) Insurance 
Agents Assn., succeeding John Robb. 
Also elected were John Anderson, 
vice-president, and Ruby Miller, sec- 
retary-treasurer. Newly elected di- 
rectors are John Robb, David P. 
White, Mary Pontius, John Pearce, and 
Charles Brisco. 


_ HEmiock 5-354 


HeNATIONAL UNDERWRITER 


17 


Mass. Compulsory Auto Insurers Writing At Honest Rates, Low Overhead 


He declared that the public should be 
told that out of every $100 paid for 
compulsory auto, $79.10 goes to meet 
a contractual obligation to defend in- 
sured and pay claims for which he is 
liable. Mr. Linder showed the com- 
mission statistics revealing that the 
expense loading on compulsory auto 
in Massachusetts now aggregates 
32.5%. At the least this is 10% less 
than loadings in New York, New Jer- 
sey, and Pennsylvania. He said that 
if the Massachusetts expense loadings 
were to prevail throughout the U SS., 
insurers writing auto coverage would 
soon get out of it entirely. If there is 
not enough money in the business to 
attract capital, states will be forced to 
nationalize the business—the result 
being monopolistic state funds. In- 
surers might operate on an inadequate 
expense allowance in one state, but 
could not do so nationwide. 


Much was made of expense alloca- 
tion at the hearings. Mr. Linder and 
an associate, B. H. Dreifoos, critically 
examined and analyzed methods used 
by five insurers in obtaining the ex- 
pense data reported on returns pre- 
scribed by the Massachusetts 
department for 1956. The companies 
were Employers Liability, Travelers, 
Factory Mutual Liability, Liberty Mu- 
tual, and Lumbermens Mutual Casu- 
alty. 

Despite the combined, multiple line 
annual statement form and expense 
exhibit, and uniform accounting, Mr. 
Linder noted, there is considerable 
leeway for each company to adopt the 
base of allocating expenses most ap- 
propriate to its method of transacting 
business. Also, he commented, coun- 
trywide expense ratios, modified to 
reflect local conditions, are utilized 
except in a few states, notably Mas- 
sachusetts. 


Mr. Linder introduced a comparison 
between allowances in the rates for 
expense elements in New Jersey, New 
York and Pennsylvania, for private 
passenger auto BI 5/10 limits. The 
allowances in New Jersey are 5.8% 
for unallocated loss adjustment ex- 
pense, 25% production cost; 1% for 
inspection, audit and bureau; 5.1% for 
taxes, licenses and fees; 5.5% for gen- 
eral administration, and 5% for un- 
aerwriting profit. In New York these 
percentages are 6, 25, .98, 4.71, 5.37, 
and 3.42, respectively, and in Pennsyl- 
vania, 6, 25, 1, 3, 5.5, and 5. The 


(CONTINUED FROM PAGE 8) 


totals for the three states are 47.4%, 
45.48% and 45.5%. 

For Massachusetts compulsory the 
total is approximately 28.8% (32.5 
less 3.7 for allocated claim expense) 
for stock companies. 

For all five companies studied, Mr. 
Linder said, on compulsory the ratio 
of loss adjustment expense to earned 
premiums are about two or three 
times as high as for other non-com- 
pulsory auto BI. This partly due to 
the higher provision for expenses than 
on compulsory. 

In relating loss adjustment .ex- 
penses to losses, Mr. Linder made 
three comparisons for the five insurer- 


ers, compulsory, other auto BI in 
Massachusetts and auto BI country- 
wide. This produced percentage 
figures for Employers of 13.8, 12.5 and 
15.9; for Travelers, 12.9, 10.9, and 12.6; 
for Factory Mutual 27.4, 27.4 and 31.8; 
for Liberty Mutual 16.5, 15.8 and 16.9, 


and for Lumbermens 17.5, 13.1 and 
18.4. 
Mr. Linder commented that the 


high ratio for Factory Mutual appears 
to be attributable to a particularly 
elaborate claim office setup. Also, 
Factory Mutual’s countrywide loss ra- 
tio is much lower than average. 

He concludes that there appears to 
be nothing seriously out of line with 
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the allocation of adjustment expenses 
in Massachusetts. 

On acquisition, field supervision and 
collection expenses, he noted a sharp 
distinction between agency and direct 
writing companies. In determining 
expense loadings, practically all states 
including Massachusetts make an al- 
lowance for production cost based on 
the experience of agency stock com- 
panies. 


Comparing this expense on com- 
pulsory and on other auto BI in 
Massachusetts, and relating it to 
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earned premiums, Mr. Linder reported 
that the two percentages for Employ- 
ers were 11.5 and 22.8, for Travelers 
11.6 and 23.1, Factory Mutual 7.8 and 
7.8, Liberty Mutual 7.3 and 7.1 and 
Lumbermens 15.8 and 22.5. 

The ratio of general expenses to 
written premiums is lower on com- 
pulsory and other Massachusetts busi- 
ness than countrywide because in that 
state the expense is not prorated on a 
national basis. For compulsory, other 
Massachusetts auto BI, and auto BI 
countrywide the ratios were for Em- 


ployers 5.6, 6 and 7.3; Travelers 2.9, 
3.2 and 3.5; Factory Mutual 5.3, 5.3 
and 7; Liberty Mutual 2.8, 2.7 and 3.1, 
and Lumbermens 4.5, 4.5 and 4.7. 

Mr. Linder said he had found no 
evidence of bias in an effort to over- 
state or understate Massachusetts 
auto BI expenses. The insurers had a 
practical problem and met it in a 
practical way. The distribution of 
costs between compulsory and other 
BI has been made on a fair basis, he 
said. 

It was brought out that the legal 
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costs of defending automobile proper- 7 


ty damage suits in Massachusetts 


usually are assessed against compul-_ 
according to 
Ernest T. Berkeley, actuary of Em- 


sory auto. However, 
ployers, the costs of such legal work 
represent an infinitesimal part of 
over-all costs. 

James P. Allen, chief claims counsel 
of Liberty Mutual, said that until very 
recently his company had been charg- 
ing staff legal expenses to compulsory 
auto costs, but now assesses 80% of 
costs against compulsory premiums 
and 20% against property damage, 
where a case combines both types of 
suit. 

Mr. Linder said that he believes 
part of the claim expense in combined 
compulsory-property damage claims 
should be charged to property damage, 

se 

For the companies to make such an 
allocation would not make a differ- 
ence of more than one-tenth of 1% 
in the premium rate, he said, adding: 
“T don’t think rates are ever made 
that accurately.” 

However, he suggested the insur- 


ance commissioner require such claim ; 
expense allocation between BI and ~ 


PDL be included in th eannual com- 
pany expense figures furnished the 
department. 


“So far as allocated claim expense | 


is concerned,” he said, “in all states 
except Massachusetts neither the 
companies nor the insurance depart- 
ments are very much interested. Close 
to 100% of automobile policyholders 


carry both BI and PDL, and if there | 
is a little misallocation between BI © 


and PDL nobody cares.” 

Members of the commission, how- 
ever, indicated they were disturbed 
by the possibility that compulsory 


auto premiums might be bearing more | 


costs than should be allocated to 
them. 
When Mr. Linder expressed the 


view that all the legal expense in de- 
fending excess limits BI claims should 
properly be charged to the basic 5/10 
compulsory auto premiums, an at- 
tempt was made to get him to agree 
that compulsory auto pays the bill 
for ex ess limits. Declaring an insurer 
is oblig.ted to sive insured unlimited 
defense, whether the limit is $5,000 or 
$100,000, Mr. Linder said there is no 
excess limits bill. 


The assessment of executive salar- 
ies against compulsory auto costs was 
also discussed. Asked how much is 
being assessed, S. Gilbert Tattersall, 
comptroller of Liberty Mutual, said 
that executive salaries paid in Mas- 
sachusetts are allocated among 25 
classes of casualty written in the state 
by the company, and that a “very, 
very small part” is assessed to com: 
pulsory auto. For Employers group 
Mr. Berkeley said that 18 executives 
vt the companies received $242,000 in 
oalaries in 1956, and that $9,200 ot 
tnat figure was charged to compulsory 
auto. Employers compulsory auto pre 
mium volume last year totaled $3, 
152,363, he said. 

Mr. Linder compared average pri 
vate passenger rates for BI and PDL 
for Massachusetts, New Jersey, New 
York and Pennsylvania. The last two 
columns furnish this comparison for 
the stock company (National Bureau 
of Casualty Underwriters) and mutual 
company (Mutual Insurance Rating 
Bureau) rating organizations. On 
Massachusetts compulsory, the rate 
actually is promulgated by the com- 
missioner rather than by the rating 
organizations. 

For National Bureau each average 
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rate is broken down by amount and 
percent, between (a) losses and loss 
expenses (allocated and unallocated) 
and (b) other expenses (including un- 
derwriting profit and contingencies). 
For Mutual Bureau the amounts are 
the same as for National Bureau in 
Massachusetts and New York and 
somewhat smaller in New Jersey and 
Pennsylvania due to lower average 
rates. The percentages, however, are 
the same in each state, since both 
rating organizations utilize the same 
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permissible loss ratio and percentage 
loading for exnenses. 


. 

In Massachusetts, there is no sur- 
charge for assigned risks and 
deviations are permissible on non- 
compulsory. In New York, New Jersey 
and Pennsylvania, there are sur- 
charges for assigned risks and devia- 
tions are permissible. In Pennsylvania 
rates were increased July 3. In the 
other three states, rate increases cur- 
rently are under consideration. 


Automobile BI (5/10 Limits) 


National National National National 
Bureau Bureau Bureau Bureau 
Losses (Incl. Other Expenses Average Average 
Loss Expenses) (Incl. Profit) Rate Rate 

“ $ % $ $ 
Mass. Compulsory 37.84 79.3 9.88 20.7 47.72 47.72 
Mass. Coverage B 4.33 61.8 2.67 38.2 7.00 7.00 
Massachusetts Total 42.17 771 12.55 22.9 54.72 54.72 
New Jersey 18.40 58.4 13.11 41.6 31.51 30.64 
New York City 63.79 60.5 41.65 39.5 105.44 105.44 
New York ‘exc. N.Y.C.) 31.66 60.5 20.67 39.5 52.33 52.33 
New York Average 36.67 60.5 23.94 39.5 60.61 60.61 
Pennsylvania 16.84 60.5 10.99 39.5 27.83 25.63 

Automobile PDL ($5,000 Limit) 

Massachusetts 19.82 60.5 12.94 39.5 32.76 32.76 
New Jersey 11.95 58.4 8.51 41.6 20.46 18.83 
New York City 18.23 61.1 11.60 38.9 29.83 29.83 
New York (exc. N.Y.C.) 12.69 61.1 8.08 38.9 20.77 20.77 
New York Average 13.55 61.1 8.63 38.9 22.18 22.18 
Pennsylvania 13.26 60.5 8.66 39.5 21.92 19.52 





Zacharkow Succeeds 
Bennett At Boston 


Boston has named Secretary George 
S. Zacharkow to succeed Richard W. 
Bennett, vice-president in charge of 
the group’s loss department, who has 
retired after 42 years with the com- 
panies. 

Mr. Zacharkow was elected sec- 
retary of the group last month. His 
new duties give him charge of all 
losses and claims. He joined Boston 
as manager of the New York loss 
department in 1949, and was named 
marine and fire loss manager at the 
home office last year. 

Mr. Bennett went with Boston in 
the ocean marine’ underwriting 
division in 1915, was elected assistant 
secretary in 1941, placed in charge 
of the loss department in 1943, and 
named vice-president in 1946. 


EC Filing In N. C. 


While Commissioner Gold of North 
Carolina was studying the filing of 
North Carolina Fire Insurance Rating 
Bureau on extended coverage rates 
state school buildings, two torna- 
does unroofed and largely demolished 
the new school at Wilton for a $400,000 
loss. Mr. Gold has indicated that the 
bureau filing would be subject to pub- 
lic hearing. Under the law, all schools 
in North Carolina must carry fire and 
extended coverage at 75% of the build- 
ing and contents values. 
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Vernon Casualty Joins 
Ranks Of ML Insurers 


Vernon Casualty of Indianapolis has 
increased its capital and surplus and 
has qualified as a multiple-line fire and 
casualty insurer. 

At the end of 1956 the company’s 
capital and surplus were increased 
beyond the $500,000 mark for a new 
high, and during 1957 an additional 
$250,000 was added to exceed the 
$750,000 requirement under Indiana 
law. 

This program has been carried on 
during the last 18 months under the 
direction of Harold H. Bredell, who 
was elected president in May, 1956. 
Prior to that he had acted as general 
counsel and secretary-treasurer since 


the organization of Vernon Casualty 
in 1946 and Vernon General in 1941. 
During the past 18 months the Vernon 
companies have registered improve- 
ment in underwriting experience. 

. 

The addition to the executive staff 
of Warren King, who has been in in- 
surance activities in California for 
two years, and prior to that had 
served for several years as manager 
of the Vernon’s eastern Indiana terri- 
tory, is announced. Mr. King has been 
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assigned to agency relations and spe- 
cial projects. 

It is expected that the name of 
Vernon Casualty will be expanded to 
Vernon Fire & Casualty to indicate 
the new breadth of its coverages. 
Prior to this, automobile and other 
casualty lines have been written in 
Vernon Casualty and fire lines by 
Vernon General. After the necessary 
details have been completed, both 
lines will be written in the one multi- - 
ple line company. 
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Gears Commission To Agency Loss Ratio 


Adoption by American Surety of a 
commission scale on automobile re- 
lated to the loss ratio of the agency is 
an interesting move. At present, the 
plan is confined to New York state and 
business produced outside of New York 
state on automobiles garaged in New 
York. 

Contingent commissions long have 
been used in the fire business, and the 
casualty business has had its general 
agency or regional agency commissions 
as compared with local agency fees, 
with the schedules varying according 
to the line of business. But the con- 
tingency commission always has op- 
erated, so far as we know, as a credit, 
and never as a debit. 

Yet all that American Surety has 
done is express in the terms of a man- 
agement policy what other companies 
have done as a matter of expediency, 
depending on the favorable or unfa- 
vorable character of the experience. 
For example, a good many companies 
right now are cancelling agencies 
where the loss ratio is excessive, or 
reducing their commitments in other 
agencies, or are cutting back across 
the board on the writing of lines on 
which experience has been unfavor- 
able. Today the outstanding example 
of a bad line is the automobile busi- 
ness. When experience improves, the 
companies move back in, increase 
their acceptances, and on some lines 
increase their commissions. 

But with American Surety’s plan 
the agent knows in advance that his 
commission currently is 25% on au- 


tomobile, but that if his loss ratio be- 
comes excessive, it will go down to 
20%. If it has been 18%, with a bad 
loss ratio it will go down to 15%. 
Knowing this in advance, he may, if 
he has not been doing so, pay more 
attention to the selection of risks than 
before. For the good agent who un- 
derwrites his business regularly and 
whose loss ratio reflects the care with 
which he proceeds, the commission 
scale remains what it has been. 

If American Surety finds that the 
plan works successfully in both good 
times and bad, the accomplishment of 
its objective by a consistent, stated 
policy known by all concerned in ad- 
vance should be more satisfactory 
than the spasmodic and intermittent 
modification of commission and or 
market capacity to meet a changing 
situation. Very likely the test will come 
when automobile experience improves 
—if it ever does. When other compa- 
nies begin to reach again for auto lia- 
bility business and to offer induce- 
ments of various kinds, perhaps even 
including increased commission, the 
success of the plan will be tested by 
events. 
rating is that when companies are 

The difficulty with credit and debit 
hungry for premiums, insured can al- 
ways transfer to another insurer and 
escape the penalty of his careless ways. 
However, in the fire business, debits 
on insured’s rate have worked quite 
well. Perhaps there is a good chance 
for the American Surety plan to prove 
out.—K.O.F. 





PERSONAL SIDE OF THE BUSINESS 





George N. Duncan, whose appoint- 
ment as assistant 
superintendent of 
the fire de- 
partment of 
Zurich was an- 
nounced last week, 
has been in the 
business for 28 
years in  under- 
writing produc- 
tion and admin- 
istration with 
Continental Cas- 
ualty companies 
and with General 
of Seattle. He has 
taught insurance classes in New York 
and Seattle. 





G. N. Duncan 


Lyman M. Drake Jr. has retired as 
a general partner of the Critchell- 
Miller agency at Chicago and has be- 
come a senior associate. He will re- 
main active with the agency, of which 
he is a veteran of 36 years, but made 
the change to have more time for 
himself, as well as to provide the op- 
portunity for younger men to come 
up in the agency. Three men have been 
promoted to general partners. All with 
Critchell-Miller for a number of years, 
they are Harold E. Carlson, James H. 


Jones and John P. Schmitz. 

Mr. Drake, who will also continue 
to be active in the state and national 
agents’ associations, has held every 
office in the Illinois association, in- 
cluding the presidency, and for two 
years was state national director for 
Illinois. He has attended NAIA an- 
nual meetings for more than 15 years 
and at one time received the C. M. 
Cartwright merit award for outstand- 
ing service to the insurance business. 


The condition of Almore H. Teschke, 
vice-president and general counsel of 
United of Chicago, is improving after 
he was stricken by a heart attack. He 
is recuperating in Evanston (Ill.) hos- 
pital. 


James S. Kemper, chairman of the 
Kemper companies, has been selected 
as one of the “100 Greatest Citizens 
of Chicago,” the only insurance man 
on the list. Mr. Kemper and the 99 
other outstanding Chicagoans, chosen 
for distinguished achievements and 
contributions to the city, were pre- 
sented with citations at a civic dinner. 
Mr. Kemper’s selection resulted from 
his civic and philanthropic efforts 
since he moved to Chicago from Van 
Wert, O. in 1911. He is currently a 
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trustee of Illinois Tech, Ripon College 
and Wesley Memorial Hospital, a di- 
rector of Boys’ Clubs of America and 
trustee of International Chamber of 
Commerce, National Industrial Con- 
ference Board and U. S. Inter-Amer- 
ican Council of Commerce & Pro- 
duction. 





DEATHS 


WILLARD E. LORD, 77, outstand- 
ing accident and sickness. general 
agent in Cincinnati, died of a heart 
attack. He had not been in good health 
for about two years, but had continued 
to work at a reduced pace and as 
recently as Dec. 13 had attended and 
taken a bow at the meeting of Cin- 
cinnati Assn. of A&H Underwriters. 
He had been at his office the Saturday 
before his death and was stricken 
Sunday. 

Starting with National Surety as a 
bond man in Pittsburgh, Mr. Lord 
went to Detroit with that company 
and moved to Cincinnati with Neare, 
Gibbs & Co. in 1912. In December, 
1914, he became general agent for 
Continental Casualty. The agency was 
incorporated under its present name, 
W. E. Lord & Co., in 1922 and became 
one of the most prominent A&S of- 
fices in the country. 

Mr. Lord is survived by Mrs. Lord, 
two daughters, Mrs. C. T. Baumgart- 
ner, whose husband is_ casualty 
manager for Hartford Accident in 
Cincinnati, and Mrs. T. D. Hunnicutt, 
wife of a Cincinnati physician, and 
three grandchildren. 





THOMAS J. CANTWELL, local 
agent for 39 years at Decatur, IIL, 
and partner with his son Robert T. 
in the Cantwell agency there, died 
after a 2-year illness. The death of 
Robert T. Cantwell was erroneously 
reported in the Dec. 27 issue of THE 
NATIONAL UNDERWRITER. 


CHARLES D. BENNETT, 89, an 
agent at Detroit for more than 50 
years, died. His agency was the fore- 
runner of the present Bennett-Graham 
agency. 


BENJAMIN J. MOORE, 68, former 
manager of Western Adjustment at 
Saginaw from 1921 until his retirement 
in 1954, died. 


WILLIAM C. FINNEY SR., _ 68, 
agent at Newark, O., died. Mr. Finney 
traveled in Ohio from 1921 until his 
retirement in 1953 for Central Mutual 
of Van Wert. When he began he 
serviced the whole state, a territory 
now handled by five special agents 
of Central. 


GEORGE B. STACKHOUSE, 74, 
local agent at Mullins, S.C., for 51 
years and the first local agent in that 
community, died in Martin hospital 
there. He remained active until a few 
months ago. 


GEORGE P. SCHWIN, 76, man- 
ager of the insurance department of 
Fountain Trust Co. until his retire- 
ment a year ago, died of a _ heart 
atack at Covington, Ind. 


ORA A. SANKS, 68, local agent of 
Decatur, IIl., died. 


ANDREW L. JOHNSTON, 78, pres- 
ident of General Reporting Bureau of 
San Francisco and a pioneer in the 
casualty business on the Pacific coast, 
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died in an automobile accident. As 
resident secretary of Royal Indemnity 
at San Francisco, he figured promi- 
nently in the introduction of compen- 
sation insurance in California in 1914 
and 1915. During the 20s, Mr. John- 
ston became president of the now de- 
funct Public Indemnity, and after 
leaving retirement, he bought Gen- 
eral Reporting Bureau. 


PAUL BROWN, 68, a vice-president 
of Lumbermens Mutual Casualty and 
American Motorists, died following a 
prief illness. In the insurance busi- 
ness for 53 years, he was recognized 
as an authority on fidelity and surety 
bonds. He joined the Kemper organ- 
ization in 1942 as manager of the 
bond department. 


G. KOHLER NORMAN, 53, cotton 
department manager of North Amer- 
ica, died at his home in Germantown, 
Pa. He had been with the company 
since 1924. 


CHARLES ROSEBROCK, 66, vice- 
president and a director of Talbot, 
Bird & Co. of New York, and a di- 
rector of Universal, died at his home 
in Brooklyn. He joined Talbot, Bird 
in 1912. A specialist in marine insur- 
ance, he was a dean of Hull Under- 
writing Fraternity, an organization of 
marine underwriters. 


RUFUS G. POLAND, Montana 
commissioner from 1917 to 1919 died 
at Portland, Ore. He was about 80 
years old. He was appointed commis- 
sioner to complete the term of William 
Keating who died in office, but was 
defeated in the election in 1918. In 
recent years he had been active in 
politics in Portland. 


JOHN BENDER, 47, an underwriter 
with the Hoey, Ellison, Frost & Mezey 
agency of New York, died there. 





Report Municipal Tax 
Program Works Smoothly 
Despite Early Battle 


It is reported in Louisville that de- 
spite the furor raised last fall by the 
agents over the proposal that they 
show municipal taxes separately from 
the premiums in billing their custom- 
ers, the program is working out 
smoothly. On Nov. 25, Kentucky In- 
spection Bureau sent out a chart on 
how to figure municipal taxes and 
this reduced a lot of labor for the 
agents. 

The argument against segregating 
the taxes went into the courts, but 
the insurance department won the de- 
cision. 
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Boyd, Murphy, 10 
Others Promoted By 
America Fore Group 


America Fore has made a number 
of promotions at the home office, in- 
cluding the ad- 
vancement of 
George A. Boyd 


from  vice-presi- 
dent to vice-presi- 
dent and _ treas- 


urer, and the ap- 
pointment of Jo- 
seph F. Murphy, 
counsel, as secre- 
tary and counsel. 

Harold E. John- 
son, assistant sec- 
retary, has been 
promoted to secre- 
tary of the companies in the financial 
department; Henry C. Kilian, assistant 
controller, to secretary, and Henry L. 
Francis, assistant secretary, to secre- 
tary. 

Norman F. Andruss, assistant con- 
troller of the fire companies in the 
southwestern department at Dallas, 
has been appointed secretary of the 
fire companies and transferred to the 
home office. 

Horton S. Hickerson, traveling audi- 
tor, has been named assistant treas- 
urer; Edward <A. Sorge, accounts 
superintendent of the fire companies, 
assistant secretary of the fire com- 
panies, and Geoffrey Davey, assistant 
to the controller, assistant treasurer. 
He will have primary responsibility 
for all domestic and foreign tax mat- 
ters. 

William L. Finn and Robert Potwin 
Jr., assistant traveling auditors, have 
been advanced to traveling auditors 
of the fire companies, and Walter 
Sichel has been advanced from as- 
sistant superintendent to superintend- 
ent of the controller’s division of 
Fidelity & Casualty. 


New Orleans Exchange 
Revising Its By-Laws 


New Orleans Insurance Exchange 
has called a meeting of members for 
Jan. 14 to cancel part of its by-laws to 
comply with the decree of the federal 
district court there. The court held 
that the exchange combined and con- 
spired to restrain and monopolize 
fire and casualty business in the area. 
Consequently, the exchange is taking 
steps to terminate those by-laws which 
fix commissions, prohibits anyone 
appointing as agent or doing business 
with non-members, prohibits dealing 
with mutual, participating company or 
direct writers, gives the exchange the 
right to inspect books and otherwise 
police business of members, assess 
punitive fines, etc. 

The final decree of Judge Wright 
directs the government to report on 
progress of compliance at the end of 
a year. A copy of the decree is being 
mailed to all companies doing busi- 
ness with members. 


Gopher 1752 Club Elect Officers 


At its annual meeting Gopher 1752 
Club of Minnesota elected the follow- 
ing officers: John Skurdalsvold, Em- 
ployers Mutual of Wausau, president; 
Patrick Heaney, Citizens Fund, vice- 
president; Joseph Byron, Minnesota 
Farmers, treasurer; and R. E. Walsh, 
Austin Mutual, secretary. Directors 
chosen for 1958 are Richard Madson, 
Iowa Hardware; Thomas O’Malley, 
Milwaukee Auto; W. E. Anderson, St. 
Paul Mutual, and Harold Zabel, Austin 
Mutual. 





Joseph F. Murphy 
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Let Holland-America’s Full Multiple Line Facilities 


MAKE 1958 YOUR BEST YEAR YET! 
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FAMILY DEFENDER AUTO POLICY. _ ” 
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“Guessing” at liability limits can be dangerous 
. .. and it’s unnecessary when you sell the 
Family Defender. You protect your insured all 
the way with Holland-America’s exclusive “no- 
limit” feature. Single limit and conventional 
multiple limits are available, too . as well 
as Replacement cost Physical Damage coverage 
which replaces, without depreciation, the as- 
sured’s car and accessories thereon. 
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ACCIDENT POLICY OFFERS WORLDWIDE } 
COVERAGE WITH GENEROUS LIMITS? | 7 
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You bet! Generous Death, Dismemberment, In- 
demnity, and Medical Payments benefits are 
available for qualified applicants. 24-hour, 
world-wide protection is afforded . . . and 
there’s a broad air travel clause. Rates are at- 
tractive, too! Better look into this. 
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MY DOCTOR IS PRET--TY SHARP! “y 
HE CARRIES HOLLAND-AMERICA'S —} 
COMPREHENSIVE LIABILITY! 
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Opens the door to much profitable collateral 
business! Professional and personal liability 
coverage up to $300,000! $1,000 Medical pay- 
ments and $250 Voluntary property damage 
coverage, too! For M.D., Osteopaths, and other 
practitioners! 


Holland-America also offers 


e Agents and Brokers Errors & Omissions Coverage 
e@ Lawyers Protective Coverage 
e Accountants Errors & Omissions Coverage 


MAIL COUPON BELOW! Find out how Holland-America opens New Doors to New 
Business for you! 


fA oll and- 


1013 CENTRAL - KANSAS CITY 5, MISSOURI 


erica INSURANCE 
COMPANY 
PHONE BALTIMORE 1-3216 





Please send free particulars on Holland-America’s Full Multiple Line Facilities. 


Name Title 





Company Name 





Address 





City State 
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‘. . Mr. Livingston joined the bureau 
Natl. Union Transfers Actuaries Promoted in tend See tices ik bis ee 
Coyle To L. A. Post By National Bureau in 1949, Mr. De Melio in 1952, and Mr. 
Bert W. Coyle, assistant Pacific National Bureau of Casualty a and Mr. McNamara in 


coast manager of National Union, has Underwriters has made a number of 
been transferred to Los Angeles as promotions in the actuarial division. 


general manager of enlarged opera- Assistant Actuaries Gilbert R. Los Angeles Credit Men Elect 
tions in southern California. William Livingston and Thomas E, Murrin Pre nog oe pecans a 

auermeister remains as manager < ave 2 dvanced to associate eles has elected as é s 
Bauermeister remains as manager at have been « is ass ting Seihensinn: Ghasben Reanith, Herat 
Los Angeles. actuaries, Assistant Actuary Richard 


‘ 2 : ; & Crawford, president; Fabian Kozik, 

va Lino to senior assistant actuary, and United Pacific, vice-president; Mary 

The Seattle office of Reliance has Actuarial Clerks Ronald L. Born- Ann Showers, Zenith National, secre- 

apres - 647 Dexter Horton huetter, Joseph De Melio and Daniel tary; and Al Monge, Argonaut group, 
ee ” : i J. McNamara to assistant actuaries. treasurer. 
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The click of the switch that lit the lights in New York on September 4, 1882 was 
far more significant than it appeared at the time. It did more than show electricity 
had become a household servant, it ushered in a mechanical era that was to change 
all concepts of insurance protection. An era in which Chubb & Son, organized just 
six months before, was to play an important part. 

At first the new firm’s interest was largely ships, but its willingness to apply 
fresh thinking to the challenge of the times soon broadened its scope to the point 
that its business today is world wide and includes almost every form of insurance. 

This year, in celebrating its 75th anniversary, Chubb & Son with a continuity 
of management and tradition continues to look ahead and plan ahead to meet the 


challenge of a new era—an era of electronics, supersonic speed and atomic power. 
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Bond Underwriters Of 


N. Y. Hear Talk On 
Blanket Crime Policy 


Since the blanket crime policy is 
available for amounts starting at $1,- 
000 and there is no ceiling or maximum 
amount for which it may be issued, no 
employer can say in truth that he is 
too small or too large to enjoy the 
benefits of its coverage, Michael Ver- 
drose, manager of the New York me- 
tropolitan bonding department of 
Great America Indemnity told mem- 
bers of Assn. of Bond Underwriters 
of New York at a recent monthly 
meeting. 

“Thus, we have an insurance policy 
which appeals to the smallest, the 
largest, and all of those employers in 
between,” he said, “and while we do 
not say that the policy is a panacea 
for all ills, we do believe that it is a 
step closer to the ultimate desired in 
crime insurance, and probably has 
reached the penultimate stage.” 

e 

Going extensively into the pro- 
visions of the blanket crime policy, 
Mr. Verdrose outlined each of its in- 
suring features, its exclusions and the 
rates charged, and emphasized the 
need for this coverage by citing sta- 
tistics issued by the FBI. 

As for adequacy of coverage, Mr. 
Verdrose said that the amount paid 
out annually by insurers as losses un- 
der bonds and policies is estimated at 
between $30 million and $35 million, 
or approximately 5% of incurred loss- 
es. These statistics, he stressed, re- 
veal how many employers are inade- 
quately covered or are not covered at 
all. 

The new formula developed by Sur- 
ety Assn. of America which measures 
the degree of exposure of each firm to 
dishonesty losses, he added, quite ac- 
curately indicates the amount of hon- 
esty insurance necessary, and empha- 
sizes the job ahead of fidelity under- 
writers and producers in the promo- 
tion of blanket crime insurance. 


Texas Agents Assn. To 
Hold Regional Meetings 


Texas Assn. of Insurance Agents 
will hold regional meetings in Gal- 
veston, Jan. 14, with J. C. Blackshear 
as chairman; Victoria, Jan. 15, with 
E. J. Dysart chairman; San Antonio, 
Jan. 16, R. Yancey Barnhart of Pear- 
sall chairman. 

Speakers at these meetings will be 
M. Storey Lindsay, Houston, associa- 
tion president; Charles D. Blandford, 
National Union Fire; Woodrow W. 
Schumacher of the Texas department; 
J. D. Squibb, manager Texas Auto- 
mobile Service Assn.; and William J. 
Harding, public relations director 
Texas Insurance Advisory Assn. 


Houston Insurance Club 


Elects Gammage President 


HOUSTO N—Earl W. Gammage, 
chairman and president of Pan Ameri- 
can companies, has been elected presi- 
dent of Insurance Club of Houston. 
Other new officers Are: A. W. Lowery, 
Republic National Life, vice-president, 
and Robert L. Clark, Columbia General 
Life, secretary. 


No. Cal. Buyers Elect 


Newly elected officers of American 
Society of Insurance Management 
northern California chapter are 
Claude Stanley, Marsh & McLennan- 
Cosgrove Co., president; Franklin 
Knapp, Phoenix of Hartford, vice- 
president; Donald Henning, Perman- 
ente Cement, secretary; and Earl Wil- 
liam, Fireman’s Fund, treasurer. 
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INSURANCE 


TO FIT THE NEED 





What is your excuse 
for neglecting the 
clients who need 


COMPREHENSIVE 
FARM LIABILITY 


You write auto insur- 

ance for those farmer 
clients of yours. But do they 
know you can protect them 
against other hazards that 
threaten their pocketbooks? 
Farm animals get into more 
trouble than young delin- 
quents. Farm employees are 
always getting hurt. Farm 
tractors are a real road hazard. 


Farming is a business 

that requires a much 
bigger investment than it used 
to. That investment needs li- 
ability protection just as much 
on a farm as it would in any 
other business. “Shelby” agents 
have the double advantage of a 
simple rating plan and a policy 
that does more. Are you giving 
your clients the full advantage 
of what you have to offer? 


INSURANCE COMPANY 
% SHELBY, OHIO 


/ “ENN Gos ak: 
FIRE & CASUALTY | 
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The Pioneer Organization 


COATS « 


BURCHARD| 


COMPANY 
APPRAISERS 


4413 Ravenswood Avenue 
Chicago 40, Iilinois 


® Appraisals for Correct 
Insurance Coverage and 
Proof of Loss 

® Depreciation Studies 

® Property Ledgers 
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HIAA To Hold Annual 
Group A&S Forum At 
Chicago Feb. 17-19 


The annual group forum sponsored 
by Health Insurance Assn. of America 
will be held Feb. 17-19, at the Drake 
hotel in Chicago. 

Registration will start on Sunday 
afternoon, Feb. 16, and continue until 
10 a.m. the next morning when the 
general session will be convened by 
John W. Crews, vice-president of Ben- 
efit Association of Railway Employees, 
chairman of the HIAA forum sub- 
committee. 

Dr. Rudolph H. Friedrich, secretary 


of the Council on Dental Health of | 


American Dental Assn., will speak on 
“Dentistry’s Interest in Health In- 
surance” at 11 a.m. Feb. 17. Jerome 
Pollack, program consultant of the 
UAW AFL-CIO social security de- 
partment, will speak at the annual 
group luncheon the same day on 
“Health Insurance Today and To- 
morrow; a Labor View.” 


Chairman of the association’s group | 


committee is C. Manton Eddy, vice- 
president and secretary of Connecti- 
cut General, who is scheduled to de- 
liver the opening address. He will dis- 


cuss the present situation in group | 


A&s. 


Working with Mr. Crews are mem- 


bers of the HIAA forum subcommittee 
developing the program for the meet- 
ing are Arthur M_ Browning, vice- 
president in charge of group of New 
York Life; Lawrence M. Cathles Jr., 
vice-president of the group division of 
Aetna Life; Stefan Hansen, director of 
group of Great-West Life; Charles G. 
Hill, vice-president of Massachusetts 
Mutual, and Ralph C. Knoblock, 2nd 
vice-president of Washington National. 

Insurance executives from member 


companies in the U. S. and Canada | 


concerned with group A&S will hear 
reports and discussions of the latest 
developments and experience in all 
phases of group underwriting.. Other 
subjects to be covered include the cur- 
rent state and national legislative pic- 


ture by Robert R. Neal, general’ man- | 


ager of HIAA; Health Insurance 
Council by Howard A. Moreen, vice- 
president of Aetna Life, council chair- 


man, and Health Insurance Institute | 
by James R. Williams, vice-president 


of HII. 


A series of 10 workshop sessions | 


will be held the mornings of Feb. 18 
and 19. Topics include professional as- 
sociation and trade association group 


insurance, comprehensive major med- | 


ical, insuring small groups, group re- 


serves, salary continuance and key- | 
man insurance, and retired employes | 


and group conversions. Attendance at | 


the workshops will be limited to those 
signifying in advance that they wish 
to participate in a particular session. 


Hartford A.&I. Shifts 


Pacific Coast Personnel 


Hartford Accident & Indemnity has 
made several changes in its Pacific 


derwriter in San Francisco, has been 
transfeired to Seattle as casualty un- 
derwriter, succeeding Clyde Vannatta 
who was transferred to broader du- 
ties in the Pacific department head- | 
quarters at San Francisco. David J. | 
Dunbabin, special agent in Seattle, has | 
been transferred to special agent du- | 
ties in the western Washington field | 
outside of Seattle, succeeding Jack K. | 
Carlsen, who is being transferred to | 
another field. Robert C. Carlton has | 
been appointed special agent in Seattle 
to succeed Mr. Dunbabin. 


| northwest territory. Leon J. Schex- | 
' nayder, who has been a casualty un- 
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Aetna Fire Names Two 


Transfers One In Field’ 


Aetna Fire has appointed William 
G. Carr special agent in western Mas- 
sachusetts and Vermont, Robert E. 
Walker special agent in Oklahoma, 
and has transferred Charles H. Riley, 
special agent, to Portland, Me., suc- 
ceeding Emery P. Worthen, resigned. 
Mr. Carr is succeeding Mr. Riley and 
will make his headquarters in Spring- 
field,. Mass. Mr. Walker will be in 
Oklahoma City. 

Mr. Carr has been survey engineer 
in the home office since joining Aetna 
Fire in 1946. Mr. Walker had been 
south Texas special agent of National 
of Hartford since 1954. Previously he 
was in general agency work for a 
year, an Oklahoma City local agent 
for 18 months, and with Oklahoma 
Inspection Bureau for a year. 

Mr. Riley joined Aetna Fire in 1950. 
He trained in the casualty depart- 
ment at Pittsburgh, and in 1953 was 
appointed special agent in western 
Massachusetts and Vermont. 


Standard Bastien Names 
Drew To Detroit Field 


Frank L. Drew Jr. has been named 
field representative for the Detroit 
area by Standard Accident and plan- 
et. 

Mr. Drew entered insurance in 1939 
as marine underwriter for Home. In 
1948, he joined American Internation- 
al Underwriters and became mana- 
ging director in Pakistan and India. 
He was a special agent with American 
Home in Michigan from 1955 until go- 
ing to Standard Accident last October 
where he was assigned to the compa- 
ny’s training school prior to becoming 
assistant instructor of the education 
department. 


W. E. Johnson Mew Head 
Of Ore. Fire Underwriters 


Warren E. Johnson, Home, was 
elected president of Oregon Fire Un- 
derwriters Assn. last week to succeed 
Richard A. Tucker. Also elected were: 
Fulton A. Olsen, U.S.F.&G., vice-pres- 
ident; Ivar L. Anderson, Landis Pel- 
letier & Parrish, secretary; Robert J. 
Deardorf, Phoenix of Hartford, treas- 
urer; Carl Small, Great American; 
Carl Yerkes, Pacific National, and 
George Rolander, American, trustees. 


Hartford As. Appoints 


Alexander Fla. Special 


Hartford Accident has appointed 
Harold R. Alexander special agent in 
Florida, with headquarters in Orlan- 
do. Since 1952 he has been manager 
of the casualty and surety depart- 
ment of Whitner & Lawrence general 
agency of Jacksonville, which recently 
was purchased by New York Under- 
writers of the Hartford group. He has 
been in casualty insurance and surety 
bonding for more than 35 years. 


Mitchell J alent Conisbisls 


John R. Mitchell has joined Cornbelt 
and Cornbelt Life as field representa- 
tive in northern Illinois. Mr. Mitchell is 
a 20-year man in insurance with ex- 
perience in the company and agency 
ranks. He has been with Hartford 
Fire, Scottish Union and North British. 
His headquarters will be at Chicago. 


To Fete Paul Terry 


Missouri Fire Prevention Assn. will 
hold its winter meeting at Jefferson 
City Jan. 16. One of the special events 
will be a testimonial dinner honoring 
Paul W. Terry, retired general man- 
ager of Missouri Inspection Bureau. 


Rogo Joins National 


In Wisconsin Field 


Robert A. Rogo has been appointed 
special agent in Wisconsin for Na- 
tional Fire. He will travel the north- 
ern part of Wisconsin and the Upper 
Peninsula of Michigan and will have 
headquarters at Eau Claire, Wis. 

Mr. Rogo was with Fire Insurance 
Rating Bureau at Milwaukee from 
1951 until 1954. Since that time he 
has traveled in Wisconsin for another 
stock company. He will be associated 
with fire and marine manager T. L. 
Mulcahy and special agents W. D. 
Hoppenjan and D. F. Quinn at Mil- 
waukee. 


Form Greater Washington 


Insurance Field Club 


Greater Washington Insurance Field 
Club, composed of field men in the 
District of Columbia, Montgomery and 
Prince Georges counties, Md., Arling- 
ton and Fairfax counties, Va., and 
the city of Alexandria, Va., has been 
organized by Delaware, Maryland, Dis- 
trict of Columbia Field Club. 

Harold W. Osterlund of Travelers 
is president. Other officers are Charles 
V. Gordon, Aetna Casualty, vice-presi- 
dent; George P. Schultze, Home, sec- 
retary, and Everett W. Martin, Hart- 
ford Fire, treasurer. 


General Accident Names 


Western Mass. Specials 


General Accident has appointed 
David E. Fallon and Roland H. Win- 
terton special agents in western Mas- 
sachusetts out of Springfield. 

Mr. Fallon entered insurance with 
Springfield F.&M. in 1950. He has 
been western Massachusetts special 
agent of Dubuque F.&M. since 1955. 
Mr. Winterton joined New Hampshire 
Fire in 1940, and for 10 years had 
been Baltimore special agent of that 
company. 


Barrett Elected President 
Of S. C. Fieldmen’s Assn. 


South Carolina Fieldmen’s Assn. has 
elected R. W. Barrett, St. Paul F.&M., 
president. John E. Darling, Aetna Fire, 
was named vice-president and L. L. 
Arthur, Great American, secretary- 
treasurer. The new officers will be in- 
stalled at the annual meeting Jan. 17. 


Appoint Kenny Phoenix 


Of London Special Agent 


Phoenix of London has appointed 
Joseph A. Kenny special agent in Indi- 
ana. He previously was a payroll audi- 
tor. He will make his headquarters at 
Indianapolis. 


Great American Appoints 
Pettigrew At Valparaiso 


Norman Pettigrew has been named 
special agent of Great American in 
Indiana with headquarters at Val- 
paraiso. During the last 1% years Mr. 
Pettigrew has been in the company’s 
western department in Chicago. He 
will be associated with Special Agent 
Charles E. Nye. 


Klippel Heads Sparks Club 


Sparks Club of Pennsylvania, Mary- 
land and Delaware, at the annual 
meeting, elected Robert F. Klippel, 
New Castle Mutual, president; Albert 
J. Bush, Laird-Hagee Co., vice-presi- 
dent; Warren G. King, Donegal Mu- 
tual, secretary, and Henry W. Gray- 
bill Jr., Pennsylvania Mutual Inspec- 
tion Bureau, treasurer. 


New directors are John A. Bogar, 
Chester County Mutual, and Jessee W. 
Pearson, Penn Mutual, immediate 
past president. 

The club conferred honorary mem- 
bership on John N. Wilkinson, a re- 
tired charter member. 


Name Ward State Agent 
Of Northern Of London 


Richard A. Ward has been named 
Wisconsin state agent of Northern of 
London to succeed William J. Ron- 
ayne, resigned. Mr. Ward will make 
his headquarters at Milwaukee. He 
formerly was a Wisconsin special 
agent of National Union. 


California Blue Goose To 


Entertain R. L. Finerty 


R. L. Finerty, Most Loval Grand 
Gander of Blue Goose, Will be the 
guest of honor at a luncheon of the 
California pond Jan. 17 at Los Angeles. 
Commissioner McConnell will be guest 
speaker. 


North British —e 
W. K. Williamson To Texas 


North British has advanced Walker 
K. Williamson to state agent in north- 
east Texas, with headquarters at Dal- 
las, He has been a special agent of 
the group in Oklahoma. 


N. H. Fire Promotes Two 


New Hampshire Fire has advanced 
Special Agents Roland F. Drew and 
Walter D. Crawford Jr. to state agents. 
Mr. Drew travels western Massachu- 
setts and Mr. Crawford northern and 
eastern Massachusetts. 


Buddy Blattner, a sports broad- 
caster at St. Louis, will speak at the 
Jan. 13 meeting of St. Louis Blue 
Goose. 


Chesapeake Pond of Blue Goose will 
hold its first annual ball Jan. 24 at 


Baltimore. 


HIC Offers Information 
Bulletins To Hospitals 


Problems of mutual concern to 
hospitals and insurance companies 
will be reviewed in a new series of 
information bulletins to hospital 
administrators being published peri- 
odically by Health Insurance Council. 

Entitled “Health Insurance—Infor- 
mation for Hospitals,” the bulletin 
service will be distributed to 4,000 
administrators in general short-term 
hospitals throughout the country and 
to executive secretaries of state and 
local hospital organizations. The 
bulletins will analyze the nature and 
types of A&S coverage. Administrators 
will be apprised of the development 
of new forms of coverage, with em- 
phasis on experimental activities de- 
signed to provide more adequate 
protection for older people, impaired 
risks and people living in rural areas. 
Over-insurance, small group coverage 
and the broadening scope of major 
medical also will be explored. 


Md. Blue Cross Seeks 


22% Rate Increase 


Maryland Blue Cross has applied for 
permission to increase its rates an 
average of 22%, while benefits would 
remain the same. Blue Shield is not 
seeking a rate increase. 

Under group plans, the individual 
rate would be increased from $2.10 to 
$2.60 per month, while the family rate 
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would climb from $5.30 to $6.40. For 
non-group and direct payment sub- 
scribers, the quarterly rate would be 
increased from $7.50 to $9.90 for an 
individual and from $17.70 to $21.60 
for a family. 


Flu Bug Lives UpTo 


Notices, Survey Shows 

The much publicized flu bug has 
lived up to all of its advance notices 
according to a recent survey made by 
Mutual Benefit H.&A. and United Ben. 
efit Life. 

Donald J. Schonberg, vice-president 
and chief statistician, revealed that 
the incidence of influenza claims dur- 
ing September, October and November 
of 1957 were more than three times 
greater than for the same three months 
of 1956. Mr. Schonberg said: “Our fig- 
ures show that the average benefit 
paid per claim for the cases of the 
Asian flu is nearly $90 as compared to 
the average of about $50 for the do- 
mestic variety. From these figures, we 
must assume that attacks by the Asian 
flu require a longer period of con- 
valescence with additional treatment 
and medication.” 

Relative to reported claims, Mr, 
Schonberg revealed that “only 5 to 
7% of all of the influenza claims were 
specifically diagnosed as being of the 
Asian variety during the above men- 
tioned period.” He emphasized that 
the severity of the flu could not be 
overlooked as health experts predicted 
another outbreak in February of this 
year equal to or even surpassing the 
epidemic that has just recently passed, 


Rule State Can’‘t Tax 
Premiums Paid To 
Non-Admitted Insurer 


Pennsylvania may not tax premiums 
paid by either individuals or corpora- 
tions in the state to insurers not au- 
thorized to write business there, Dau- 
phin county court in Harrisburg has 
ruled in deciding a test case filed 
against Millers Mutual of Harrisburg. 

Pennsylvania sued Millers Mutual 
in an attempt to collect $949 in taxes 
which the state claimed the insurer 
owed on the 1954 reinsurance premi- 
ums it paid to non-admitted compa- 
nies. 

The court ruled there is no valid ba- 
sis at the present time upon which the 
tax claimed by the state in this case 
can be sustained. 





Moyer General Agency 


Adds Casualty Facilities 


The R. Kirk Moyer general agency 
of New Orleans has named John 
Montelepre manager of its new cas- 
ualty and surety department. The 
agency also has assumed management 
of the general casualty lines business 
of Birmingham Fire & Casualty in 
Lovisiana. 

Mr. Montelepre has been casualty 
and surety manager of Continental 
Casualty in New Orleans. Previously 
he was a special agent of National Fire 
in Louisiana for six years. 


Buyers To Hold Seminar 


Chicago chapter of American Society 
of Insurance Management will hold a 
one-day seminar, Feb. 11, at Hotel 
Conrad Hilton. Featured speakers and 
their topics are: Howard J. Bleser, 
superintendent of special risks Hart- 
ford Fire, industrial property floater; 
W. S. Ellis, fire manager Royal-Globe, 
business interruption; and John T. 
Even, executive assistant W. A. Alex- 
ander, liability for property in care, 
custody and control. 
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Kemper Enters Life 
Field With Hook Up Of 
Fidelity Life Assn. 

Kemper companies have entered the 
life field with the hook up of Fidelity 
Life Association of Fulton, Ill, with 
the fire and casualty group after more 
than three years of close working af- 
filiation. 

A number of Kemper officers and 
directors have held top positions with 
Fidelity Life for the past few years. 
Donald C. McDowell and Walter C. 
Below, both direcors of Lumbermens 
Mutual Casualty, are chairman and 
president, respectively, of the life in- 
surer. N. C. Flanagin and Chase M. 
Smith, officers of Kemper companies, 
have been directors of Fidelity since 
1954, and William H. Rothermel, 
formerly on the Kemper home office 
staff, has been with Fidelity since 
1955 and has been executive vice- 
president since last September. 

Fidelity operates in 17 states and 
has assets of $21,184,539 and insurance 
in force of $88,675,596. 


Hartford Fire Makes 
Southern Department 
Promotions, Changes 


Hartford Fire has made _ several 
promotions and staff changes in the 
southern department headquarters at 
Atlanta. 

Manley Stockton, assistant manager 
of the southern department in charge 
of auto and inland marine, has been 
named to supervise the combined auto 
underwriiting department. 

Ralph T. Skelton, formerly in 
charge of claims of Hartford Accident, 
has been advanced to assistant man- 
ager of the casualty and surety divi- 
sion. 

Cc. C. Cromwell, general adjuster in 
the Hartford Fire loss department, has 
been put in charge of the consolidated 
claim department. 

E. L McMurray has been appointed 
to the new position of resident comp- 
troller. George T. Hunt is office man- 
ager and is in charge of southern de- 
partment personnel. 


American Appoints 
Grant Advertising Co 


American has named Grant Adver- 
tising Co. to handle its advertising pro- 
gram, it has been announced by E. R. 
Hurd Jr., superintendent of advertising 
and sales promotion of American, and 
Paul L. Bradley, vice-president and 
general manager of Grant New York. 


Approve 31% Increase In 
N. H. Farm Fire Rates 


New Hampshire has approved a 31% 
increase in farm fire rates filed by 
New Hampshire Board of Under- 
writers. Insurers had asked for a 40% 
increase. The companies reported they 
were paying a total of $1.40 in losses 
and expense costs for every $1 in 
premiums. The rate change is based on 
five year experience. 


Evans Retires F. rom NYFIRO 


J Clifford Evans, chief inspector of 
Ney York Fire Insurance Rating Or- 
ganization in the Syracuse district of- 
fice, and a veteran of 40 years’ service 
with NYFIRO, has retired. 


A. G. Harrison,for many years a 
partner in the C. D. Harris & Sons 
agency of Louisville, has withdrawn 
from that partnership to set up his 
own office in the Taylor building. He 
me pest president of the Louisville 

ard. 


HeNATIONAL UNDERWRITER 


Thurman Warns He'll 
Ask Ky. Legislature For 
Control Over Credit Life 


Commissioner Thurman of Ken- 
tucky has put companies doing busi- 
ness in that state on notice that he 
will ask the 1958 legislature for au- 
thority to curb abuses and regulate 
rates charged for credit life insurance. 

Outlining his views to some 500 
representatives of insurance compa- 
nies, finance companies, organized 
labor and legislators at a hearing in 
Frankfort, Mr. Thurman said: “We 
propose to have introduced in the 1958 
general assembly a bill to guarantee 
the honesty and integrity of credit 
insurance, to correct and prevent 
abuses that are known to us, and to 
guarantee that the people of Kentucky 
are treated fairly.” 

Some of the abuses that Mr. Thur- 
man listed are: 

e Non-disclosure to the borrower of 
the types of insurance and the cost 
of each coverage. 

e Premiums are charged that are 
not reasonable in relation to benefits 
provided. 

e Failure to make refunds to the 
borrower upon cancellation and pre- 
payment of the indebtedness. 

e Faulty processing of claims. 

e Packaging of insurance with non- 
insurance services. 

e Inclusion of coverages of a se- 
verely limited type. 

* 


Credit insurance, virtually unheard 
of a decade ago, had grown more 
than 4,000% since 1945, he said. He 
reported that a national survey has 
disclosed that a four-state region 
which includes Kentucky leads the 
nation in credit life commissions with 
36.79% while the national average 
was 9.1%. Although competition in 
the insurance business usually results 
in better service and reduction in 
costs to the insuring public, reverse 
competition has developed in credit 
life because the higher the rates 
charged by the insurance company the 
larger the commission paid the lend- 
er. 

During the hearing it developed that 
Mr. Thurman had submitted a draft 
of a proposed bill to an unidentified 
person who in turn had it reproduced 
and widely ciruclated. This draft bill 
proposed to put a ceiling of 50 cents 
a year per $100 on credit life premi- 
ums for reducing term policies. A ceil- 
ing of $1 a year per $100 was to be 
the ceiling on level term credit life. 

Representatives of a number of 
large companies came out in favor of 
a law imposing such a ceiling on pre- 
miums, but representatives from 
smaller insurance companies and fi- 
nance organizations objected on the 
grounds that fixing maximum rates 
by law could run them out of business. 
The smaller companies write credit 
insurance on an_ individual basis, 
hence, they argued they cannot spread 
their risks as can those that write 
group insurance. Of necessity, premi- 
ums on individual policies must be 
higher, they said. 


The Dobson and McOmber agencies 
of Ann Arbor have been consolidated 
and moved into a newly completed 
building at 2361 East Stadium boule- 
vard. William T. Dobson and F. N. 
McOmber are the principals. Mr. Dob- 
son is a former president of Ann Arbor 
Assn. of Insurance Agents and is 
currently treasurer of the state as- 
sociation. The McOmber agency was 
founded in 1893 by Mr. McOmber’s 
father and the Dobson agency was 
established in 1924. 
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THEIR LOSS 
MEANS “CURTAINS” 


43% OF THE TIME! 


It’s a fact that damage or destruction of Accounts Receivable 
records cause 43% of the firms affected to go out of business. 
Serious impairment of their credit-standing is suffered by 
42% of the remainder. NOW is the time of year when 
Accounts Receivable are greatest. Yet standard policies offer 
no protection against their loss or damage. 

Accounts Receivable Insurance reimburses the insured for 
loss of income resulting from damage or destruction of 
Accounts Receivable records. It is ‘‘all risk’’ coverage against 
many types of perils. It is insurance that every manu- 
facturer, wholesaler or retailer in your area needs. 


Convenient pocket size kit on both Accounts Receivable 
and Valuable Papers is used by American Casualty 
agents. If you'd like to see a copy, just mail the coupon. 


AMERIGAN GASUALTY 


COAST-TO-COAST BRANCH OFFICE SERVICE 


AMERICAN CASUALTY COMPANY, Reading, Pa. 


I'm interested in seeing your Accounts Receivable - Valuable Papers 
kit. Please mail to: 1 


NAME 





ADDRESS 





CITY ZONE___STATE 











coo 
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FieNATIONAL UNDERWRITER 


Multiple Line Is Essential To Development In The Business 


ages. It is generally admitted that by 
covering all of the exposures of in- 


sured in a single contract insurers 
eliminate gaps in coverage, simplify 
accounting and statistical procedures 


and produce certain benefits from the 
combination. Consequently, multiple 
line has had a considerable impact 
upon insurance contracts. 

As to operating results, Mr. Perlet 


(CONTINUED FROM PAGE 2%) 


pointed to the mergers which would 
not have taken place without multiple 
line underwriting. In most cases these 
mergers have resulted in lower oper- 
ating expenses and more efficient op- 
eration, which is all to the good. 
Generally speaking, these mergers 
would have had a favorable effect on 
operating results in the absence of 
other factors. However, these other 


factors have clouded the picture so 
much at the present time it is diffi- 
cult to tell the exact effect the merg- 
ers have had on operating results. 
Many companies have set up so- 
called multiple line departments, Mr. 
Perlet observed. This does seem to be 
a trend. However, when the structure 
of the department is examined, it 
turns out usually to be composed of 
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package policies ,» 


Promoting package dwelling policies is a profit-making way to kick off your ‘58 sales program. 


Sit down with each one of your prospects and determine which type of dwelling coverage 
best serves his needs and budget —Comprehensive Dwelling Policy, Homeowners Policies, 
Tenants Forms, Dwelling Buildings & Contents Broad Form, or Dwelling Buildings Special 
Form. Also, point out the convenient installment plan of payment that may be arranged. 


NORTH BRITISH AND MERCANTILE 
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THE PENNSYLVANIA FIRE INSURANCE CO. 
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THE MERCANTILE INSURANCE CO. OF AMERICA 
administrative office: 150 William St., N. ¥. 38, N. Y. 


THE OCEAN MARINE INSURANCE €0. LIMITED 
administrative office: 111 John Street, N. ¥. 38, N. Y. 


CENTRAL SURETY AND INSURANCE CORP. 
home office: 1737 McGee St., Kansas City 41, Mo. 
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line group 


Philodelphia Deportment, Philadelphia 5, Pa. Southern 
Deportment, Atlanta 8, Ga. Michigan-Ohio Deportment, 
Detroit 26, Mich. Midwestern Department, Chicago 6, Ill. 
Western Department, Kansos City 41, Mo. Pacific Depart- 
ment, San Francisco 4, Calif. Dallas Office: Davis Bidg., 
Dolios 2, Tex. Denver Office: University Bldg., Denver 2, 
Colo. 
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big profits 


When you recommend the best type of dwelling coverage for your 
prospect and specify the correct amount of coverage for his property 
you have an excellent opportunity to sell insurance to FULL value. 


Our Advertising Department will provide promotional material to 
help you sell PACKAGE POLICIES. If you like, they'll also write 
copy and provide léyouts for your local newspaper ads. Write today 

. and start to unwrap the BIG profits in PACKAGE POLICIES! 
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fire, inland marine and casualty per- 
sonnel. In other words, companies are 
bringing all segments together into a 
single department, but they do not 
seem to be making progress in involy- 
ing men who are equally expert in all] 
three fields. This is purely a state- 
ment of fact, he noted, and not a 
criticism. With all the ramifications 
of the business, it is physically im- 
possible for one man to master all 
fields to the extent necessary to do a 
competent underwriting job. 

Certain companies a few years ago 
attempted to make a full multiple line 
underwriter out of one man, but are 
now abandoning this approach and 
going back to the traditional method of 
an individual underwriter for each 
line, though they may work side by 
side in the same department. Some 
companies attempted to make ll 
around adjusters out of staff adjusters 
but abandoned this is favor of the 
former method of separate adjusters 
for first party and third party claims, 

Probably one of the dividends ac- 
cruing from the formation of multiple 
line departments is that while one 
underwriter may not become inti- 
mately acquainted with the problems 
of another line, he comes to know 
enough about them to _ appreciate 
them, Mr. Perlet observed. Conse- 
quently, much of the historical enmity 
between underwriters in different 
lines is disappearing. Also, with an 
appreciation of the problem of the oth- 
er fellow has come a little better un- 
derstanding of his rating methods, 
etc. On acquaintance, he pointed out, 
the other fellow does not seem quite 
as stupid as he was thought to be. 

Under present unfavorable circum- 
stances in the business, it is easy to 
blame multiple line as the scapegoat, 
which it is not. It has not saved the 
industry, but it should not be made 
the whipping-boy, Mr. Perlet em- 
phasized. 


One attraction of multiple line when 
it was being discussed was that it 
would iron out the experience of the 
company between fire and casualty; 
when fire lines were good, casualty 
lines were bad, and vice versa. Sud- 
denly, however, the business finds it- 
self with bad experience in both major 
lines. But here again multiple line has 
not been the cause but is an innocent 
bystander. 

The current situation makes clear 
one thing that ought to be kept in 
mind for the future, Mr. Perlet 
warned—that is, when perils are com- 
bined into a single policy they will not 
suddenly produce fewer losses than 
when written in individual or specific 
policies. Quite the contrary result may 
be expected. The multiple line contract 
should tend to make people more loss 
conscious, for one thing because of the 
way it is sold, as giving complete 
protection, etc. 

If the price of the package policy 
is discounted, there must be offsetting 
features, or insurers will be in trouble, 
he said. Among such offsetting factors 
are greater insurance to value, elimi- 
nation of adverse selection, savings 
and expense, etc. But it is easy to 
become enthusiastic about discounts, 
especially by those who are sales- 
minded. 

He said he believes this is a busi- 
ness of averages, always has been, 
and always will be. The current situ- 
ation is not due to the fact that the 
business does not have last minute 
statistics, but to the misuse of statis- 
tics developed over the years. Mere 
premium volume alone is not enough 
here. 

He thinks that rather than using 


Januar 





Too | oe 


—"" 











is] 





1958 


per- 
S are 
ito a 

not 
VOly= 
n all 
tate- 
ot a 
tions 
im- 
r all 
do a 


} ago 
- line 
f are 
and 
od of 
each 
e by 
some 
all 
sters 
the 
sters 
1ims, 
, at- 
tiple 
one 
inti- 
lems 
NOW 
ciate 
ynse- 
mity 
-rent 
1 an 
oth- 
un- 
10ds, 
out, 
quite 
be, 
-umM- 
y to 
goat, 
| the 
nade 


January 10, 1958 


AMERICA’S 
OLDEST 
REINSURANCE 
GROUP 


ESTABLISHED 1900 


By 
MULTIPLE 
LINE 
ADMITTED 
REINSURERS 


® 
THE 


PRUDENTIAL 


INSURANCE COMPANY 
OF GREAT BRITAIN 


THE 


SKANDIA 


INSURANCE COMPANY 
THE 


HUDSON 
INSURANCE COMPANY 
¢ 
J. A. MUNRO 
90 JOHN STREET 
NEW YORK 38, NEW YORK 
WHITEHALL 3-9484 
































Service Guide ° 














O’TOOLE ASSOCIATES 


Management Consultants 
to Insurance Companies 


Established 1945 
220-02 Hempstead Avenue 
Queens Village 29, N. Y. 








The LAWRENCE WILSON COMPANY 
Managing General Agents 
“Unexcelled Insurance Facilities” 
SERVICE TO LOCAL AGENTS 
AND BROKERS EXCLUSIVELY 
First National Bank Bldg., Tulsa 3, Okla. 








ROBERT |. BUSHNELL 
Management Consullant 
fo Insurance Organizations 


Hoydens Hill Road Fairfield, Connecticut 
Clearwater 9-8852 








N. Madison Cartmell 


and Associates 
(Successors to Harold C. Pennicke) 
Consultants to 


Home Office Managements 
159 East 49th St. New York 17, N. Y. 








BOWLES, ANDREWS & TOWNE, Inc. 
ACTUARIES 


MANAGEMENT CONSULTANTS 
LIFE—FIRE—CASUALTY 
EMPLOYEE BENEFIT PLANS 
RICHMOND ATLANTA NEW YORK 
PORTLAND 














HeNATIONAL UNDERWRITER 


last minute statistics, the business 
should use an average developed over 
several years. A short period of time 
presents a distorted picture, and the 
business has been looking at too short 
a time rather than too long a time in 
making rate adjustments. 

This is one of the major factors that 
has contributed to the present plight 
of the business, he declared. Some 
companies looked at their experience 
for a few months or a year and found 
it was very good and immediately 
started to cut rates. If they had 
looked at five years or, even better, 
at a 10-year period and adjusted their 
earned to current rate levels, they 
might have found that such a cut was 
not justified. The experience over a 
reasonable length of time is the most 
solid rock to which the business can 
tie. This is not to say that experience 
should not be tempered by considera- 
tion of factors which indicate a long 
term trend, but it should not be dis- 
turbed by “seasonal factors.” 

If insurance operated in a free 
rather than a regulated economy, short 
term changes might be feasible. But 
when it operates in the relatively rig- 
idly price controlled economy, it must 
necessarily use experience over a long 
period of time. Otherwise, he said, the 
business will lower rates quickly 
when the loss experience is good, but 
will have traditional difficulty in get- 
ting rates increased when loss exper- 
ience is bad. 

He said that in 1956 the combined 
dwelling package premium was about 
$225 million, which was 20 to 25% of 
the total 1956 dwelling premium, and 


the 1956 loss ratio on the package 
dwelling business was 40 to 50%, not 
too unfavorable. 

He is enthusiastic about multiple 


line underwriting, but he believes that 
others sometimes have tended to be- 
come over-enthusiastic. Multiple line 
has its proper place in the business 
and that is a very important place, 
but it is not magic. 

The most successful package from 
a sales standpoint has been the home- 
owners, Mr. McCullough pointed out. 
He said he could think of no other 
policy which rose to $150 million a 
year in the short space of four years, 
with the comprehensive dwelling pol- 
icy close behind. The idea behind 
these and other contracts is to sell 
more insurance, which is still sold 
and not bought. 

The package policy gives more pro- 
tection, not just in terms of new- 
fangled perils, such as sonic boom and 
jet aircraft, but against the old-fash- 
ioned hazards of fire, windstorm, ex- 
plosion and law suits. 

But if package policies are to fulfill 
their function, the business should 
think less about rate savings and more 
about premium increases, Mr. McCul- 
lough warned. There have been agents 
who used package policies simply to 
rewrite existing business in approx- 
imately the same amounts. This may 
keep such agents in the office under 
cover on rainy days, but has little 
other advantage. 

Mr. McCullough observed that most 
package policies are sufficiently com- 
plicated that they need study by the 
producer and explanation to the cus- 
tomer. Though it may not have been 
planned this way, the fact produces a 
good result. It means that the agent, 
the best salesman in the world once 
he gets out of the office, has to go 
and call on his customer. In the pro- 
cess, he winds up selling more insur- 
ance and increasing his premium 
income. That has been proved time 


after time by producers who really 
mine prospect files for package policy 
business. 

There are tremendous marketing 
advantages to package policies. How- 
ever, there are dangers, and one is a 
rate level that is dangerously low. In 
fact, he said, the business can expect 
rate adjustments on residential pack- 
ages, due to inflation that is affecting 
all lines and also to correct for over- 
optimism in establishing the intital 
rating formula. 

Yet the loss ratios on package poli- 
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cy business are not bad. companies 
are losing money on the old-fashioned 
standard policies such as automobile 
liability, fire, etc. 

Another problem in the develop- 
ment of package policies is the danger 
of competing on terms. of coverage to 
the point of getting it too broad to 
make it insurable at a reasonable pre- 
mium. It is always a temptation to 
add some intriguing fringe coverage 
that would heighten sales appeal, 
such as windstorm coverage on trees, 
which once was gratuitously included 
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centuries in the making. 


Today a modern Jacksonville attracts visitors from 
all corners of the nation. The Phoenix of London 
Group, for its part, continues the tradition of full 
payment of losses—a tradition seven quarter- 


175th Anniversary Year 


‘Phoenix of London croup 


55 FIFTH AVENUE * NEW YORK 3, NEW YORK 


A TRUNKFUL OF 
HARD CASH... 


On May 3, 1901, flames destroyed the heart of Jacksonville’s 
residential section. Losses were totalled at twelve million dol- 
lars, a staggering amount as computed in the values of that 
day. Local residents had hardly recovered from the shock, 
however, when a company adjustor arrived in Florida with a 
steamer trunk crammed full with currency. 

During the period its claims were being paid in Jacksonville, 
the Phoenix of London Group announced that the $100,000,000 
mark had been reached in losses paid since its founding. 
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EQUITY GENERAL INSURANCE CO. 
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MIAMI, FLORIDA 
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IT’S EASY FOR 
AN EXPERT. 


Perfect coordination makes this skater a 
champion performer in her field. Her sound 
training and knowledge have equipped her to 
execute a graceful mid-air split with the ease of 


an expert. 


A champion performer in his own field is your 
hometown insurance agent. His expert knowl- 
edge of local conditions...the “perfect co- 
ordination” of his relations with the companies 
he represents... and his desire to fill your 
needs—enable him to solve any insurance prob- 
lems that may arise. Call on him whenever you 


need help. 


Two-color reprints of this advertisement without 


Company name are yours for the asking. Write us. 


PAWTUCKET MUTUAL 
INSURANCE COMPANY 
25 MAPLE STREET, PAWTUCKET, RHODE ISLAND 
Incorporated 1848 











in certain packages. Some current 
packages apparently are a little too 
generous on certain types of rain and 
water damage, he said. These are hard 
to correct. It is easier to adjust 
slightly inadequate rates than it is to 
ask producers to renew on a mecre 
restrictive basis. 


Mr. McCullough predicted more 
package developments in the future, 
though perhaps the pace will be more 
deliberate. In most cases, the policy 
will be written with a particular type 
of customer in mind rather than try- 
ing to combine several perils for all 
types of customers. In the past, pack- 
age policies have been designed for 
the dwelling, the commercial stores 
and the manufacturer. Wouldn’t the 
next most logical development be for 
other types of customers such as the 
hotel, dry-cleaner, contractor, owner 
of mobile home trailer, etc? 

Some further experiments can be 
expected in residential contracts, Mr. 
McCullough believes, such as work- 
men’s compensation on domestic serv- 
ants and a well conceived accident 
policy. A few companies are dabbling 
with residential contracts that include 
automobile, and one company has 
done something about selling a life 
contract as part of a residential pack- 
age to pay off the mortgage in the 
event of the death of the breadwinner. 

Mr. McCullough also sees ahead 
greater use of the installment idea. 
Package policies generate premiums 
so large they inhibit sales of annual 
or term contracts paid in advance. In 
life insurance there has recently been 
a decided trend toward monthly pay- 
ment policies, pre-authorized check 
plans and premium for deposit plans. 
Also, he thinks, there is a shift to 
easy payments in fire and casualty. 
The time period that everything 
points to is one month. 

oo 

Multiple line underwriting has not 
yet furnished the pot of gold at the 
end of the rainbow as far as insur- 
ance company stockholders are con- 
cerned, Mr. Davis said. 

In fact, Mr. Davis added, most com- 
panies still are chasing that pot of 
gold rainbow, after three years of the 
worst underwriting depression in in- 
surance history. 

Mr. Davis predicted that multiple 
line underwriting will sink some in- 
surers unless the business begins to 
earn some money—fast. 

The practical effect of multiple line 
underwriting has been to make the 
rich companies richer and the poor 
companies poorer; that is, those al- 
ready possessing multiple line facili- 
ties through affiliates have done far 
better than those starting from 
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scratch. It has been a heartbreakin; 
job for the latter, finding the person 
nel, training the organization, and pe- 
nalizing surplus to set up los: 
reserves. The stockholders have paid 
and paid and paid, he declared. 

Small wonder that shares of com- 
panies that only recently have gon 
multiple line are selling at thei: 
lowest prices in relation to fundamen- 
tal values (investment income and net 
worth) since 1932. That was not a 
very happy year, either, Mr. Davis 
reminded. 


oe 

Yet to have nipped multiple line 
underwriting in the bud, in the mid- 
40s, would have been as unrealistic 
as a ban on the atom bomb, he said. 
The concept, in reality an ancient one, 
represented something new in Amer- 
ica and hence desirable. Companies 
without multiple line facilities had the 
unenviable Hobson’s choice of being 
“damned if they did and damned if 
they didn’t.” But this is how progress 
is made—at least the hapless stock- 
holders and unhappy managements 
hope so. 

The answer to the multiple line 
underwriting problem is a revival of 
underwriting profits upon which in- 
surance survival itself depends, he 
declared. Increased volume will help 
lower the expense ratio. Greater ex- 
perience in underwriting will help the 
loss ratio. But above all more realistic 
pricing policies must be followed by 
the business as a whole, for even ex- 
perienced underwriters have lost 
money in extended coverage and auto 
lines since World War II. Some an- 
swer must also be found to the new 
methods of low cost distribution 
which are plaguing old and new mul- 
tiple line operators alike. 

With multiple lines underwriting 
now practically mandatory, the prob- 
lems must be solved if the business 
is to remain healthy and conducted 
multi-unitwise. 

The booming stock market has 
tended to obscure the gaps in surplus 
caused by poor auto experience and 
the constant build up of casualty loss 
reserves, Mr. Davis observed. At the 
end of World War II, policyholders 
surplus of the stock companies was 
131% of premiums written. By 1948 it 
had fallen to 70% and by 1953, despite 
millions of new capital raised, was 
only 74%. At the end of 1956 policy- 
holders surplus had risen to 98% of 
premiums written, a comfortable 
ratio. 

The story, however, will be differ- 
ent this year and next, he said. Pre- 
miums are rising with rate increases. 
Surpluses are falling with heavy un- 
derwriting losses and a declining stock 
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market. The squeeze is on. The full 
jmpact of multiple line underwriting 
will be to throw out of the business or 
into mergers companies that possess 
old and true reputations but that are 
ynable to make the grade in the new 
multiple line world. This is what will 


| happen, he predicted, unless the profit 


picture changes—and does so _ sub- 
stantially and rapidly. 

Mr. Davis expressed the idea that 
if multiple line underwriting had been 
introduced during a stable period in 
the country’s economic history, in the 
jecade when commodity prices, the 
est of living, etc., was stationary, the 
results might have been different. At 
least the capital investment in multi- 
ple line operations would have borne 
fruit sooner. 


He said that the past decade has 
witnessed three of the worst casualty 
cycles on record. Since casualty, and 
gutomobile in particular, has assumed 
a greater and greater proportion of 
total premiums, the impact of these 
down-cycles has been increasingly 
painful. The companies have lost more 
than $250 million dollars in all liabil- 
ity in the past 10 years. Since going 
multiple line has meant in the main 
that fire companies have gone into 
casualty and automobile, it is no 
wonder stockholders are unimpressed 
with the results. Indeed, some stock- 
holders are asking management that 
if they were getting into new business 
why didn’t they get into a profitable 
one, life insurance? 

Mr. Davis pointed out that of 62 
leading fire and casualty companies, 
42% have gone into the capital mar- 
ket, and stockholders for new funds 
since World War II. In the past 10 
years investors have been called upon 
for about $150 million in new capital 
to finance the expansion of fire and 
casualty insurers. The funds have 
been used to finance the enormous 
expansion of fire and casualty pre- 
miums, an expansion of more than 
three times since 1945. Only about 
15% of the companies desired capital 
to branch out into another line of 
business, fire or casualty. Practically 
all of the capital raised was in the 
form of common _ stock, preferred 
stocks outstanding in insurers having 
declined in recent years. 


Mr. Davis put in a good word for 
common stocks, which recently have 
been under something of a cloud. He 
pointed out that about every decade— 
in 1946, in 1937, in 1929, in 1917, and 
in 1907—that stock market seems to 
be subjected to emotional selling 
waves that endeavor to discount the 
potential trouble ahead. Often these 
declines turn out to be false moves, 
as in 1946 and in 1937. People worried 
about something that didn’t happen, 
though in 1929 they didn’t worry 
enough. 

However, common stocks in strong, 
growing American companies repre- 
sent sound investments for insurers 
and a hedge for them against what 
appears to be the inevitable inflation 
of the future, Mr. Davis said. Had it 
not been for the common stocks held 
by the fire and casualty companies, 
the ratio of policyholders surplus to 
premiums written at the end of 1956 
would not have been 98% but closer 
to 50%, he declared. 


Two Are Named BY NFPA 


National Fire Protection Assn. has 
appointed Frank Stetka of Washing- 
ton, D. C., electrical field service engi- 
heer, and Richard E. Stevens of Med- 
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field, Mass., 
secretary. 

Mr. Stetka succeeds the late Charles 
L. Smith. He will assume his new 
position Feb. 1. He will make his of- 
fice in the Chicago headquarters of 
International Assn. of Electrical In- 
spectors, and will be secretary of the 
electrical section of NFPA, secretary 
of the NFPA electrical correlating 
committee, and national electrical code 
consultant to the international asso- 
ciation. 

Mr. Stevens joined NFPA in 1950, 
and has been serving as a staff engi- 
neer. He is a member and assistant 
secretary of Society of Fire Protec- 
tion Engineers. 


an assistant technical 


Employers Offers New 


Fire Policy Calculator 


Employers Liability group is offer- 
ing to all agents, through the Decem- 
ber issue of Pioneer, its field maga- 
zine, a new calculator for use with 
fire policies, based on the revised 1957 
fire short-rate table and fire instal- 
Iment plan (installments 88% of one 
year premium). The calculator, pro- 
duced by Minute-Man Calculators of 
Lexington, Mass., is the first and only 
culator to appear on the market 
for use with all one, three and five 
year fire policies, that automatically 
includes interest charges on _ install- 
ment policy calculations. 

An order blank is included in the 
December Pioneer. Additional blanks 
may be obtained from the company’s 
home office advertising department, 
110 Milk street, Boston 7, or from any 
Employers Liability group field office. 

The calculator, designed by an in- 
surance man and work simplification 
expert, and is constructed of durable 
vinylite plastic. It is circular and mea- 
sures 11 inches in diameter with 27 
easy-to-read scales. The calculator 
carries Employers ‘Man With the Plan” 
imprint and is available at a reason- 
able cost. 


Call Meeting On Mass. 
Poor Fire Risk Problem 


Commissioner Humphreys of Massa- 
chusetts has called a meeting with 
representatives of fire insurers to dis- 
cuss the problem of poor risks and 
high frequency of fires which report- 
edly has resulted in the companies not 
renewing policies on homes and other 
buildings in the Roxbury, South Bos- 
ton, West End, Chelsea and Revere 
areas near Boston. 

Benjamin M. Hermes, general man- 
ager of New England Fire Insurance 
Rating Bureau, said he has not heard 
of any wholesale withdrawals by the 
companies, but acknowledged that 
some were retrenching on renewals 
because of unfavorable underwriting 
experience. 


Casualty & Surety Assn. 
Of Conn. Elects Murphy 


Edwin Murphy of the May, Potter 
& Murphy agency, Hartford, has been 
elected president of Casualty & Surety 
Assn. of Connecticut. Other officers 
are Herbert R. Bland of R. C. Knox & 
Co. agency, Hartford, vice-president; 
William H. Wiley, executive secretary 
Connecticut Assn. of Insurance Agents, 
secretary-treasurer, and James B. Tan- 
ner, Hartford manager of Aetna Fire, 
chairman of the executive committee. 


Chio Mutuals Merge 


Farniers Mutual Fire of Dayton and 
Buckere State Mutual of Covington, 
O., have been merged. The surviving 
name will be Buckeye State Mutual 
and the officers of Buckeye State are 
in charge of the merged organization. 
Five officers and directors of Farmers 
Mutual Fire become directors of the 
new company. 

The offices of Farmers Mutual are 
now a branch office of Buckeye State. 
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= Meet “Mister Worcester’ 


Mister Willie Worcester is brand new— 
but has 134 years of experience behind 
him. Mister Worcester is the Worcester 
Mutua! offering vou better service for 
bigger sales. 
And remember—now under the same management 
The Worcester Mutual The Guarantee Mutual 
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Holds Parts Of Reinsurance Contract Are Against Public Policy 


set off and the balance only shall be 
allowed or paid,.. .” 

The Pink and Consolidated cases 
hold that salvage collected by a re- 
insured constitutes a “trust fund,” the 
reinsured holding that portion of it 
which belongs to the reinsurer as a 
trustee; that the fund cannot be off- 
set against debts created by a con- 
tractual obligation of the insurer to 
pay its proportionate share of losses 
on risks which it has reinsured, inas- 
much as such debts are not “mutual 
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debts” within the meaning of section 
538: that is to say, they are not “due 
to and from the same persons in the 
same capacity,” nor are they “held 
in tn > same right.” 

It is true, as respondent points out, 
that the reinsurance agreements con- 
strued in the Pink and Consolidated 
cases, upon which the superintendent 
relies, do not contain provisions simi- 
lar to the set-off provisions here in- 
volved. It is also true, as the superin- 
tendent asserts, that the reinsurance 
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agreement in suit was entered into 
after the Pink and Consolidated cases 
were decided. And it may also be 
true, as the superintendent contends, 
that the intent and purpose of the 
agreement was to circumvent the 
rulings of the court of appeals in the 
cases cited. But, whether that be so or 
not is, in a sense, beside the point. 
The important consideration, in my 
opinion, is whether the set-off pro- 
visions are contrary to the public pol- 
icy of this state. 

Public policy has been defined as 
that principle of law which holds that 
no person can lawfully do that which 
has a tendency injuriously to affect or 
subvert the public interests or the 
public good. Consequently, any con- 
tract or any provision in a contract 
which has that tendency is illegal and 
void (Kirshenbaum vs General Out- 
door Adv. Co., 258 N. Y., 489, 494; 
Flegenheimer vs Brogan, 284 N. Y., 
268, 272; 17 C.J.S. 563, sec. 211). And 
generally speaking “The public policy 
of this state when the legislature acts 
is what the legislature says it shall 
be ‘“(Messersmith vs American Fidel- 
ity, 232 N. Y., 161, 163). 

It is well settled that, under the 
public policy of this state, the assets 
of an insolvent corporation constitute 
a “trust fund” for the payment of cor- 
porate debts, and equity requires that 
they be equally distributed among all 
creditors (Bank of U. S. vs Braveman, 
259 N. Y., 65, 70; Marr vs Bank of West 
Tennessee, 44 Tenn., 471, 479). And 
while at common law an offset will be 
allowed where the litigation is be- 
tween the same parties (Bank of U. S. 
vs Braveman, p. 70), in equity, a set- 
off is not a matter of right, but a mat- 
ter which rests largely in the discre- 
tion of the court (Beecher vs Vogt 
Mg. Co., 227 N. Y., 468, 473; Reisman 
vs Independence Realty Co. 195 
Misc., 260, 263). And while it will be 
allowed where there is some equitable 
ground therefor and its allowance is 
necessary to promote justice, it will 
not be allowed where it would be in- 
equitable to do so, as, where the 
rights of creditors have intervened 
and a set-off “would impair or de- 
stroy the equities” of others or ‘‘would 
result in a preference or direct ad- 
vantage to the debtor rather than 
equality among. creditors.” Conse- 
quently, any contract or any provision 
in a contract which has any such 
tendency is against public interest and 
unenforceable. 

The principle, as laid down in an 
early case, is that “voluntary trans- 
fers of property to creditors in satis- 
faction of debts by insolvents, or by 
debtors in contemplation of insolven- 
cy or bankruptcy” are void as against 
public policy which requires “equality 
among creditors,” the maxim being 
“equality is equity.” And it may be 
added that the policy implicit in this 
principle has been consistently ad- 
hered to by the legislature. 

Applying these principles, it would 
seem clear that so long as the parties 
to the reinsurance agreement are sol- 
vent and going concerns, debits and 
credits, whether mutual or not, may 
be set off in accordance with the pro- 
visions of paragraphs 13 and 19; but 
where one of the parties becomes in- 
solvent and the rights of creditors 
have intervened, then those provisions 
becomes inoperative and unenforce- 


able. For a set-off, under such cir- 
cumstances, would result in a prefer- 
ence or direct advantage to the other 
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party and would thus be contrary to 
the public policy of this state, which 
demands equality among creditors, 
and which requires that there shal] 
be no set-offs except in cases of mu- 
tual debts or mutual credits, as pro- 
vided in section 538. 

It follows that, in view of the in- 
solvency of Preferred, it would be in- 
equitable and unjust to permit New 
Amsterdam to set off its general 
claims against Preferred’s share of the 
salvage funds, and that, inasmuch as 
the set-off provisions of paragraphs 
13 and 19 are contrary to the public 


policy of this state, they are unen.- | 


forceable and void. 
No case has been called to my at- 
tention in which this principle has 


been applied to contracts similar to © 
the one under consideration. But the © 


principle itself is well established and 
has been frequently applied in cases 
of composition agreements which con- 
demn all such agreements which con- 
fer a preference or advantage upon 
some particular creditor not enjoyed 
by all creditors because “perfect 
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equality” among all creditors is not 
maintained under such circumstances. 

In principle, I fail to perceive any 
distinction between the agreement 
here involved and composition agree- 
ments. If the agreement results in a 
preference or advantage to some par- 
ticular creditor not enjoyed by all 
creditors, it is against public policy. 
The principle is particularly appli- 
cable here; for it is quite apparent 
that the set-off provisions in the re- 
insurance agreement were entered 
into “in contemplation of insolvency or 
bankruptcy” and were to become op- 
erative only in the event of the insol- 
vency or bankruptcy. Such an agree- 
ment or understanding is contrary to 
the long established public policy of 
this state. 

The motion is in all respects granted 
except that, since the allowance of 
interest ir discretionary, it will not be 
allowed 


Eight Appointments Made 
By Michigan Millers Mutual 


Eight new officers have been ap- 
pointed by Michigan Millers Mutual. 

Charles C. Webb, manager of the 
California branch at Glendale becomes 
resident vice-president there. Clinton 
B. Fitch, manager of the mill and ele- 
vator department, and Charles A. Rath- 
bun, assistant manager for Michigan 
production, become assistant  vice- 
presidents. 

Appointed assistant secretaries are 
Richard E. Hewett, assistant agency 
supervisor; Harold H. Haun, manager 
of Michigan underwriting; W. Frank 
Whipple, manager of the casualty de- 
partment; Russell D. Keitchen, man- 
ager of general business underwrit- 
ing, and Bruce D. Pettit, manager of 
the loss department. 


Elect Neumann To Head 
Northern Virginia Agents 


Northern Virginia Assn. of Insur- 
ance Agents has elected Jack Neu- 
mann, Arlington, as president for the 
coming year. Other new officers are 
Don L. Bauman, Arlington, vice-pres- 
ident and Edward Hobbs, McLean, 
secretary-treasurer. . 

Elected to the board are Edward 
Cooper, Arlington, Clyde Lamont, 
Alexandria, and Robert Taylor, An- 
nandale. 


N. Y. Proposal Would Require 
Prior Approval Of Advertising 


A bill to require companies selling 
life and A&S policies to obtain the 
superintendent’s approval before pub- 
lishing advertisements, distributing 
signs or pamphlets or making other 
public announcements has been filed 
for the 1958 New York legislature’s 
consideration by Sen. Mackell of Rego 
Park. The proposal does not come 
from the insurance department. Simi- 
lar bills have been introduced several 
times in the past. 

Sen. Marro of Manhattan has filed 
a proposal to create in the state exec- 
utive department a medical care divi- 
sion to recommend aé_ medical 
prepayment plan through insurance 
for employes and self-employed per- 
sons, using public funds to care for 
indigent persons. Both measures also 
will be introduced in the assembly. 


Cleveland Agencies Merge 


Lenihan & Co. and Calder-Gorton 
& Co. agencies of Cleveland have 
been merged into Lenihan, Gorton & 
Co. with William B. Gorton as presi- 
dent. T. V. Lenihan is vice-president 
and treasurer, and Arthur Dreyer of 
Lenihan & Co. becomes executive 
vice-president. Other officers are 
J. Walter Pritchard and Charles A. 
Calder, vice-presidents, and H. O. 
Ziegler, secretary. 
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N.Y. Report Suggests Ways To Solve Abuses In Excess Field 


charge per policy, “for service.” An- 
other broker told the department that 
for the two years 1954-55 he had 
charged $12,000 a year for service and 
had spent about $7,500 a year. Mr. 
Shalleck questioned whether even the 
$7,500 actually was spent as the bro- 
ker indicated it was. One nonadmitted 
company engaged primarily in surplus 
lines issues certificates, or cover notes, 


as evidence of coverage. The broker 
then collects the state tax, but in 
many cases this is not the 3% re- 
quired by law but some flat charge, 
such as $25, which brokers pocket. 

Here Mr. Shalleck recommends re- 


vocation of license for charging more 
than actual expenditures by the bro- 


(CONTINUED FROM PAGE 2) 


ker above the premium fixed by the 
insurer. 

Placing excess lines with an out-of- 
state company not licensed in New 
York or its own state or country is 
another abuse Mr. Shalleck describes 
in his report. He cites the example of 
a Newfoundland insurer not even li- 
censed there but doing business in 
New York. Thus the excess broker in 
New York did not substantiate the 
authority of the nonadmitted insurer 
to write insurance. This practice can 
only result unfavorably for insured, 
Mr. Shalleck contends. The onus of 
investigation of the insurer’s home 
authority, along with the financial 
stability and claim practices of the 
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nonadmitted insurer, should fall on 
the broker, he urges. The broker 
should be held personally responsible 
if the unlicensed insurer lacks legal 
authorization at home to underwrite 
the risk. The affidavit which the bro- 
ker must file with the department to 
be licensed should set forth what ef- 
forts he has made and what informa- 
tion he has obtained regarding the 
insurer’s authority to write. 

The department, according to the 
report, also has found brokers who are 
the principals and owners of nonad- 
mitted companies. He cites several 
examples, including one of a broker 
who moved his operation to Pennsyl- 
vania after departmental investiga- 
tion. 

Mr. Shalleck recommends prohibi- 
tion of this practice by regulation. 

. 


Regulation should also clear up, he 
states, who, as between the excess 
broker and the nonadmitted insurer, 
is primarily liable for return premi- 
ums in case of cancellation. The bro- 
ker should be made personally liable, 
Mr. Shalleck recommends. 

Some of the “evidences” of insur- 
ance delivered by excess brokers do 
not indicate the name of any identi- 
fiable insurer. Insured who bought 
protection from one such firm has to 
send claims to the broker, located in 
the midwest. There is no undertaking 
by anyone to pay a judgment that 
might be recovered in New York. A 
large assortment of coverage is in- 
volved, according to the report—in- 
cluding garage keepers legal liability, 
paymaster robbery, open stock bur- 
glary, inside and outside and safe 
burglary, excess auto liability, pro- 
ducts, manufacturers and contractors, 
OL&T, fire, water damage, extended 
coverage, etc. Mr. Shalleck does not 
believe all admitted insurers would 
refuse to write all of this business. 
Department inquiry revealed that the 
insurance department of the broker’s 
home state claimed to have no juris- 
diction. 

7 


Here Mr. Shalleck recommends 
holding the excess broker in New 
York liable personally for any loss or 
claim under such coverage, with re- 
vocation of the broker’s license if he 
fails to supply identifiable insurer 
name or names. 

Though the law requires the bro- 
ker to make diligent effort to get in- 
surance from an admitted insurer and 
regulations call for the refusal of 
three such insurers before the busi- 
ness can be written excess, yet, Mr. 
Shalleck implies, this is not done, or it 
is done with insurers known not to 
write the kind of risk being placed, or 
a condition is attached which makes it 
impossible for the admitted insurer to 
write it. 

Mr. Shalleck recommends tighten- 
ing regulation of the broker on this 
point. 

In addition, brokers should be pro- 
hibited from placing more than the 
excess in the nonadmitted insurer. 
Brokers contend that where they can- 
not obtain cover for all of the risk 
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from an authorized insurer, they 
should be permitted to obtain the en. 
tire risk as excess. But the law say; 
that only the excess over what js 
obtainable from authorized insurer; 
may be written as excess. There has 
been general flouting of this limita. 
tion, the report states. Mr. Shalleck’ 
recommends revocation of the broker's’ 
license to cure this abuse. 

Failure of nonadmitted companies 
to pay claims is one of the big prob. 
lems challenging the New York de. 
partment’s ability to serve the state's 
insured, according to the report. Mr 
Shalleck recommends the broker sub- 
mit evidence of the nonadmitted in. 
surer’s ability to pay claims and its 
practice in doing so. Brokers should 
become guarantors of nonadmitte 
contracts, he suggests. In that way 
legitimate claims would be honored, 

Excess line brokers frequently issue 
cover notes merely indicating to in. 
sured that they have procured the 
coverage from nonadmitted insure; 
and advising that a policy eventually 
will be issued. This is okay, Mr. Shal- 
leck indicates, except that some o 
these notes are gotten up as “certifi. 
cates” which simulate a policy. Reg.’ 
ulation should specify the form 4 
cover note and use of any other shoul 
be made the basis for license revoca- 
tion, Mr. Shalleck recommends. 

. 

Excess has been used to write fic- 
titious groups at discounted rates, Mr, 
Shalleck points out. Groups of physi- 
cians, hairdressers, cosmotologists, 
etc., have bought such liability cover- 
ages as malpractice in this way. This 
is against department policy and prob- 
bly against the law, the report states. 
The department has notified the mar- 
ket that malpractice group coverages 
cannot be written in this way simply 
because nonadmitted companies wil] 
write the coverage cheaper or because 
authorized insurers do not pay a com- 
mission to brokers. Mr. Shalleck ree. 
ommends that the ban be extended on 
all group liability policies obtained in 
the unauthorized market because of 
lower rates. 

The department has notified the ex- 
cess market it cannot place A&S a 
excess but this should be made the 
basis for license revocation, Mr. Shel 
leck recommends. 

His recommendations also call fo 
more investigation by the broker o 
the financial stability of the nonad- 
mitted insurer, observance of the lav 
and regulation on affidavits from ad 
mitted insurers when the exces 
comes up for renewal, stronger actio 
for incomplete affidavits, and a mor 
thorough application for broker’s i: 
cense. 


Schaber Resigns From 


Midwestern Indemnity 


E. Y. Schaber, secretary-treasure! 
and claims manager of Midwestem 
Indemnity of Cincinnati, has resigned 
He has been with the company sint 
1951 and has had more than 20 year 
experience in claim work. 


T. E. White Retires 


Thomas E. White, vice-president an 
general attorney in charge of the N 
York claim office of Fidelity & D 
posit, has retired. Continuously ass 
ciated with the New York claim of 
ganization for 46 years, he becam 
general attorney in charge in 1931 al! 
Ot caurrcraae of the company ! 








John F. Milliken has become a 4 
tor and member of Bronson-Dennel} 
Ulseth agency at Chicago. 
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Enormous Amount of Legislation Affects Insurance Business 


now law memorandums distributed to 
the members of the association re- 
lated to the fidelity and surety line. 
These included a bill sponsored by the 
association in Arkansas to clarify 
ponding requirements on public and 
private works, which was enacted. 
California acted to permit use of bid 
bonds in connection with municipal 
improvements and Florida to make 
payment coverage mandatory in all 
bonds for public or private construc- 
tion. In New Jersey there is pending a 
labor relations act which contains pen- 
alty provisions which might be detri- 
mental to contract bond sureties. 
North Carolina passed a bill to permit 
all public bodies in effect to blacklist 
the surety if the claim is pending for 
more than 180 days. Oregon passed a 
bill extending time in which an action 
may be instituted against a_ public 
works contractor and its sureties from 
two years after supply of labor or ma- 
terials to two after acceptance of the 
work. 

Also, retainages were reduced in 
California on public works, in Illinois 
on rural post road contracts, in Ohio 
to 8% highway contracts, and in Penn- 
sylvania on highway contracts. 

. 

Legislation to require contractors to 
be licensed and give blanket perform- 
ance bonds covering all the work un- 
dertaken was enacted in Utah. Several 
states adopted bills relating to prevail- 
ing wage rates, which broaden the lia- 
bility of a contractor for underpayment 
of prevailing wages. 

Nevada adopted a measure requiring 
building and loan associations to main- 
tain a banker’s blanket bond in an 
amount equal to 5% of total assets, 
covering all officers, employes and 
agents. New Hampshire deleted its 
statutory maximum on bank fidelity 
coverage, and North Carolina author- 
ized directors of credit unions to fix 
the amount of surety bonds required 
of persons they employ, appoint or 
elect to positions involving the han- 
dling of money or personal property. 

Several bills designed to regulate 
activities relating to the peaceful uses 
of atomic energy were enacted, in- 
cluding the coverage of disability due 
to exposure from radiation under the 
occupational disease law in New York 
and Oklahoma. Several states have set 
up commissions to study aspects of 
the nuclear energy problem. 

° 

Agent qualification and _ licensing 
laws were adopted by Alabama, Flo- 
rida, Iowa and New Jersey. Rhode 
Island authorized division of commis- 
sions with non-resident agents on a 
reciprocal basis. Oregon now has a 
law providing that an agent’s license 
can be suspended or revoked for re- 
fusal to return to the company com- 
missions on any unearned premium 
returned to insured for just cause. 
South Carolina authorized reciprocal 
agreements with other states on pro- 
ducer and adjuster licensing. Wiscon- 
sin exempted from examination an 
applicant soliciting exclusively for do- 
mestic mutual windstorm, cyclone and 
tornado insurers. 

Bills to permit the commissioner to 
grant an extension of time within 
which to file annual statements were 
enacted in Kansas, Maine, Maryland, 
Nebraska, North Carolina, North Da- 
kota, and South Dakota. Texas now 
has a law which provides for a veri- 
fied declaration as to the correctness 
of annual statements and other re- 
ports. Laws increasing the minimum 
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capital requirements of insurers were 
enacted in Arkansas, Florida, Georgia 
and South Carolina. Florida increased 
fire insurer deposits, made them ap- 
plicable to casualty insurers, and made 
the deposits and those required of 
surety companies satisfied by the filing 
of a general deposit in the domiciliary 
state. Bills relating to examination of 
insurers were enacted in Illinois, Kan- 
sas, Nebraska, North Carolina and 
Oregon. New fair trade practice laws 
were enacted in Alabama, North Da- 
kota and Texas. 

Florida and Hawaii banned fictitious 
fleet rates for fire and casualty in- 
sured. California, Colorado, Hawaii, 
Kansas, Michigan and Rhode Island 
enacted legislation prohibiting the li- 
censing of alien companies owned or 
financially controlled by another state 
or foreign country. 


Puerto Rico, Oklahoma and West 
Virginia adopted new insurance codes, 
Alaska extensively revised its laws es- 
pecially on capital and surplus re- 
quirements; Washington made several 
amendments to its insurance law— 
and revision studies are going on in 
Alabama, Arkansas, Montana and 
South Dakota. 

Idaho and South Dakota revised 
their regulations with respect to re- 
insurance requirements. Maryland au- 
thorized the commissioner to waive 
requirements relating to liability and 
compensations reserves on combina- 
tion or multiple policies, and Arkansas 
and North Carolina statutorially au- 
thorized the placement of surplus with 
unauthorized insurers under certain 
conditions. 

Arkansas now prohibits inducements 
to change insuranee, and California 
prohibits free insurance as an induce- 
ment to purchase or rent property. 

Nebraska now limits the loss on any 
one risk to which an insurer may 
expose itself to an amount not ex- 
ceeding 10% of policyholders surplus. 

In workmen’s compensation monop- 
olistic state fund legislation failed in 
six states, but one bill along this line 
is pending in New Jersey. 


Bills sponsored by the association to 
enact the uniform photograph and bus- 
iness records as evidence act, which 
permits admission of microfilm records 
as evidence, were enacted in South 
Carolina, Texas and West Virginia. 

The association sponsored legisla- 
tion in several states to amend retali- 
atory laws by placing them on an 
aggregate basis, and did secure adop- 
tion of the aggregate principle in 
Texas. Several departments indicated 
an intention to retaliate against com- 
panies of states that assess insurers 
in connection with workmen’s compen- 
sation and motor vehicles security 
funds, and other types of special funds. 
Here the association got in touch with 
the departments and supplied them 
with briefs and memorandums in op- 
position to such retaliation. 

The association is now negotiating 
with the Wisconsin department, which 
has made a retaliatory assessment 
against companies doing business in 
Wisconsin on the basis of the Michi- 
gan use tax. Insurers operating in 
Michigan pay this under an optional 
formula arrangement. Wisconsin has 
indicated its intent to proceed with 
such retaliation against companies of 
other states imposing use taxes. 

National Assn. of Insurance Com- 
missioners at its June, 1957, meeting 


recommended elimination of require- 
ment of reinsurance information on 
page 14 and schedule T of the annual 
statement, which is a step the industry 
long has advocated. However, the com- 
missioners have also recommended in- 
sertion of an additional column on 
page 14 of the blank requiring the re- 
port of direct premiums earned, with 
a footnote that these may be esti- 
mated by formula on the basis of 
countrywide ratios for the respective 
lines of business except where adjust- 
ments required to recognize special 
situations. 


In this connection, National Board 
and the association filed a statement 
with the NAIC blanks committee, 
which was adopted as part of the 
committee’s report. This states that 
the requirement above will provide 
certain difficulties for many compa- 
nies and the figures will reflect certain 
inconsistencies among individual com- 
panies; that the annual statement 
should be primarily a financial state- 
ment, with statistical data held to a 
minimum; that approximation meth- 
ods suitable for making a reasonable 
distribution by state, by line, for an- 
nual statement purposes would, in the 
very limited time available for com- 
pletion of annual statements, be in- 
ferior in accuracy to methods used for 
determining earned premiums for spe- 
cific purposes which allow more time 
for refinement of the calculation 
method; and that such estimates are 
not as reliable as state results devel- 
oped by an accepted statistical plan. 

Mr. Murphy’s report also points out 
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that the New York department has 
asked the industry to designate repre- 
sentatives on a committee to consider 
the problem of evaluating agents’ bal- 
ances and premiums in the course of 
collection, and to make recommenda- 
tions in connection therewith. 

In connection with schedule P of 
the annual statement, the association 
report says, “the changing conditions 
of the business made it desirable to 
appoint a subcommittee to study the 
various aspects of this subject. This 
committee will, in cooperation with 
other segments of the industry, re- 
view the problems that are presented 
by this schedule and the statutory re- 
quirements of certain states with re- 
spect thereto.” 


Royal-Globe Advances 
Nichols, Conneely 


Royal-Globe has appointed J. Roy 
Nicholas assistant secretary, and John 
H. Conneely manager of methods and 
planning suceeding Mr. Nicholas who 
has held that position since 1953. 

Mr. Nicholas joined the group as a 
claims investigator in the New York 
metropolitan department in 1948. He 
was advanced to claims supervisor in 
1950. Mr. Conneely, who has been 
assistant manager of methods and 
planning since 1953, went with the 
group as supervisor of forms control 
in 2952. 


Wenatchee (Wash.) Agents Elect 


Albert W. Libke has been elected 
president of the Wenatchee Assn. of 
Insurance Agents. Also elected were 
Noel Jones, vice-president, and Clair 
Warren; secretary-treasurer. Carl 
Case and Howard Strating were 
named directors. 
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W. C. QUIGG & ASSOCIATES 
284 Spreckles Theatre Bldg., San Diego 1, Calif. 
Telephone BE 2-5138 
Service Office: 120 N. Orange Ave., El Cajon 
Telephone HI 4-3139 
ADJUSTMENTS — ALL LINES 
Member Calif. Assoc. Independent Adjusters 


JOHN H. HUNT & CO. 
330 So. Wells St. Chicago 6, Ill. 
Investigators and Adjusters 
ALL CASUALTY LINES 
Servicing Chicago and vicinity, Waukegan, 
ill., Gary, Hammond and Northwestern ind. 
Elmhurst Branch: Waukegan Branch: Gary Branch: 
118 S. York 215 W. Water St. 1228 W. 5th St. 
Tel. TE 4-9480 Tel. DElta 6-8822 Tel. TUrner 2-9338 
Hour Service 
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312 North 5th Street Las Vegas, Nev. 
8 Adjusters Servicing 150 Mile Radius 








RAYMOND N. POSTON, Inc. 


159 S. W. 8th St. Miami, Fla. 
— BRANCHES 
& p> FT. LAUDERDALE 
7 52112 S. Andrews Avenue 
PALM BEACH AREA 
NATION 16 N. L Street Lake Worth 
KEY WEST 
415 Fleming Street 
ST. PETERSBURG 
486 Ist Avenue 
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Ralph A Work, 
General Adjuster for the Companies 
132 Nassau St. WO 2-3913 
24-HOUR SERVICE—Residence Phone RA 9-2966 














E. S. GARD & CO. 


Adjusters 
CHICAGOLAND CASUALTY CLAIMS 


xkKkeweKkk 
175 W. Jackson Blvd., WAbash 2-8880 
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JAMES J. HERMANN CO. 


175 W. Jackson, Chicago 
HArrison 7-9381 





Aurora, 111.—Merchants Nat'l. 
Bank Bidg.—Aurora 6-5125 
» Waukegan, t1l.—110 N. Genesee St 
: jestic 3-4 
. Joliet, p. —Morris Bidg. 
Oliet 6-261 
Ottawa, III. wiet od Life Building 
Ottawa 1474 


AMERICAN ADJUSTERS 


P. O. Box 435 Aberdeen, So. Dakota 
Office Phone 3092 
Night Phone 3114 and 7470 
All Casualty, Auto, Fire and Allied Lines 
Since 1944 throughout Southern 1 of North 
Dakota and Northern 1 of South Dakota. 

















JOHN H. HUNT & CO. 


330 S. Wells St. Chicago 6, Il. 
investigators and Adjusters 
ALL CASUALTY LINES 
Servicing Chicago and vicinity, Waukegan, 
lil., Gary, Hammond and Northwestern Ind. 
Elmhurst Branch: Waukegan Branch: Gary Branch: 
118 S. York 215 W. Water St. 
Tel TE 4-9480 Tel. Seng 6- ~~ Tel. TUrner 2-9338 
24 Hour Servic 
Phone HArrison 70183 Night: TErrace 4-7840 


O. R. BALL, INC. 


Fire — Inland Marine 
Allied Lines 
1544 Hanna Building 
Cleveland 15, Ohio 
Phone SUperior 1-7850 
Night Phones: MOntrose 3-7664 
Florida 1-5095 




















J. R. McGowan, Pres. 
THOMAS T. NORTH, INC. 


Adjusters All Lines 


Phone HArrison 7-3230 
175 W. Jackson Bivd., Chicago 4 





THOMAS D. GEMERCHAK 


Insurance Adjustments 
All Lines 


416 Citizens Bidg., Cleveland 14, Ohio 
Phones Off. Su. 1-2666 — Res. Fa. 1-9442 
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J. L. FOSTER & R. K. FOSTER 
/ Insurance Adjusters 
First National Bank 
Building 
Springfield, Illinois 
Tel. 8-7555 
Inland Marine 





Casualty 





C. R. WACKENHUTH AND SON 


C. R. WACKENHUTH R. C. WACKENHUTH 
ADJUSTERS FOR THE COMPANIES 
ALL LINES 


301 Mid-Continent Bldg., Tulsa, — 
Phones LU 2-5460 17-3850 








UTAH-IDAHO 











LIVINGSTONE 


ADJUSTMENT SERVICE 
619 E. Capitol Ave., Springfield, Illinois 
Branch Offices: Decatur — Mattoon — 
Mt. Vernon — Belleville — Quincy 
Covering Central and Southern Illinois 
All Lines of Fire & Casualty 





IMSUBANGE ADJUSTERS 


428 So. Main, Salt Lake City, Utah 
First Security Bank Bldg., Pocatello, Idaho 
258 W. Broadway, Idaho Falls, Idaho 











CHICAGO SUBURBAN 
CLAIMS SERVICE 


Adjusters 
STate 2-4803 
100 N. Lo Salle St. 





Chicago 2, Ill. 


TORONTO-CANADA 











ADAMSONS, LTD. 
Established 1894 
Fire - Inland Marine - Casualty 

and Auto ADJUSTERS 

10 Lines to Serve you. 

Our cars are equipped with radio 

for fast efficient service. 
Phone: EMpire 3-6223 


9.Wellington St., East Toronto 1 








Ind. Hospitals Get 
Questionnaire On 
Insurance Practices 


The direct question of whether or 
not they give special rates to any in- 
surer is being asked all licensed hos- 


pitals in Indiana by the state’s 
legislative committee investigating 
hospitalization insurance practices. 


The question is the first half of ques- 
tion 9 on an 11-question form mailed 
by the committee Dec. 24. Second half 
of the question reeds, “Do you give 
any credit to some company, or com- 
panies, not given to all others?” 


Five other questions also probe for 
practices favoring one insurer or 
showing discrimination among insur- 
ers, among them 

“Do you permit or direct any of 
your employes to recommend any in- 
surance company? If so, please list 
company or companies.” 

“Do you charge a fee for completing 
claim forms? If so, is the charge made 
to all insurance companies?” 

“Do you advertise for any insur- 
ance company? Would you do the 
same for any company or plan?” 

Other questions completing 
form going to hospitals are: 

“List the insurance companies with 
which you have experienced difficulty 
in settlement of claims and state the 
nature of difficulty.” 

“Do companies cover diagnostic care 
and then cancel policy before patient 
can enter into treatment of the sick- 
ness or disease? If so, list such com- 
panies.” 

“Are you required to file admitting 
diagnosis for patients on admittance 
to the hospital? Do you believe this 
to be troublesome or do you feel it 
serves a useful purpose?” 

“Do you charge out-of-town pa- 
tients the same fate for hospital care 
that you make to residents of your 
own county? If difference in rates, 
please explain why.” 

“Do you enter into a contract to 
provide hospital care to insured of 
any company?” 

“Would you favor a uniform claim 
form and benefits assignment form?” 


the 


Interstate Agency Expands 


S. C. Harboe has joined the Inter- 
state Agency of Denver and will be in 
charge of a new office at Albuquerque. 
The Albuquerque office will be. a 
new corporation known as Interstate 
Agency of New Mexico Inc. and Mr. 
Harboe will be vice-president. Other 
officers are Charles H. Jones, George 
E. Simonton and Donald E. Vollmer of 
Interstate Agency of Denver. 

Mr. Harboe had experience in the 
company and agency ranks as under- 
writer and field man. 


Breit Heads Cal. Brokers 


Benjamin Breit, San Francisco, has 
been elected president of Insurance 
Brokers Exchange of California, suc- 
ceeding Lawrence J. Purcell. William 
A. Irvine, Los Angeles, has been elect- 
ed vice-president, and Lloyd M. Kahn, 
San Francisco, secretary-treasurer. 


McCully Named Kemper Assistant 


Edward N. McCully has been ap- 
pointed an administrative assistant to 
James S. Kemper, chairman of 
Kemper companies. He joined the 
Kemper organization as an_ invest- 
ment analyst in 1954 after serving as 
financial affairs officer to Mr. Kem- 
per when he was U. S. ambassador to 
Brazil. Also, Peter Van Cleave, who 
has been assisting with the opening 
of Kemper operations in Brazil, has 
resumed his duties as administrative 
assistant.to.the chairman. 
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MERGER ACTION 


Informed counsel on insur- 
ance merger opportunities 
and procedure arrangements, 
in all lines of coverage—write 
in confidence. 
CONSULTANTS 
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FeNATIONAL UNDERWRITER 


Rate Increase Asked In N. Y. Is Modest: Cahill 


rate increases. These were that the 
increase asked was excessive, that the 
pureaus in using two years of exper- 
jence used too short a base, that ad- 
ministrative expenses are predicated 
on an unsound foundation, and that 
the experience relied upon by the bu- 
reaus did not include any under com- 
pulsory automobile. 

Mr. Cahill put in a number of ex- 
hibits and much testimony to show 
that the rate increase asked, in view 
of the evidence, was meager, even 
jnadequate. 

He declared that the two year rate 
level has been used for automobile 
liability rate making over the country 
and in New York for 30 years, and 
that the two years used by Allstate in 
getting a 12.9% increase approved by 
the New York department last Sept. 
12 were the same two years used by 
the bureau for the revision the de- 
partment turned down. 

* 

As to administration expense being 
predicated on an unsound basis, Mr. 
Cahill said the filing for a rate in- 
crease included a factor of 5.4% of 
premiums for this item. This figure is 
substantially down from the 7.2% used 
in 1952. 

National Bureau, by working night 
and day, was able to produce for the 
hearing experience for the first half 
of 1957, half a year under compulsory, 
Mr. Cahill testified. The figures for 
National Bureau companies cover 
$124,543,000 of premium and the loss 
experience indicates that the insurers 
are entitled to a 14.8% increase in BI 
and a 15.5% increase for PDL. 

Mr. Cahill painted a grim picture 
of underwriting results in auto liabil- 
ity since World War II, in New York 
and countrywide. Mr. Gross objected 
to his characterization of these losses 
as “tremendous.” 

In 1956 in New York the loss was 
10.1% or $24,105,000. Almost without 
exception, he said, member companies 
of National Bureau showed a 1956 
underwriting loss on the class in New 
York. The only three exceptions were 
groups that are large writers of PHD 
and small BI writers. New York loss 
ratios consistently have run higher 
than countrywide 1953 through 1956, 
he said. 

The filing which Mr. Holz turned 
down last Nov. 12, Mr. Cahill deline- 
ated, was prepared in accord with the 
tate filing procedure used throughout 
the country. The figures on which the 
revision was based were accumulated 
in accord with the statistical plan of- 
ficially approved by the New York de- 
partment. 


The figures are credible. Member 
companies of the two bureaus write 
%% of the total number of private 
Passenger cars and 80% of the total 
auto liability premium in New York. 
The rate revision met statutory and 
statistical standards. 

It was at this juncture that Mr. 
Gross interrupted to ask Mr. Cahill 
for a copy of the manuscript he was 
teading. Mr. Donovan rose to point out 
that Mr. Cahill was doing so well in 
Presenting his testimony he could un- 
derstand why Mr. Gross thought it 
Was written out, but it was not a man- 
= Mr. Cahill was testifying from 


No attempt was made in the calcu- 
lations of the rate revision to recoup 
Past underwriting losses, Mr. Cahill 
said. The rates were set to apply to 
the future. Trend factors were ap- 
Dlied based on average New York paid 
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claim costs. However, he noted, the 
trend factors used were applied only 
to paid claims and not to outstanding 
losses, which greatly curtailed the ef- 
fect of the trend factors. He noted that 
rate making is done only on exper- 
ience for basic limits of 10/20/5 so the 
experience is not influenced by ca- 
tastrophe losses. 


Losses used included only allocated 
claim expenses, Mr. Gross asked. Yes, 
Mr. Cahill replied, though in other 
states the losses include also unallo- 
cated loss adjustment expense. 

Out of every dollar of claims only 
59 cents goes to claims, Mr. Gross 
asked, of which around 3% of premi- 
ums, BI and PDL combined, goes to 
claim expense. Thus only about 56 
cents goes for claims. 

Mr. Cahill said he wouldn’t put it 
that way, the amount paid in costs of 
defense of insured is just as important 
to him as the claim paid. 

The filing for a 9.5% increase re- 
flected the experience of the compa- 
nies of the two bureaus in combina- 
tion, Mr. Cahill said, but the loss ex- 
perience of National Bureau members 
and subscribers’ consistently runs 
about three points higher than for 
those of the combined figures. On 
the National Bureau only basis, the in- 
crease indicated was 14.6%. 


The filing had the same base as 
previous filings except that the total 
production cost allowance was 20% in- 
stead of 25%, there was a minor tax 
provision change because of the in- 
crease in the cost to the insurers for 
paying the operating expenses of the 
compulsory law, and unallocated ad- 
justment expense was set at 11% for 
BI and 17% for PDL, which was a 
change. The production cost allow- 
ance includes acquisition expenses 
other than commissions, he said. 

A 3.5% provision for profit and con- 
tingencies was included in the filing, 
though that is 5% in 47 other states 
and territories. Because the loss ratio 
of National Bureau companies is three 
points above that of Mutual Bureau 
companies, the rate increase provides 
that the former literally would be op- 
erating under a rate structure con- 
taining nothing for profit, even with 
the rate increase. 

There was no allowance in the rate 
for calculations of broadened coverage 
uncer the family automobile policy, 
none for the 25% discount allowed on 
the second and other cars owned by 
the same insured which is estimated 
to run half of 1% of premiums, no 
inclusion of the poor experience on 
surcharged assigned risks, no allow- 
ance for the known increase in claim 
frequency. 

For about 80% of the cars that class 
as 1A, 1B, and 1AF, Mr. Cahill de- 
clared, the proposed rates are not 


much higher and in some cases they 
are lower than rates five years ago. 

Mr. Gross objected to introduction 
of the figures for 1957 first half as not 
bearing on the Oct. 15 filing, and Mr. 
Lamanda said he thought it should be 
the subject of a new filing. 

Mr. Donovan said not to take such 
corroborating information would make 
a mockery of the hearing. Mr. Holz 
disapproved the filing for one reason 
because experience information was 
not up-to-date enough and there was 
no experience under compulsory. Yet 
here is such information. The addi- 
tional data, which the bureau worked 
night and day to get ready for the 
hearing, reinforces the position of the 
bureau that the rate increase asked is 
not excessive. 

Anyway, Mr. Gross said, six months 
under compulsory isn’t enough. No 
experience can be considered outside 
that contained in the filing that was 
denied. Mr. Friendly said the purpose 
of the hearing was to present evi- 
dence to prove the superintendent 
wrong in his disapproval. 

It would not be unique, Mr. Donovan 
said, for a department to bar material 
not available at time of filing. To do 
so would frustrate the legislative in- 
tent of the rating law. If the bureaus 
had nothing new, the department 
could not reverse its decision. 

Mr. Gross said it might upset every 
department decision to reject a filing, 
to entertain new evidence in this way. 

Mr. Lamanda accepted the exhibit 
but asked Mr. Donovan for five years 
of experience. Mr. Donovan said the 
department can ask for that but it is 
part of the bureau’s case that a five 
year base is not good rate making. 


For National Bureau companies the 
accident year 1955 and loss ratio on 
present rates was 64.79, for 1956 
67.92, and for the 1957 first half, 71.69 
for BI. For PDL the comparable loss 
ratios were 58.84, 64.32, and 66.78. For 
BI and PDL, the comparable ratios 
were 63.41, 67.09, and 70.55. Ths indi- 
cates that as of last June 30 the indi- 
cated rate increase needed was 20.6 
for BJ and PDL for basic limits. 

Mr. Cahill also testified that as of 
last June 30 the average paid claim 
cost for BI in New York was 8.2% 
higher than on Dec. 31, 1955, and PDL 
was 9.9% higher. The average plain- 
tiff verdict in the New York supreme 
court was $5,350 in 1946 and $11,188 
in 1957. 

When he discussed the propriety of 
a two year period for rate making, Mr. 
Gross asked him if, with a longer pe- 
riod, judgment and trends would be 
eliminated. No, Mr. Cahill replied, a 
five year base would produce rates 
hopelessly inadequate. Inflation and 
other factors have forced an upward 
trend. But inflation might become de- 
flation, Mr. Gross suggested. If so the 
two year base makes rates more 
quickly responsive to realities, Mr. 
Cahill declared. 

He added that no objection to the 
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(CONTINUED FROM PAGE 1) 
been considering the elimination of the five year term that America Fore will 
not tie its hands competitively while other insurers use the five year feature 
to help themselves to America Fore business. If America Fore follows this line 
of action elsewhere when and if the issue arises, other major underwriters are 
not apt deliberately to forego use of so valuable a competitive tool. 

The reduction in the term discounts in the dwelling field is also coming under 
increasingly critical discussion nationally as the independent filing insurers 
which did not reduce the discount on dwelling package business report new 
records in the writing of these forms while the inflow of such business to the 


conference insurers is drying up. 
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By H. W. Cornelius, Bacon, Whipple & Co. 





















135 S. La Salle St., Chicago, Jan. 7, 1958 
Bid Asked 
Aetna Casualty 125 129 
Aetna Fire 51 52 
Aetna Life 189 193 
Agricultural 2312 24% 
American Equitable ........ 26 238 
American (N. Ju)... 21 22 
American Motorists ... 912 11 
American Surety  ...............0+ 14 15 
PIE. -siccintdinenitiicmantnatinntenitirmsiinns 29 3042 
Ce 26 27 
Continental Casualty .............. 72 73 
Crum & Forster com. ............. 47 482 
(ee 3834 393% 
Fire Association  ............c.ccc00+ 3442 36 
Fireman’s Fund. ...........:.ccccecscseees 4442 45% 
General Reinsurance ............... 4742 4812 
ES eee oe 2612 272 
Globe & Republic 2.0.0.0... 143 16% 
Great American Fire .... 31% 32% 
Po een 131 135 
Ee 31 32% 
TI WD ctstitinnittccrenins 36% 37% 
Ins. Co. of No. America .......... 91 93 
Maryland Casualty 20.0.0... 29% 30% 
OD EEE 2914 30% 
(EEE 67 70 
National Union ..............ccssssssese 2844 2914 
New Amsterdam Cas. ............ 38 40 
New Hampshire ............. we 30% 38% 
to a eee 32%4 3344 
Ohio Casualty .... 18% 20 
THRE < Cy © cicieisccisticncneniae 58 60 
eS 12 13 
GE PE Fa Ge Te, ccetipinn 4414 46 
SOCUTIRY, COMTI.  cccccccccccseccscercseres 21% 22% 
Springfield FP. & Ma. 2... 39% 41%2 
Standard Accident ...........0 44 45 
NE ciuiecenedvcmatigininisitigits 73% 7414 
NRE UINIIG  ecedseecsescesbicrcdeubictdianubisies 58% 60 
Ee Wis I Sirasnnsosciuastenpaliniaiiieaeiit 23% 2434 





two year base was raised by the 
partment between the 1956 filing 
which it approved and the Oct. 15, 
1957, filing which it disapproved. 

Mr. Gross objected to putting in the 
material relating to approval of an 
increase for Allstate. Mr. Cahill re- 
plied the approval was on evidence 
for the same two years as the filing 
of the bureaus and the evidence was 
no more up-to-date. Mr. Lamanda 
said Allstate rates still are below 
those of the bureaus so the public has 
the right to buy auto insurance for 
less than the price charged by bureau 
companies. Mr. Donovan said Allstate 
doesn’t sell the same thing as the bu- 
reau companies including the services 
of the independent agent. Some may 
want to discount the agency system 
some, Mr. Donovan declared, but cer- 
tainly not 100%. 

Also, Mr. Donovan added, it is not 
only unfair but illegal for the super- 
intendent to apply one set of stand- 
ards for one company and another set 
for other companies. 

Mr. Gross said the department is not 
concerned with the services of the 
American agency system. Also Mu- 
tual Bureau has members that sell 
the same way Allstate does. He said 
Allstate could subscribe to National 
Bureau and deviate. Its experience 
data was different as is indicated by 
its different rates. 

Mr. Cahill said that the 8% or so 
uninsured cars in New York brought 
under insurance by compulsory would 
have to be absolutely accident free to 
affect insurer experience enough to 
offset the need of the 9.5% rate in- 
crease. That is not logical to assume. 
Mr. Gross said that when they came 
into compulsory they were accident 
free. Theoretically yes, Mr. Cahill con- 
ceded. 

The commercial car revisions called 
for an increase of 14.7% in BI and a 
reduction of 9.1% for PDL, for a 5.9% 
increase combined. 














American Glass Company 


Announces the 
opening of their new offices 


in DETROIT, MICH. 


After more than 39 years serving the insurance and construc- 


tion fields in and around Chicago, American is happy to an- 


nounce the opening of a Detroit Branch. 


This new office and warehouse, 
located at 3156 E. Woodbridge, 
Detroit 7, will enable us to offer 
many of our present friends and 
customers the same fine service in 
Detroit they receive in Chicago and, 
of course, it will give us the oppor- 


tunity to meet and make more 


CHICAGO OFFICE 


1030-42 North Branch Street 
Phone MOhawk 4-1100 


friends and customers. 


We invite you to make use of our 
new facilities in the best interest of 
your insureds. We assure you that 
you and your assureds will find our 
service speedy, dependable and un- 


equalled. 


Normand Beris, 


President 


DETROIT OFFICE 
3156 E. Woodbridge 
Phone LO 8-1060 





Members of the Chicago Association of Commerce 


SI C2 pany 


1IO30°42 NORTH BRANCH STREET: EHICAGO 





“Recognition Merited by Our Service” 
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